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| Sparks | Sales Strong on New, Used Cars 
As Production Holds Fast Pace 


State of the nation’s economy: 
Up 
Sree.—Production last week was 


scheduled to exceed 2,000,000 tons 
for the first time in history. Opera- | 


tions were planned at 100.9 percent | 
of the industry’s increased capacity, | 
1.3 percent above previous week. 
That would turn out 2,017,000 tons, | 


150.419 Vehieles © 
Built in Week 


Upward Trend 


Nickel, Steel Are Slashed . . ... | I 
Seen on Prices 


26,000 tons above previous record of | 
week earlier. 

WHOLESALE Prices — Bureau of 
Labor Statistics’ index climbed to 
new record for 10th straight 
week in seven-day period ended 
Jan. 16. It stood at 178.7 percent 
of 1926 average, 18 percent above 
year ago. 

Business Activity —New York 
Times’ index for week ended Jan. 
13 rose to record high of 179.5, com- 
pared with 153.9 in like 1950 week. 


EmpLoyMENT—Non-farm workers | 


totaled 46,400,000 in mid-December, 


600 more than month earlier and} 


2,700,000 more than year before. 

Crupe Ow—Production climbed 
to record daily average of 5,962,- 
050 barrels in week ended Jan. 20, 
an increase of 281,750 barrels 
daily over preceding week. 

Raw Freight —Loadings totaled 
783,025 cars in week ended Jan. 13, | 
a rise of 24 percent over like 1950 | 


week. 


New-car registrations for 
months, 


Top Cars 


cember. 

1951 Pos. 
1—1,327,309 
2—1,095,380 


Buse 
—_ 
nes 
Bae 
Dice 
Die 
9— 

10— 

11— 

12— 

13— 

iM— 

15— 

16— 

1j— 

18— 

19— 

20— 

21— 

22— 


23— 


495,062 
490,033 
408,389 
341,734 
295,700 
272,416 
251,100 
164,431 
136,273 
125,824 
102,613 


plus 


11 
19 states in De- 
1950 Pos. 
970,556— 1 
734,172— 2 
487,003— 3 
350,176— 4 
299,002— 5 
251,085— 7 
169,296— 9 
254,288— 6 
185,501— 8 
127,111—11 
121,624—12 
127,810—10 
96,374—13 
75,533—15 
55,180—16 
92,405—14 
27,087—18 
35,508—17 
15,384—19 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds 
Mere. 
Dodge 
Stude. 
Nash 
Chrys. 
Hudson 
DeSoto 
Cadillac 
Kaiser 
Pack’d 
Willys 
Lincoln 
Frazer 
Henry J 
Crosley 9,737—20 
Austin 3,301—22 
Ang.-Prf. 4,988—21 


Total All Makes 
5,859,032 
For further details see page 

12, today’s issue. 


4,497,929 


| Quarter Output Seen 
Up 29,000 Trucks, 
Down 3,000 Cars 


By Bernie Thomas 
Associate Editor 


RODUCTION of cars and trucks | 
in U. S. plants last week con- | 


|tinued at the same pace as the 
|week before, which added up to 
|nearly 8,000,000 annually. 

Built in U. S. plants last week, 
according to Automotive News’ 
estimates, were 121,287 cars and 
29,132 trucks for a total of 150,419 
vehicles. Labor tieups continued 
| to hamper production at Packard 
| and Nash. 
effort compared with a previous 
week’s output of 120,831 cars and 
| 29,548 trucks—a total of 150,379 
units, according to revised tabula- 
| tions. 

U. S. plants appeared to have set 
|their sights on a January outturn 


accounting would comprise 3,000 
|fewer cars but nearly 29,000 more 
|trucks than were built during the 


|}same month last year. 
* & * 


try’s current production pace 
in 


|might seem out of proportion 
by the government. Closer inspec- 


25 percent below peak 1950 levels. 
Government orders last week cov- 


further action to come made 
clear that sharp new cuts in auto 


ture months. 

Industry officials said it re- 
mained to be seen how last week’s 
order, pushing the defense allo- 
cation of steel to 35 percent, will 
affect production. Preliminary 
feeling seemed to be that copper 
was still the industry’s biggest 
headache. 
Regarding nickel, 
recalled that people 
without trim during the last war. 
Last week’s nickel order gave auto 


makers two months before they 
(Continued on 1 Page 30, Col. 1) 








sees 

*. % 
cts 
a ee? 


New Grille, Dashboard Mark 1951 DeSoto— 


A number of appearance and mechanical changes have been made in the 195! DeSoto line, which went on display at DeSoto-Plymouth 


dealerships Saturday. 
Is Increased power from a larger engine. The Custom four-door sedan Is shown above. 


Improvements are claimed in exterior and interior styling, riding comfort and convenience and safety features. There 
Story and more pictures on page 26. 


| The industry’s latest production | 


Autos to Lose Glitter 


So Orders banning 


use of nickel in new-car trim | 


and reducing steel available for 


civilian use were issued last week | 


|by the National Production Au- 
thority. 

After March 1, under the NPA 
order, nickel plating may not be 
used in auto accessories, dash pan- 
|els, gas tank caps, grilles, interior 
trim, lamp housings, 
|mouldings, radiator trim, wheel 
| discs or window levers. 

Nickel-bearing stainless steel 
will be banned Apr. 1 in bumpers, 
| grilles, hubcaps, trim, wheel rings 
| and wheel covers. 

Manufacturers, however, will be 


Production 
Automotive News Estimates, 


window. 


Stocking Is Reported 
In Several Areas; 
West Coast Slow 


By Bob Gordon 

Associate Editor 
SURVEY of market conditions 
across the country last week 
reveals that new-car sales in most 
areas are rolling along at a fast 
clip, while used-car sales are also 
showing strength. 

There are, naturally, dissenting 
opinions. The West Coast, for in- 
stance, reports that credit con- 
trols are still having an adverse 
effect on both new- and used-car 
sales, 

But the Midwest balances this by 
reporting brisk sales of both new 
| and used units. Used-car prices are 
firm in most sections, while a few 
areas reported a rising trend. 

+ oa oa 


|allowed two months to complete | 
nickel-bearing items started before 
the effective dates. 
* + + 

_ government edict on the use 

of nickel apparently means the | 
|eventual disappearance of chrome- | 4 
| plated and stainless steel bright 
| work except on bumpers, bumper 
| guards, hub caps, door handles and 
window regulators, frames and slide 
| channels. 

Although no industry  sources| 
| would estimate when chrome-plated | 
|grilles, hood ornaments and the 
\like will disappear, the order spe- | 
|cifies that manufacturers will be | 
jallowed just two months to com-| 
plete nickel-bearing items started 
| before the effective dates. 

Industry sources said the most 
| likely substitute for bright work 
| would be paint, just as it was in 


of 492,000 cars and 126,000 trucks | 
for a total of 618,000 units. Such an | 


T FIRST glance, the auto indus- 


relation to material cuts ordered | 


tion, however, shows it to be nearly | 


ering steel and nickel and hints of | 
it | 


output may be forthcoming in fu- | 


most officials | 
bought cars | 





U. 8. Cars, P¥ucks 


¢ 


150,419 150,379 


Last Prev. — = = 50 | 
Week Week Week 


For complete production totals 
by makes, see table, page 30. 


1942. There is no satisfactory sub- 
stitute for chrome-plating, one 
large producer explained. 

The nickel cutback order covered 
four applications: 





139,960 
|to 22 percent nickel); 
jalloys (those with more than 22 
|percent nickel); nickel silver, and 
nickel plating. 


| + ...- 





producers, 


| (Continued on Page 30, Col, 3) 





By William Ullman new passenger cars, but also new 
Washington Correspondent trucks and used vehicles in both 
ASHINGTON. — What is going | categories. 
to happen to motor vehicles (See used-car story on page 2.) | 
under the general price-freeze pro- . 5 #8 
gram? Gomes auto sources at the capital 
At the last minute before this disagreed with this. They asked 
issue of Automotive News went | how the government could hope to 
| to press, no one here appeared | cover some 45,000,000 used vehicles 
to know for certain. However, |all of different value due to dif- 
a sorting out and adjustment | ferent use. 
| period is in the cards. But — auto men are well 
Roger : =e aware of the complicated auto 
Bet there was disagreement. situation, the formulators of the 
ut signs seemed to point to a f Pg Bun 
rice blanket ‘spread over not only | Freeze are more concerned ahou 
P : ‘a other things than autos. 
Indications were that a blanket | 
| would be thrown over everything 
| and then, after the freeze, efforts 
| would be made to sort out the 
inequities, and perhaps drop items 
impractical to handle. 


* * + 
NFORCEMENT is ites | 
too, and expected to depend in| 
large part on public attitude. 

ESA will look for help from 


|} Other government agencies until it | 


| 





has its own enforcement staff. This | 
will make for a confused enforce- | 
ment picture. 

Some here believe that the 
Hancock formula has been de- 
vised to cover the automotive 
industry completely. 

It is believed that it is a device 
flexible enough to at once enfold 
all motor vehicles, light or heavy, 
new or used. 

It is understood that the manu- 





Registrations, Prices 
Used-Car Auctions ............ 
Production by Makes 


NLY the first and last items will | 


have much effect on automotive | 
it is believed. The ban | 


| wide 


| GEVERAL of the reports noted 


that used-car dealers are stock- 
piling cars in anticipation of in- 
creased demand in the spring. The 


; Nickel - bearing | dealers also feel that prices will 
|stainless steel (containing from 6} move upward at that time. 
high nickel | 


“Scare-buying” is credited by 
some observers for the fast sales 
pace of both new and used cars 
at this time. Others contend that 
customers are in the market be- 
cause they fear rising prices and 
inflation. 

At any rate, sales volume in most 

(Continued on Page 29, Col, 1) 


Auto Ceiling Adjustment Period Seen 


facturers already know what it is, 
and that Price Director DiSalle has 
accepted it. 
* * eS 

T IS believed also that the auto- 

mobile price formula is going to 
Serve as a pattern for all industry 
and that it will be first up when 
commodity price discussions are 
begun. 

Under OPA in World War II, 
automobiles were classified under 
machinery. It is expected this 

(See PRICES, Page 25, Col, 1) 


'Reuther Urges 


Industry Board 
On Annual Wage 


By Mac Gordon 
Associate Editor 
7ALTER P. REUTHER has his 
sights set on another industry- 
conference—this time to ex- 
pedite establishment of his annual- 


| Wage plan. 


The UAW-CIO president, al- 
ways eager to enter debate at a 
session involving two or more 
industry members, delivered him- 
self of a 20-page “report to the 
membership” last week. 

The projected labor-industry an- 
nual wage commission, Reuther 
suggested, should “study all possi- 

ble ways and means of achieving 
a& guaranteed annual wage that re- 
flects equity for all workers and 
protects our basic contract stand- 
ards.” 
. * 7 
prRoM the standpoint of unani- 
mous attendance, the auto in- 
(Continued on Page 25, Col, 1) 
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Can 40,000,000 Be Fenced In? 
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Used-Car Nightmare 


By Bob Finlay 
Managing Editor 

DETROIT.—No. 1 nightmare of 
the used-car industry is no longer 
Regulation W, many dealers say, 
but the possibility that price ceil- 
ings may be imposed on used cars 
as well as new. 

While the official position of 
the National Used-Car Dealers 
Assn. is still in opposition to Reg- 
ulation W, some dealers say they 
prefer the credit curb as an over- 
all damper on the market to price 
control. 

Dealers point out that no fair 
way can be worked out for ceilings 
on 40,000,000 used cars, each of 
which has a different value. 

During World War II, OPA un- 
successfully tried to impose price 
ceilings. What resulted, dealers say, 
is that OPA forced business out of 
legitimate channels. 

OPA set up ceilings by model 
year even though no two used 
cars of the same model year are 
of the same value. 

For instance, under OPA all 1941s 
of a particular make and model 
had the same ceiling, but one car 
might be worth $1,200 and another 
with the same ceiling $50. 

As a result, owners of cars in 
good condition refused to sell to 
dealers. The dealers assert that in- 
stead the trading went to individ- 
uals at overceiling prices, or to 


Tire Suppliers Up 
Prices 12% Pct. 
After ESA Talks 


AKRON.—A price increase rang- 
ing from 12% to 17% percent has 
been put into effect by tire manu- 
facturerers on original equipment 
sold to vehicle makers, it was 
learned last week. 

The action was taken apparently 
with the unofficial approval of ESA 
which had studied the requests of 
six tire firms for nearly a month. 
The agency had urged the com- 
panies to hold the price line volun- 
tarily until their cases had been 
reviewed. 

Ten days ago, ESA asked the 
tire firms to reexamine their posi- 
tions again. Manufacturers said 
they did and held they were justi- 
fied in raising prices. They had 
argued that original equipment was 
running well behind costs since con- 
tracts for such tires are usually 
made for periods six months in 
advance. 

Since the last contracts were 
made, the price of natural rubber 
has nearly tripled and synthetic 
rubber prices have been hiked 32 
percent by the government. 

Four companies, Goodyear, Fire- 
stone, U. S. Rubber and Goodrich, 
supply most of the original equip- 
ment. Others furnishing some 
trucks and farm tires are General, 
Dayton, Lee Rubber and Seiberling. 


Ch icago Cancels 


1951 Trade Fair 


CHICAGO.—Plans for holding a 
second international trade fair here 
Sept. 8-23 have been cancelled, it 
was announced last week by Col. 


John N. Gage, who served as man-|#"d radios in the 


aging director of the fair held last 
fall. 





| president, Chrysler Corp., has been| inflation in the economy of this | 





| 


dealers who were willing to break; ceilings were imposed in May, 1942, | 


the law. 

Some dealers go so far as to 
say that OPA turned a whole in- 
dustry dishonest. 

Many dealers say they will go 
to any extreme to avoid a similar 
situation. 

Yet after ceilings go on new 
cars, there is a very real danger 
that an effort will be made to 
control used-car prices. The rea- 
son is that used cars play an im- 


portant role in the new-car 
transaction. — 
Obviously, even though prices 


were fixed on new cars, they could 
be made to fluctuate with the 
amount allowed on the used-car 
tradein. 

During the last war, general price 


VanderZee Heads 
AMA Sales Unit 


DETROIT. — A. vanderZee, vice- 


elected chairman 
of the sales man- 
agers’ committee 
of the Automobile 
Manufacturers 
Assn. 

A member of 
the committee 
since 1940, van- 
derZee previously 
served as chair- 
man of the group 
in 1945. He suc- 
ceeds as commit- 





A. vanderZee 
tee chairman William F. Hufstader, 


General Motors distribution vice- 








eee. <” 
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Ford's Hardtop Entry Bows— 


et 





and ceilings on used cars did not 
come until June, 1944. 

However, the situation was dif- 
ferent then, since new cars were 
not in production, and the issue 
of tradeins was not so pressing 
in view of the limited stock of 
new cars being doled out. The 
fat may hit the fire sooner this 
time. 


Meantime, 
cials of NUCDA gave the Federal 
Reserve Board their arguments 


last week for revision of Regula- 


tion W as it applies to used cars. | 


Represented by Walter Wilson, 
president; James C. Downing, 
first vice-president; Ray Hay- 
ward, secretary, and Frank Cain, 
general counsel, NUCDA de- 
clared that the 15-month repay- 
ment limit in the regulation 
should be rescinded because: 

1. The terms upon which used 
cars are sold do not contribute to 


nation. 
| 2 Amendment 1 (restricting 
terms to 15 months) was unneces- 
|sary and unjustified insofar as 
used-car sales are concerned. 

| 3. Amendment 1 has been and is 
| working a hardship on defense 
|workers and citizens in the lower 
income brackets. 

In effect, NUCDA held that the 
amendment has had the effect of 
making people pay higher prices for 
inferior transportation because 
credit terms bar them from buying 
later model cars of better overall 
value. 





The Victoria, newest model in the 195! Ford Custom Eight line, combines the appearance 


| of a convertible with the safety and comfort of a closed sedan. The car has 3,000 square 


inches of exposed glass area. Side and rear quarter windows roll completely down with no 
center post. Ten color combinations are available, as is Fordomatic 





By Bob Gordon 
Associate Editor 


UST about every customer for a 
1951 model car will probably be 


lable to get a heater, but it appears 


that some of them may have to do 
without a radio, a checkup of auto 
makers reveals. 

That applies to original equip- 
ment. Some suppliers believe there 
will be a shortage of both heaters 
replacement field. 
both 
of 


The supply situation on 
radios and heaters’ varies, 


NADA's New Executive Committee— 

Front row, left to right, are: Turner A. Summers, Louisville, treasurer: R. D. McKay, Wichita, 
Kans., president; Fred L. Haller, Washington, past president; J. Saxton Lloyd, Daytona Beach, 
Fla.; first vice-president; William L. Mallon, Newark, N. J., and Charles C. Freed, Salt Lake|OCCurred very often, and only a 
City. Back row: Foster W. Talbott, Baltimore; Robert S. Abbott, Alexandria, La.; Lloyd 8.|few makers have had it happen. It 
Morton, Farmington, Me.; Hanford A. Crockard, Berkeley, Calif.; Frederick M. Sutter, Colum-|is expected to be remedied in short 


bus, Ind., secretary; George F. Ziesmer, Mankato, Minn., and Ben T. Wright Evanston, Ill. 


Heat and Music in 751? 


Check Indicates Good Prospect on Heaters, 
But Radios May Be Short 







| course, with the different auto- 
mobile producers. Some of them 
said they were having no trouble 
supplying their dealers with all 
the radios and heaters they want. 
Others admitted some difficulty 
jin filling dealers’ orders, particu- 
larly for radios. However, some of 
the latter group said the scarcity of 
radios was only temporary, and 
would probably be straightened out 
in time. 
* * * 


[HIS view was contested in other | 


quarters, however. Some makers 
believe that it will not be possible 
to supply radios to all of the new- 
car purchasers who will want them 
this year. 

All of the auto makers queried 
were agreed that there should be 
no shortage of heaters, though. 
There have been a few complaints 
from some areas that heaters were 
hard to get, but this was character- 
ized by manufacturers’ spokesmen 
as being purely local and tempor- 
ary. 

The relatively high rate of 
new-car production, combined 
with some delays in shipments 
from suppliers, has resulted in 
| some cars being shipped without 
| heaters, 

This is a situation which has not 


(Continued on Page 27, Col. 1) 


in Washington offi-| 


| 
Trailer Mfg. Co., western vice- 


Seek Better Truck Transportation— 
Leslie C. Allman, left, president of Truck-Trailer Manufacturers Assn. and vice-president o 
| Fruehauf Trailer Co., discusses with Lerand James, president of the American Trucking Assns. 


how they can form a council of members from both organizations. The proposed council would 


| seek betterment of truck transportation. They met at the TTMA convention 


Trailer Makers Ask OK 
‘For 90,000 Output in 51 


By Jack Weed 
Truck Editor 


EDGEWATER PARK, Miss.—-The 
Truck-Trailer Manufacturers Assn., 
in annual convention here last 
week, urged the government for 
enough material to build at least 
90,000 trailers for civilian use dur- 
ing 1951. 

The resolution pointed out that 
TTMA’s request, based on a con- 
servative materials requirement 

| survey, was submitted to the gov- 
| ernment more than a month ago. 
The request is now in hands of 
the National Production Author- 


| ity. 
| During the convention, TTMA 


| was asked to give advice and coun- 


sel to NPA in the matter of devis- 
ing materials programs for new 
vehicles. 

That request came from George 


R. Davis, assistant director of 
NPA’s transportation equipment 
division. Davis said “there just 


isn’t enough material to take care 
of military production and civilian 
production at the same time — 


which raises for us a lot of prob-| 


lems that your industry can solve. 
TTMA’s resolution also stated 
that truck-trailer manufacturing 
capacity is adequate to meet all 
forseeable military needs. 

L. C. Allman, of Fruehauf, was 
reelected president; W, E, Grace, 
Hoff Mfg. Co., eastern vice-presi- 
dent; John C. Bennett, Utility 


president, and C, A. Tresinger, 
Wilson Trailer Co., treasurer, 


Leland James, president of Amer- 
ican Trucking Assns., told the par- 
ley that 20 percent more freight 
could be hauled with existing 
equipment if all states raised their 
truck weight limits to standards 
set by the American Assn. of State 
Highway Officials. 

Convention delegates were told 
by Maj. Francis Abrino, of the 
Ordnance Tank-Automotive Center, 
Detroit, that the military forces are 
going to have enough trailer re- 
quirements “to absorb your total 
capacities.” 

Construction and maintenance 
of military and important peace- 








Trailer Materials— 





George R. Davis, assistant director, trans- 


portation equipment division, National Pro- 
duction Authority, and John 8B. Hulse, man- 
aging director of Truck-Trailer Manufacturers 
Assn., hold an unrehearsed ‘off record"’ dis- 
cussion in front of the delegates to the !0th 
annual convention of TIMA at Edgewater 
Park, Miss. They discussed industry problems 
and the shortage of materials for both mili- 
tary and civilian production. 





time roads must not be neglected 
in the defense period, warned 
Russell E, MacCleery, manager 
of the state services department 
of National Highway Users Con- 
ference, 

MacCleery’s views were shared 
by Allen Wagner, public relations 
director of the American Road 
Builders’ Assn. Wagner said high 
priorities must be given for high- 
way construction “to assure the 
speedy and orderly movement of 
our stepped-up production output.” 


Defense Orders 
Announced for 


Ford, K-F, Lempco 

DETROIT.—Developments on the 
defense contract front last week 
included an award to Ford for 
“more than $31,000,000 worth of 
trucks and buses” and a contract 
of undisclosed value to Kaiser- 


Frazer for Navy bomber plane 
assemblies. 
Also announced were two shell 


contracts, totaling $11,500,000, to 
Lempco Products, Inc., Bedford, 
O., producer of machine tools and 
automotive shop equipment and 
parts. 

In announcing the Ford contract, 
L. D. Crusoe, Ford general man- 
ager, said that all of the division's 
assembly plants will produce the 
Army vehicles, which include 29- 
passenger buses and pickup, panel 
and stake trucks. 

Crusoe also revealed that Ford 
recently completed delivery of 964 
cars on a contract awarded last 
fall and is in production on 500 
Army buses contracted for previ- 
ously. The firm has also started 
output of vehicles for the Air 
Force, the Atomic Energy Commis- 
sion and other federal agencies, 
Crusoe said. 

The K-F contract for the “fabri- 
cation and assembly of components 
of the Lockheed P2V Navy anti- 
submarine patrol bomber” was an- 
nounced by Lockheed Aircraft 
Corp. in Burbank, Calif. The sec- 
tions will be built in K-F’s Aircraft 
division plant at Oakland, Calif 
Production is slated to start within 
60 days. 


Defense Profits 
Curb Advances 


WASHINGTON. —The House 
passed and sent to the Senate last 
week a bill to permit the govern- 
ment to recapture “excessive 
profits” on defense contracts 


| through contract re-negotiation. 





Sawyer Calls Halt 
On Gobbledygook 

WASHINGTON.—Ever write a 
letter to a government agency 
and get back an answer you 
couldn’t understand? Commerce 
Secretary Sawyer thinks many 
people have. Last week he or- 
dered employes in his depart- 
ment to: 

1. Read carefully the incoming 
letter, answer the questions in 
it or explain why they cannot 
be answered. 2. Keep the answer 
on one page where possible. 
3. Be brief as possible. 4, Use 
language which the ordinary 
man can understand. 








\, 
| 
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| 
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: SeRDN | Indiana olis Cancels Out .. . 


| Reg. Ww Advertising | . 
Brings Warning Milwaukee Show On, 
125,000 Turnout Seen 


ALBUQUERQUE, N. M.—Ad- 
vertising which implies that vet- 
erans are exempt from Regula- 
tion W terms “is misleading and 
deceptive” and should be con- 
sidered “not in the public inter- 

JITH the Greater Milwaukee|each afternoon and evening in the 

auto show now in full swing,| Central arena. 

plans for the Chicago and Miami| It was also announced that Will 

expositions are nearing completion.| J. Harris will produce and direct 

The Indianapolis show, however, | the stage show, as he did last year’s 

was canceled last week. It had been| “Wheels of Freedom.” Harris wrote 





By John 0. Munn 





(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





est,” the New Mexico Better 
Business Bureau said last week. 

There are certain conditions 
under which a veteran may ob- 
tain a loan on more liberal terms 
than the regulation provides, 






of 
them will. Never has there been a 


AVID E. CASTLES (Buick), St., and without question some 


Louis, today’s guest conductor, 


is well known and _s respected 


throughout the trade. He is a past) 


president of NADA and served as 
its treasurer for a number of years. 
He was chairman of the committee 





in our business when we 
ups 


year 
have experienced so many 
| and downs. 

Every dealer well remembers the 


early days of 1950; the impressive | 
| backlog of unfilled orders, then the | 


but a car purchased with the 
loan must be a necessary part 
of the equipment used to op- 
erate the veteran’s business or 
in the pursuit of some gainful 
occupation, the BBB pointed out. 




















| slated for Mar. 17-25 and its post- 
| ponement left the Milwaukee, Chi- 
cago and Miami shows as the only 
ones definitely going ahead. 


The Milwaukee show 








opened | SPru 





the script, lyrics and songs for the 
spectacle. 

Posters and signs calling atten- 
tion to the forthcoming classic 
ng up over a wide area sur- 
rounding Chicago last week. They 


at of | that raised more than a million dol- ” : ; 
ssns. | lars among General Motors dealers| high production rate, the falling ee oe ee ae appeared in dealer showrooms, 
gs : aed : | (Feb. 3). Chicago’s dates are Feb. “se ; ; 
vould ©} for the Sloan Foundation several|market and the melting backlog, ° 17-25 a Mi 7 Feb. 2 other stores, filling stations, on rail- 
years ago. the dubious days of summer with Radio Programs ; and Miami's are Feb. 21-27.| oad and Chicago elevated stations 
| He is not a veteran from the |a return to normalcy of 1940 and 5 Milwaukee County Automobile | anq piatforms, city and suburban 
standpoint of age, having been | 1941, followed shortly by Korea with To Stress Auto s Dealers Assn. expects attendance | pyses, taxicabs, hotel and restau- 
| born in Kansas City in 1893, but | the war scare buying and hoarding. ‘ j to total approximately 125,000 | -ant menus and elsewhere. 
he is a veteran in business ex- | Then the reappearance of the black Essentialit persons by the time its show During the week a series of judg- 
perience having started in 1909 | market followed by Regulation W, 7 | closes. . 7 ings was held to select community 
and has been identified with the | and no market, and now as the year! wASHINGTON.A new series | Only Cadillac and Willys-Over-| ang suburban “queens” who will ap- 
Buick line ever since. ends, a new and greater war threat | of five-minute radio programs with | land failed to sponsor exhibits in| pear with 1951 cars in the central 
- His observations below are based| with new uncertainties. accompanying press releases made | Milwaukee. All other auto makes| arena stage spectacle. Rehearsals 
os not only on business experiences,| There was never a dull moment) gyailable by the National Automo- are on display. Special exhibits were| of the actors, singers, dancers and 
eo but also as past president of the|in 1950 for automobile dealers. I|}i1¢ Dealers Assn. will place strong | Scheduled for the Army, Navy and/|«queens” will begin this week. 
a Missouri Automobile Dealers Assn.,|/guess that is why ours is such an| emphasis during the next few Marines. Milwaukee's safety com- oe. 
nt and the Greater St. Louis Automo-| interesting business. We deal in| weeks on the essentiality of the mission is offering driving tests at ITH the Miami show being 
n- tive Assn. large units and with some new, or| american automobile \the show. staged at the height of the 
* * «* at least different situation, every | : - h The exposition has been greatly| winter tourist season, the Miami 
red Confusion Reigns month. No need ever to be bored.|, mmediately nae the essen- | publicized on radio, television, news-| Aytomobile Dealers Assn. is pre- 
ons 2 8 That is probably why automobile tiality programs, another program | papers, billboards, auto stickers dicting that attendance may top 
oad UBSTITUTING for John Munn} dealers find it hard to maintain an|8TOUP calling attention to the need|and window posters in dealers’) 199,900, compared with the 52,vuu 
igh is quite an order. I have often|active interest in any other busi-|f0r adequate servicing of automo- | showrooms. liast year 
gh- marvelied at his capacity for turn-| ness, | biles in the national emergency will * * * Aithough all U. S. autos are ex- 
the ing out an interesting and informa- - ie. |be used. PREVIEW of the 43rd annual pected to be on display, dealers’ 
of tive article such as he does every Keep Flexible The broadcasts are designed to Chicago Automobile show will| exhibits will emphasize need for 
ut. week. Such an undertaking is even ETTING back to 1950. there is|°#"Y the messages to the grass/be held Feb. 16, the eve of its for-| proper maintenance and service. 
more formidable now that I have ; ack to 1950, there 1S/poots level. Usually a dealer or a|mal opening, at the International| ‘phe reason for this is the inter- 
undertaken to write one column. little to be gained from our group of dealers will use the re-| amphitheater. national situation and cutbacks 
As this is written, there is just|€XPerience in the past 12 months, |jeases verbatim, or the radio sta-| In attendance will be dealers,| jn auto output. 
one thing clear, and that is the|except that if you want to stay in| tion will broadcast the speech, last-|Members of their organizations, i ° 
4 . this busines u must be flexible. | ; ; ; ; . r Reservations for space are com 
utter contusion all about us. In : ess yo st be Mexible, | ing five minutes, as a public service, factory executives, press and other ing in fast, said Ernest E. Price, 
the high places in our government, adn gua ready for anything to| NADA says. |invited guests, with more than 15,-| MADA president. 
O + cour ae rae ar at a the last war automobile deal-| cater oni “a a > eee Wate Se SS 
e owed, aon hibited re ea al bil supplement their regularly sched-| e program of the evening will | show was given by Joseph J. Orr, 
the believe that any of us can remem-| ers exhibited remarkable adaptabil- | j2q commercial broadcasts. A press; Combine an inspection of the | president of the Miami chamber of 
eek | ber the time when all of our atfairs,|ity and stamina. Should we go into| polease accompanies each speech| 152,000 square feet of exhibits and cemmanetes.. zi 
for | both internai and _ international, | 4” allout ae ee allout prepara-|4nqg may be used to give coverage| ® full dress rehearsal of the cen- “The show will dramatically 
of | have been in such a mess. tion for war that will bring about |i, jocal newspapers as well. tral arena stage show, said Ed- | point out that regular inspection, 
act | Automobile dealers, like every- |C°Mditions similar to those experi-| here is no cost for the five-| Ward L. Cleary, show manager. dependable maintenance and care- 
— 4 one else, are wondering what is — in 1942 through 1945, you can | minute scripts or the press releases. Special days during show week | fyj driving habits can add thou- 
ane ahead and where do we go trom |et your last dollar that the auto-| Nana officials pointed out that| Will include Truck day, Feb. 19, and| sands of miles to an automobile’s 
, here. In the past few weeks, we |™obile dealers of this country will) 41) the dealer has to do to obtain|Old Timers day, Feb. 20. life,” Orr said. “The exhibits will 
ell have had Regulation W. We have |¢ ©n the job doing whatever is re- : , After considering nearly 100| ar,’ 1 i 
- « Va . quired of them within the limits of the scripts is write NADA at 1026 & arly amount to a refresher course in car 
rd, | regulation and santerial cat-back |their facilities to aid in the defense |!"t" St. N. W., Washington. week ‘selected “avamapestanion U,| "nt reeton., 
rd, eg ion and material cut- 2 wee Selecte “Tran i . i isti i 
ind orders, all designed to curtail de- | effort. They have demonstrated that |_| NADA says some dealers will use/s a.” as the title a te of . an a * 
aa , 2 : they can do it. and they are ready|the materials as sources for local eme O'\Holland (Ford), John J. Jones 
mend and te comgen inflation. | (> =. oe” y eady | .ddresses to civic and social clubs|*®® St@8e revue to be presented| (Dodge-Plymouth) and William 
ot, ag lpg aoe aie — eek This might be a good time to |in their home towns. The vast ma-| = ~~ | Coggins (Chevrolet) has charge of 
an- allout preparation for war, Even | remind some of our critics, who jority of them, however, will broad- C M + WwW k alloting the outside space for acces- 
n’'s with short memories, we know | have been so free with unwar- |Cast the messages each —- on ana or “op i wane h: 
the what that can mean; wage freeze ranted castigation of our indus- The essentiality series ties in with}; Tow Truck Racket Worked wico snneunced that Laure 
E , aa Le, ; 7 . : : , O’Banion, former Miss Florida, 
29 price freeze, rationing, curtail- | ‘TY, just what part automobile the adoption of a resolution pre- " ill in be the show’s official 
nel ment or eliminati dealers had in the last war. Under | sented at the NADA convention in| In Philadelphia a ee ae 
r elimination of new car hostes 
production, plus taxes and more | the most unfavorable conditions, Miami Beach, Fla. This resolution) PHILADELPHIA.—A con man R: e Chamberlai ti 
rd taxes. dealers kept the wheels rolling. cites the fact that automobiles are| with a new angle has been fleecing oz f ; NADA.” aan sn 
164 No one can say just what is Remember well these things —| essential to the nation’s emergency |local dealers in recent weeks, ac- a. ake Je k Z@ de (eterna 
ast ahead n frozen and rationed new cars, no| program and urges wide publicity.|cording to the Philadelphia Auto- ae Snow. cack Sauer eres - 
ext week, or next year. : P y Pp i neral ch n of the show 
500 What is the proper course? While production, few used cars, small lo ee mobile Trade Assn. = tates ‘ Teak Tut aden 
vi- production is still high, should we|SUPPlies of parts and accessories, ° ¥ |. His racket works like this: He Siemeute) is tecaourer: Gaal W. 
ed buy all the cars we can against the|Shortage of manpower, all with| Winston-Salem tells a dealer that he would like to Pie (Cadill ) is handli fac- 
\ir day when production is cut off, or miles and miles of regulations and | have his wrecked car towed in from coe oaaaes a = aon seathednes 
is- should we sell our stocks at distress | 'eStrictions, new orders with new Dealers Elect ja distant garage for repairs. He (Chr ler-Plym th) i bli wd 
es, prices in the belief that the first |headaches daily from OPA, WPB, rides with the tow truck driver chauann: Donald N on (Ford) is 
quarter of 1951 will see production ODT, Federal Reserve and others WINSTON-SALEM, N. C.— R. E.|and has him stop in a no parking coke d . sir . d Wil. 
ri- continued at something like its that I have forgotten. L. Moorefield (Chevrolet) has been|zone, then enters the garage to ee ee ase, ae i. 
* * «* : ; ; - | liam Coggins (Chevrolet) is taking 
its present rate? elected president of the Winston-|make arrangements for getting his| (27. of cial arrangement 
ti- 2S Industry Deeds Salem Automobile and Truck Deal- | car. = —— 
n- ° ND here are some of the ac-| ers Assn. he driver, in the no-parking 
ft Middle Road Best / : me a A ,| Chosen vice-president was Frank | zone, cannot leave his truck. In a Ind Bill Seeks 
= NE guess is just about as good complishments of the industry Poi Y eg A foe ° 
? O J $ g0od/in that war period: purchased and|P- Poindexter (Chrysler). Secre-| few minutes the con man reappears 
ft as another. All that a prudent! stored all available new cars when t4ry-treasurer is E. B. Rannells jr.| and tells the driver that there is a To Curb Sales ot 
— et do 2. weigh all the] such action was extremely hazard-| (Ford). : , | $20 to $86 charge which must be 
jin — actors, an = fod light of | ous: preserved safely those new | In addition to officers, directors | paid in order to get the car. Ob- Badl Worn Cars 
- a — ae . cars and doled them out on govern- roe F. J. DeTamble (Ford), by Ap en the money, he_ tells the Y 
~ est of his ability. is should| ment orders, bought and recondi-| iam H. Stevens (Studebaker), Ed/ driver to put it on his bill and re- INDIANAPOLIS Legislation 
“ e done with the full knowledge }|;; . | Vaughn (DeSoto), and Jerry Dodge |turns to complete the arrange-|.. .. 
th : p~ |tioned used cars and saved many : | |}aimed at automobile dealers who 
* at six months from now he will] ojq : ‘le (Buick). ments. He does not come back. : : 
probably wish that he had done old cars from the junk pile and ae a ects # nae _| palm off heavily-driven and many- 
something else. It would seem, at ee Sane ene tees se times-owned used Cars as reason- 
; aoe ; ’ em. ably new on unsuspecting buyers 
se po writing, Sia. of the road Dealers recruited from their ca been tremoesd wehees "ie 
st se is justified. It is a long/ own ranks and their employes, Indi > 
gamble to go allout in either di ‘ ndiana general assembly. 
n- on loadi Crtn rec-| four regiments, 950 officers and The bill would : li 
=a ton, unloading or storing increased | 26.990 trained mechanics for the ao é Seidantcn ak ae 
e = ory. os Ordnance department. This was aes ‘ed > ~_ = : eer aa 
© many things can happen, | done at a time when dealers were all rte "upaiiaes ee ae 
— having their own manpower : ; , : : 
problems. Profits were pretty thin a goat for the preceding 12 
/ and some were unable to stay a ; 
n ex with the job, but the job was The law also would require title 
done. applications to include a 90-day 





Advertising News ... 





This is all just as it should have 





guarantee that the vehicle is “me- 


L 
an seen 20 |!been and no right thinking Amer-| chanically safe” with a warranty 
RIAN TIGINE oho a hs kc ovis ce cecedes 6 || ican would expect less. from the immediate preceding 
, De in koe ads bees neways 15 —_—_—_—_—_ | owner. 
OS ee re a ° . . 
vcs ho aon lll ell dll lea aap aaalaaan ae 4 Sen. Mary Garrett, Indianapolis 
Financial ar act uci ns aes 22 Florida Dealers Democrat, a co-sponsor of the bill, 
DOIOEE eo vccccassosevasasesenes 14 said that she believed there was a 
a tas ene Set Parley Date “erying need” for such restrictions 
SEE Ubi ciccescussgunctesn sips 4 ORLANDO, Fla. — The Florida with the new emergency inviting 
Obituaries qponstsnesennsseanseses 8 || Automobile Dealers Assn. will hold New Indianapolis Officers— greater demands for used cars. 
Prices New Gar II 12 fits 1951 annual convention in| James O. Birr (seated, left), a Dodge-Plymouth dealer, has been elected president of the} It is aimed at “the fly-by-night” 
Prices, Used-Car, Averages .. i8 ||Tampa; Oct. 21-23, according to| Indianapolis Auto Trade Assn. He succeeds/Col. Harold Johnson (Chrysler-Plymouth). Facing| dealer who has set himself up on 
proauetigs by ee, «2 so ‘ 2 Walter C. Mallory, general man-| Birr is W. A. Grawemeyer (Nash), who was named treasurer. Others, left to right, are: E. W./&@ Vacant lot and should not nurt 
We H ‘ eee ager. Convention headquarters will | Tobey (Oldsmobile), vice-president; James Strickland (Lincoln-Mercury), secretary, and Bernard| the reputable dealer, the senator 
ashington Column ................ 13 - » : 
T. Gates jr., a new board member. Walter C. Hiser (Ford) also was elected to the board. | said. 








be in the Tampa Terrace hotel. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers | 
and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new | 
car or truck. 9 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Capsule Comment | 


By a mystifying bit of reasoning, leaders of the CIO and | 
AFL arrive at the conclusion that wage stabilization means | 
wage increases. 

An example of the “controls are fine as long as we 
aren't affected” philosophy. 
* #* * | 


Chrysler uncovers its new 180-horsepower V-8 at same | 


time Mobilgas announces plans for longer Economy Run 
March 6-7. 
Auto eyes will be turned westward before long. 
* * * 

NADA convention joins in chorus demanding that U. S. 
agencies stop classifying autos as a luxury and list them 
as essential. 

Cars will need parts and skilled mechanics to keep ’em 
rolling throughout a shortage period. 
* * & 


An experimental auto body made of aluminum is up to 20 
percent lighter than the conventional steel body, SAE meet- | 
ing is told. 

Aluminum is a metal that will bear watching in the | 
drive to couple car economy increases with reductions 

in body weight. 

* * * | 

Eric Johnston, former Chamber of Commerce boss, | 
replaces Alan Valentine in key economy position. 

Maybe therc’ll be more teamwork and less dissension 
among the defense economy bosses in Washington. 
* * * 


Inter-Industry Highway Safety committee hails dealers for 








H., | 
Lazell: Fargo, | ‘ 
George Shelley; Hartford, Conn; | 


Auto 
Forum 


Epriror’s Note: Herewith is one 
of a series of articles written 
especially for Automotive News 
by general sales managers of the 
various auto companies and di- 
rected at dealers and their prob- 
lems. 

By Karl M. Greiner 


General Sales Manager, Packard 


ITH world affairs as they are, | 


it goes without saying that 
'there is much uncertainty in the 
automobile field. 
It will be some- 


y shaped so that 


‘ 
| 
| nite patterns are 
long-range plan- 


ft sad | 
Ve ' complished. 

© i However, des- 
pite the clouded 
picture for the 
year ahead, the 
role of the motor 
car dealer seems 
quite clear. 

Based on the available informa- 

tion, it appears that there will be 
no cessation of car production 
unless the present crisis breaks 
wide open—but there will be 
some curtailment of automobile 
manufacturing. At present, we 
see ourselves in a dual role of 
building cars and helping our 
government whenever called 
upon. 

In both aims, the automobile 
dealer fills a vital spot. Cars built 
by the industry, mean cars to sell. 
And, aid to the government, means 
service to keep the nation’s huge 


transportation fleet rolling. 
* * + 





Karl M. Greiner 


O MAINTAIN these cars—the| 
pipelines of transportation—in | 


working condition will be a larger 
job than ever before faced the 
motor car dealers of America. On 
the road today are nearly 36,000,000 
passenger cars and 7,500,000 trucks 


|—or an increase of 30 percent over 


the number of vehicles on our high- 
ways and streets in 1940. 

Too often, in times of good car 
selling, our attention to parts and 
service items becomes sadly neg- 
lected. The service customer suf- 
fers and the income from this 
vital department is not as good 
as it should be. 


It will be remembered that the} 
automobile dealer who beckoned to! 


the premature call of “wolf, wolf” 
during the last world crisis and 
closed his doors, soon found that he 
hurt both himself and his country. 


* * ok 

UT the dealer, who developed 

good service facilities and pro- 
moted this type of business, not 
only made a contribution to the 
government by keeping transporta- 
tion in shape, but the income from 
this department alone paid most, if 
not all, of the dealer’s fixed ex- 
penses. Then, too, hundreds of 
dealers derived a substantial net 
profit from this parts and service 
business. 

Even with car production re- 
duced in 1951, it still will be a large 
order to keep the vehicles rolling— 
One that offers a challenge to each 
and every dealer. 

It has been proved that the 
auto is not a luxury, but a vital 
necessity in our way of life. One 
writer recently said the basic es- 
sentials of life are no longer the 
classic three—food, clothing and 
shelter—but in the United States, 
the automobile is now a basic 
fourth. 

It is human for customers to put 
off service work for another day or 


| two. Begin working now to have 


time before defi- | 


ning can be ac- 


| \ 


a wae 
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IM MEETING A 
MEMBER OF THE REP 
UNPERGROUND ON 
SOMETHING HE WANTS 
TO KNOW ABOUT WHAT 
| KNOW ABOUT THINGS. 
| AIN'T A RED, THOUGH, 
I'M MEBBY JUST A _ \ 
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SECURITY OF US ALL 


























IM MEETING GOOP OLD 
/ JOE GLOSSIS ABOUT 
| HOW | CAN GET A NEW 
CAR BY TITLE- JUMPING 
{ MY OLD JALOPY WwiTHOUT/ 
IT GOIN’ ON THE BOOKS< 
AT THE STATE MOTOR. FH 
BUREAU, | AIN'T A 
\ BLACK MARKET GUY 
THOUGH, |'M MEBBY - 
x GRAY _ . - 
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‘Where Are Sports Cars? . 


This is an open forum for the discussion or any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Says U. S. Is Lagging 

Quite a few of us remember the 
days of sports cars that were built 
in this country. We remember the 
road races, the various tours, the 
many race tracks in all principal 
cities. But since the sporting twen- 
ties, all this seems to have passed 
on, and I don’t believe it is lack of 
interest among the fans. 

I believe if some factory like 
Mercer Motor Co., of Trenton, N. J., 
or Stutz Co., of Indianapolis, would 
reorganize and build a sports car 
on the speedster-raceabout design, 
it would sweep the country like a 
storm. Then I think the buying 
public would support some sporty 
ears on the order of the old Dag- 
mar that was built in Hagerstown, 
Md., the sporty Roamer built in 


Kalamazoo, Mich., or the little 
Templar built in Cleveland. 
These foreign cars are ever gain- 


ing in American popularity. There 
are more foreign sports cars sold 
in this country now than are sold 
abroad, so why can’t we build these 


loaning more than 4,500 cars to school training programs |these customers come in immedi-| cars? 


last year. 

Our hat is off to the leaders, too. There’s still a lot to 
be done, however. Only one high school out of every 
seven and one high-school student out of every six is 
covered, so far. 

* * * | 
Legislative round-up finds that many bills in state capital 
hoppers are aimed at doing damage to trucking industry. | 

In a period of national crisis, such a vital transporta- | 
tion medium as trucking should not be made the | 
scapegoat for every new state tax and deficit-plugger. 

a * * 
Manpower-wise, an assistant to President Truman insists 
that the government will let industry run its own affairs. 

Sounds fine, but seems like the government has been 
dealing itself an awfully big hand in industry. 


ately and have their car serviced. 
With the automobile such 


Satisfactory Service!” 


25 Years Ago a 


The Big Story 


NADA opened its ninth annual convention in Chicago Feb. 2, 1926, 


, i a|many new cars came 
| necessity in our everyday life, it’s| After the second world war, with 
time to revitalize the slogan: “Sell|the demand many times as great 


Right after the first world war 
into being. 


and the potential a thousand times 


with more than 400 of its 2,000 members in attendance. The parley was 
held in conjunction with the Chicago section of the 26th annual 
National Automobile Show, which drew an estimated 275,000 visitors. 

Biggest problem facing dealers at the NADA meeting was how far 
to extend buyer’s credit. Some were beginning to relax the usual one- 
third down and 24 months to pay rule of thumb. 


—From the files of Automotive News. 





| better for the manufacturers, there 


was only one outfit with backbone 
enough to venture into the market. 
That was Henry Kaiser. The others 
were either afraid of competition or 
lacking something. 

I do believe that if any of the old 
outfits like the above mentioned 
were to announce that they were 
reopening to build a real sports car 
and offer stock for sale to obtain 
capital, they would be oversub- 
scribed in a day—unless they “sold 
out before they started” to be kept 
off the market. I also think a steam 
car would be very popular. 

The British know what we want. 
They are building them and we are 
buying them. Why can’t our own 
automotive industry be as far- 
sighted or as ambitious, or what- 
ever it takes to “get in the groove?” 
—Roy Brooks, Columbia, S. C. 


* * * 


Correction 


An article on page 15 of the Jan. 
15 issue AuTomMoTive News outlines 
that Harold Pavela has purchased 
the Roy Holmberg Motor Company, 
(Chevrolet - Pontiac - Oldsmobile - 
Buick - Cadillac) for Albuquerque, 
N. M. This article is under the 
heading of “Multi General Motors 
Dealer Sells.” 

We would appreciate a correction 
on this inasmuch as Mr. Pavela, 
who was formerly our service man- 
ager, purchased the Roy Holmberg 
Motor Co., a service operation. I 
understand he has since taken on 
Hudson. He definitely is not a 
dealer for Chevrolet, Oldsmobile, 
and Cadillae which we handle for 
this area. Likewise, Pontiac is 
handled by the Chief Pontiac Co., 
and Buick by the Christy Buick 
Co., herein Albuquerque. 

Chevrolet also is handled in Al- 
buquerque by Oden Motor Co.— 
H. L. Gauges yr., Galles Motor Co., 
Albuquerque. 
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Overload Tests Point 
To Bad Road Effect 


of tests|of good quality and designed thick- | 


BALTIMORE.-—Results 


on a guinea-pig highway to deter- 
caused by heavy 
roads are still 
being analyzed by the highway re- 
search board of the National Re- 
search Council, National Academy 


mine damage 
trucks on concrete 


of Science. 

However, early reports from the 
Academy appear to support the 
theory that axle loads of more 
than 18,000 pounds tends to cause 
heavy damage to concrete roads. 


The reports stressed that findings 
are tentative and that more tests 
under different conditions are nec- 
essary to obtain complete answers 
in the 

loads, 


to the questions involved 
interrelationship between 
pavements and other factors. 


The highway board announced 
that three additional projects are 
being planned. These will be con- 
ducted on the West Coast, a 
in the 


in California; somewhere 
Midwest, and in the East. 

The tests, which ended at 
Christmas. were carried out on a 
one and a tenth mile stretch of 
U. S. Route 301 near La Plata in 
southern Maryland. They were 
sponsored by 11 state highway de- 
partments and the District of Co- 
lumbia with the research board 
and the Bureau of Public Roads 
cooperating. 


ore Surveys Planned... 





The highway was divided cross- | 


wise and lengthwise into four sec- 
tions with two trucks assigned to 
each. Two carried 18,000-pound sin- 


gle axle loads; 


ried 32,000-pound tandem axle, and which holds all world records up | 


two. 44,800-pound tandem axle. 


Tests on the sections used by 
the heaviest trucks were discon- 
tinued in October. Engineers 
said the pavement was so heavily 
damaged that the tests were 
stopped in order to save pieces 
for study. 


The highway board said in part: 


“The 44,800-pound tandem axle 
loads caused approximately 11 


times as much cracking as the 32,-|. 


000-pound tandem axle loads. This 
relationship held true over a period 
of almost four months, with from 
20,000 to 92,000 truck passes in each 
lane. 

“The 22,400-pound single axle 
load caused approximately six times 
as much cracking as the 18,000- 
pound single axle loads. The rela- 
tionship also held true over a period 
of almost four months, with the 
35,000 to 175,000 truck passes in 
each lane. 

“After 84,000 truck passes, 80 
percent of the joints in the sec- 
tion carrying 44,800-pound tan- 
dem axle loads were depressed, 
whereas only 10 percent of the 
joints in the section carrying the 
$2,000-pound tandem axle loads 
were depressed. 

“After 137,000 truck passes, 22 
percent of the joints in the section 
carrying 22,400-pound loads were 
depressed, whereas only 2 percent 
of the joints in the section carry- 
ing 18,000-pound loads were de- 


pressed.” 


The report also pointed out that 
the pavement was “in excellent con- 


dition” when the tests began 


June. Subgrade was described as | 





two had 22,400- | i ; 
pound single axle loads; two car- | be displayed is the Mormon Meteor, | 
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ness. 

The report also said that the 
four conditions necessary to cre- 
ate a pumping slab were present. 
The conditions are: frequent 
heavy axle loads; subgrade soils 
of such a nature that they may 
pump through open joints or 
cracks or at pavement edges; 
free water under the pavement, 
and joints or cracks in the pave- 
ment. 

Most state highway officials con-|@"d George Benas, treasurer 
tend that it costs more to build and 
maintain roads for heavy truck 
traffic than it does for lighter traf- 

fic. Because of this, trucks should | 
pay proportionately more for high- 
way maintenance, and load limits 
should be kept lower than those 
asked by most truckers, they claim. 

On the other hand, truck men 
deny that their vehicles cause un- 
due damage and say that where 
roads are destroyed it is not the 
fault of trucks but of poor road 
construction. 

Haulers also insist that they al- 
ready pay a fair share of construc- | 
tion and upkeep. 





oN 


|New Officers of Utica (N. Y.) 


New Analytical Setup 


By Ira Alexander 
Staff Correspondent 
DENVER.—An independent test- 
|ing laboratory for used automo- 
biles has opened here. It issues test 
certificates bearing detailed infor- 
mation about the condition of cars 
submitted for analysis. 


| . is The aim of the project is to give 
Racing Display 
‘Opens Feb. 8 


LINDEN, N. J.—-The National 
Motor Racing Exposition will be 
held here Feb. 8-12 at the Linden | 
airport. 

One of the famous automobiles to 


cars a fair and 


examination. At the head of the Pie 
business is H. B. Sjoberg and H. M.| 


the Eleventh 
Lincoln St. 
This is strictly a private enter- 


Ave., Garage, 


on 


owners, dealers and buyers of used | scale 






Assn.— 


Members and newly-elected officers of the Utica Automobile Dealers Assn. are shown at a 
| recent meeting. Left to right are: Louis Oberlies (Dodge-Plymouth); Andrew J. Yonkers 
| (Ford): Mell A. Gooch (Cadillac-Pontiac), board chairman; Edwin B. Welch (Studebaker) 
| president; Harry Benas (Chevrolet); Milton D. Nelson, executive secretary and general counsel. 
Other officers are Gordon A. Davis, first vice-president: David Geffen, second vice-president,| Were accounted for not only by a 
Directors include Joseph A. Carbone, 
Theodore Harrer, Fred J. McRorie, Anthony Nelson and John S. Wolkonocki 


Used-Car Testing Lab 


Willard Hagador 


in Denver Designed 


To Aid Dealers and Buyers 


'charged for issuing a copyrighted 
certificate bearing itemized reports 
transmission, 
brakes, ignition system, lights, cool- 
ing system—25 separate headings in 
all, including a flat answer to the 
question: Has car apparently been 
wrecked? 


motor, clutch, 


Ratings are made in a five-ste 


If the self-starter, 





excellent, good, satisfactory, | 
impartial state-|fair and poor. Each rating is ex- 
ment of condition, based on expert| plained as to exact meaning. 

for example, 
is given a good condition rating, it 
Grater, owners and operators Of| means that accepted standard test-|COmpanies of wholesale automotive 
1090 | ing methods indicate the unit to be| Paper were also lower than in Oc- 
entirely satisfactory; however, with-| tober. But, outstanding balances on 
|out tearing down unit for complete|SUch accounts at the end of No- 





Auto Credit Dips 
For Fourth 
Straight Month 


7ASHINGTON. — For the fourth 

consecutive month, the volume 
of retail automotive’ installment 
paper acquired by sales finance 
companies showed a decline in 
November. 

The Federal Reserve Board put 
the latest known drop at 16 per- 
cent below October. The FRB 
said financing of new passenger 
cars in November dipped 24 per- 
cent, while deals on used cars 
were off 11 percent. 

The declines, the FRB explained, 





decrease in the number of cars 
financed but also by a substantial 
reduction in the amount financed 
per car. 


Outstanding balances on retail 
automotive paper at the end of 
November were reported 1 percent 
below Oct. 1. In this instance, it 
|marked the first month-to-month 
decline since the end of World 
War II. 


Meanwhile, purchases of other 
consumer goods on the installment 
plan slumped 28 percent below Oc- 
tober volume. All components in 
this category showed decreases, but 
appliances accounted for the larg- 
est drop. 


p Outstanding balances on goods 
other than automotive were 3 
percent lower at the end of No- 
vember than at the end of 
October, 


November purchases by finance 


fn, 








|to 24 hours of continuous driving. | 


| 
| 


| 


| 


“typical” of or better than in other | 


highwavs where slab pumping has 
occurred. Concrete was said to be 


a Office 
Opened by Ford 


DEARBORN. Ford has 


lished a Washington office to deal 
E. 


with defense mobilization, 
Breech, executive 
vice-president, an- 


nounced last 
week. 

Gerald J. Lynch, 
former assistant 
director of the 
company’s office 
of defense prod- 
ucts, has been 
named director of 
the new Office. 


John F. Cooney, 


formerly Wash- G, J. Lynch 


ington representative for the office | 
assist 


of defense products, will 


Lynch. 





estab- 





Another is the Blue Crown Special, 


prise,” Grater declared, “with no 
connection of any kind to any 
dealer organization, or any law 
enforcement agency. We propose 


vember were, according to the 
FRB, considerably higher than at 
the end of the previous month. 


The sales finance companies who 


|inspection, it cannot be guaran- 


| teed. 
“A used-car dealer may have 
the equipment and the skilled 


to give the fellow who brings a 
car in here for inspection exactly 
the same break he'd get if he took 
an ore sample to an assay office.” 

A fee of not more than $10 is 


in which Henry Banks won his} 
1950 American Automobile Assn. | 
championship. Custom sports cars, | 
airplanes and boats will also be 
shown. 


mechanics right in his own shop 
to provide the customer with the 
same information,” said Grater. 
“But the dealer’s own report does 
not carry the same weight as a 
certified statement from a third 
party with no ax to grind.” 

The owners of the new busines 


reported to the FRB said _ they 
financed 246,582 vehicles in No- 
vember. Of these, 84,553 were new 
cars, 12,901 new trucks, 137,070 used 
cars and 12,058 used trucks. 
The same firms during November 
handled the wholesale financing, or 
s|“floor-planned,” 323,646 cars and 


an Empty 
driver's seat. 


Receives ASI Show Award— 

This exhibit of E. Edelmann & Co., Chicago, was judged the most attractive display by a | 
committee of newspaper reporters and photographers covering the 1950 Automotive Service 
Industries Show. The display was based on the trade expression: "You Can't Do Business from 


Wagon." 








Dealer Conventions 
Apr. 2— Louisiana Automobile Dealers 
Assn., Jung hotel, New Orleans. 
May !415—Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 


May 3!-June 2— Washington State Auto 
Dealers Assn., Winthrop hotel. Tacoma. 


Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn.. Saga 
more Hotel Bolton Landing Lake 
Seorge, New York 

October 21-23—Fiorida Automobile Deal 
ers Assn 195) Annua Convention 
Tampa Terrace hotel, Tampa, Florida 

* * * 
Dealer Auto Shows 
Jan. 27-Feb 3—Milwaukee County Auto 


Dealers Assn., Milwaukee. 


Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi- 
cago. 

Feb. 21-27 — Miami Auto Dealers Assn., 
Miami. 


* + * 


Aftermarket Shows 


Mar. 21-24—Pacific Automotive shew, Civic 
Auditorium, Seattle, Wash. 

Apr. 26-29 — Southwest Automotive show, 

Oklahoma City. 

May 17-20 — Southeast Automotive show, 
Atlanta. - 


Allied Industries 


Feb. 1-2 — Natipnal Council 
Motor Truck Owners, Inc. 
ing, Hotel Statler, Washington 


of Private 
annual meet 


0. C. 








Jobbers were invited to have their pictures taken sitting in ie In RFC Sought 





Coming Events== 


Feb. 4-6—National Truck Leasing System 
annual convention, Sheraton hotel, Chi- 
cago. 

Feb. 5-8—National Automobile Accessory 


Mfrs. Assn., New York. 
+ * * 
General 
March 6-7—i95! Mobilgas Economy Run 
Los Angeles to Grand Canyon 
Apr. 1-2—Canadian Automotive Whole 
salers and Manufacturers Assn. conven 


tion, King Edward hotel, Toronto, Ont. 
Apr. 4-15—33rd International Motor Show 


Turin, Italy. 
Apr. 17-20— National Packaging Exposi 
tion, sponsored by American Manage 


ment Assn., Atlantic City. 
Apr. 30-May 2—U. S. Chamber of Com 


merce 39th annual meeting, Washing 
ton, D. C. 

May 7-l!—The Greater New k Indu 
trial show, 7Ilst Regiment Armory. New 
York 

May 30- Sept. 9 — World Transportation 
Fair, Santa Anita Park, Arcadia Calif 

* : . 
Engineering 


Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet- 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting), Atlanta- 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho- 
tel, Philadelphia. 


say that dealers as well as pros-|trucks, 


303,993 of them new and 


pective buyers stand to benefit by | 19,653 used. 


the plan. On a good car with an 
all-A rating, a dealer should get his 
price with a minimum of sales talk. 

The customer can check the deal- 
er’s statements against the inde- 
pendent report. For a finance com- 
pany making a loan to the pur- 
chaser, an independent test cer- 
tificate helps to show the status 
of the vehicle as a financial risk. 

Law enforcement officers also 
are said to favor the inspection 
plan, since it helps reveal altera- 
tions of motor numbers and other 
means of identification. 


Broad Changes 


By Fulbright 


WASHINGTON. Sweeping 
changes in the Reconstruction Fi- 
nance Corp. will take place if bills 
|introduced in the U.S. Senate by'| 





Gasoline Dealer Loses 


License in Milwaukee 


MILWAUKEE.—Harry Tann, 
gasoline station operator here, 
has asked an injunction to re- 
strain the Wisconsin motor fuel 
tax division from suspending his 
wholesaler’s license. Tann has a 
reputation for selling gasoline at 
cut rates. 


Reportedly, Tann’s wholesale 
permit was revoked for irregu- 
larities in reporting gasoline 
sales. The motor fuel tax divi- 
sion has no authority § over 
prices. Tann was credited with 
starting a gasoline price war 
here in 1949 by selling for two 
cents a gallon under his com- 
petitors. 





Sen. Fulbright, Arkansas Democrat, 
become law. 

The measures would install a 
single governor for the RFC in- 
|stead of the present five directors. | 
| Fulbright has been studying RFC 
jactivities for more than a year. 
| His reorganization plan is wrapped | 
j}up in two legislative proposals. 

One bill, Fulbright said, would 
|make a single governor responsible | 
|for all activities and stop the pres- 









jent practice of members’ “passing | 
ithe buck.” 

Among others, requirements in| 
the second bill would prevent the 


RFC from loaning money for more 
than a 10-year period and prohibit 
employment of RFC officials for 
two years by companies which have 
received RFC aid. 


| Clark Elected 


Buick's Show Car— 


o 
In Okla. Citv Ivan L. Wiles, general manager of Buick 
e and Ida Jolles, neediepoint designer, are 
OKLAHOMA CITY.—Jack Clark | shown admiring a Roadmaster Riviera up- 


patterns made by 
hand in Vienna painted in special 
Vienna rose and dove gray, has goldplated 


in needlepoint 
The car, 


|has been elected president of the | holstered 
|Oklahoma City Motor Car Dealers} 
|Assn., with Ed Fretwell named as| 
|/new vice-president and Frank E. | interior fittings. It is designed only as a show 
| Northway reelected secretary-treas- | car and will be taken on a national tour of 
| urer, | some 40 major cities. 
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hight reasons why 


THE 


COMMERCIAL CREDIT 


PLAN 


should be your plan in ‘51 


1. COMPLETE SERVICE 

CommerciaL Crepit’s Pian gives dealers everything 
they need, from wholesale, factory drive-away and 
demonstrator plans down to the last detail of car in- 
surance, credit investigation, collection, adjustment 
and prospect follow-up. 


2. VALUABLE SALES TRAINING 

Experienced COMMERCIAL CREDIT representatives are 
available at your convenience to help train your sales- 
men in the use and value of Time Payments to close 


sales. 


3. YOU CONTROL FINANCING 

When you control the financing, there is no chance of 
outside sources influencing the buyer in ways that 
might work to your disadvantage. 


1. TESTED MERCHANDISING AIDS 
Folders, charts, signs, other point of sale items are 
supplied by CommerctaL Crepit to help you close sales 


(CREDIT PLAN | 





. make more Time Sales. Your salesmen will find a 
quick answer to any question in this material. 


5. NATIONWIDE SERVICE 

There are more than 300 CommerciAL CreEpIT offices 
throughout the United States and Canada offering 
services to your customers wherever they might be. 
This is a particularly important point in the case of 
insurance, 


6. AUTOMATIC INSURANCE COVERAGE 
Included in the cost of Commercian Crepit Financing is 
insurance coverage which is effective immediately upon 
signature of the contract. Insurance includes compre- 
hensive, also a life clause which pays balance due on car 
in event of buyer’s death. (Not available in California.) 
7. EXTRA PERSONAL INSURANCE 
CoMMERCIAL CRepIT’s PLAN also includes Hospitalization 


and Personal Accident Insurance, which provides acci- 
dent benefits from $250 maximum for loss of time while 


ComMMERCIAL Crepit CorPORATION 


A subsidiary of Commercial Credit Company, Baltimore 
Capital and Surplus over $100,000,000 


MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 





hospitalized, up to $10,000 for injuries sustained under 
certain circumstances. Your customers also get Bail 
Bond coverage as high as $5,000 for infringement of 
traffic laws (drunken driving excepted). 

8. THIRTY-FIVE YEARS OF KNOW HOW 
Back of CommerctaL Crepit’s PLAN is the knowledge 
that thousands of our people have acquired in 35 years 
of financing... plus the experience gained in handling the 
financing of millions of cars and trucks. COMMERCIAL 
Crepit has a record of wholesale and retail financing as 
usual in times of depression and prosperity, war and peace. 


You should 


see this timely 


study! 


@ As new car production falls off, it is more vital than 
ever that you see this timely analysis of Time Selling. It 
may help you hold profits up as deliveries go down, No 
obligation. Write, wire or phone the nearest COMMERCIAL 
Crepit office today. 


Turn to Commercial Credit Financing for more sales... more profits... more satisfied customers 








Equipment More 


DETROIT.—A program to make 
scarce parts and equipment more 
readily available for owners of 


White trucks and buses has been | 


instituted by White Motor Co., 
Cleveland. 

The company’s 10-point “Emer- 
gency Service Corps” plan is de- 
signed to provide a systematic 
program to keep available parts 
in localities where they are most 
needed. 

To carry out the program, all 


White vehicles are being registered 


by branches, distributors and deal-|ties of needed. materials and_ t0| general service manager; Henry J. Nave, service sales manager, and Wallace L. Pepin, parts} which was attended by 


ers. Owners of White vehicles will 
receive a kit to complete the regis- 
tration. 

The main features of the kit is a 
“service requirements analysis” 
form. On this the owner is to list 
the vehicle’s model, serial number, 
year, mileage, annual mileage and 
information about the engine, trans- 
mission and axles. 

This form is to be filled out in 


triplicate. One copy is to be kept 
by the owner, one sent to the branch 


Fighting Parts Shortages 


White Motor Institutes Program to Make 


__ AUTOMOTIVE NEWS, JANUARY 29, 1951 





Readily Available 


|or dealer and the third goes to the 
| factory. 

All this parts information will 
be catalogued and an inventory 
control system established at the 
factory. It will be integrated with 
all branches, distributors and 
dealers. 

This system will give the com- 
pany an idea of what parts are 
| needed in what section of the coun- 
try. It will project needs and per- 
mit White to plan its parts require- 
|ments to obtain sufficient quanti- 


locate it where needs are bound to 
| develop. 

Every White vehicle will be given 
a dashboard “dogtag,” which will 
|list identification of chassis, en- 
|gine, transmission, axles and other 


|parts. The company feels the tag 


|will save an owner's time when 
|ordering parts. The kit also sup- 
|plies owners with simplified parts 
|ordering firms. 


| To follow up this emergency 
each | materials and manpower shortages and sales every week 


service program, White 





"Keep White Vehicles Running’ — 

J. N. Bauman (right), vice-president of White Motor Co., reviews the 10-point ''Emergency 
Service Corps'’ program with the three men who are directing the plan to keep White trucks 
and buses in good working condition for the duration. Left to right are: Freeman G. Allen, 


service manager. 


bound to develop,” said J. N. Bau- 
|man, vice-president, “it is impor- 
tant that we take this advance step 
in our service and parts divisions to 
truck operation 


month will send all owners 
monthly reports on parts avail- 
ability, which will serve as a 
guide to parts ordering and a 


forecast of parts availability. assure efficient atic 
Regular bulletins dealing with | during the emergency for White 
latest maintenance methods also | owners.” 


will be sent. 


“uns : AUTOMOTIVE NEWS production and 
With strict = ; 


controls of critical registration figures tell the story of output 


NEW CAR SALES BREAK ALL REGORDS 


CLEVELAND 
AREA! 











Marketing Data 
for Advertisers 


NCE AGAIN the Cleveland market has set a new 


The Plain Dealer’s Mar- 


ket Survey Department can 
assist you in checking your 


merchandising 


with current market data 


for Cleveland. Write for 


information. 





coverage 


record in new car sales! In Cuyahoga County alone, 1950 
sales were up 32.27 per cent over 1949—which was itself a record year! 


It is more than a coincidence that, while the compact, 
30-county Cleveland market has been establishing new car sales 
records year after year, the Cleveland Plain Dealer has consistently 


been one of the nation’s leaders in automotive lineage. 


When you advertise in the Cleveland Plain Dealer, 


throughout Northeastern Ohio your dealers sell cars! 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inec., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 





Trackers Told , 
More Safety 


Work Is Needed 


DETROIT.—“We've been kidding 
ourselves that we're doing an ade- 
quate job in highway safety,” Nor- 
|}man Damon, vice-president of the 
ee Safety Foundation, said 


here last week. 

| Speaking at the first annual 
|safety meeting of the Michigan 
Trucking Assn., Damon said truck 
(operators and drivers should take 
it upon themselves to set an ex- 
ample to stop this “senseless 
|slaughter” on the highways. 

Awards to Michigan’s top driv- 
ers were made at the meeting, 
approxi- 
mately 500 persons, 

Clinton A. Knapp, of L. A. Smith 
Co., River Rouge, was named the 
| State’s “driver of the year.” In 16 
‘years he has driven more than a 
million accident-free miles. He 
|drives a tractor with two tank 
|trailers. His trophy was donated by 
Al Long (Ford), Detroit, 
| F. J. Boutell Driveaway Co., 
| Flint, received an American Truck- 
jing Assns. award for being the 
|}automobile transporter with the 
|greatest mileage without an acci- 


dent. 

“Driver of the month” awards of 
/$50 went to Benjamin Hammell, 
F. J. Boutell Driveaway Co.; James 
Porter and Alvin Bowen, both of 
George F. Alger Co., Detroit, and 
George E. Danielson and Robert 
Mersha, both of Borden Co., De- 
troit. 

Damon told the parley that high- 
way accidents must be reduced 
because they drain away our neces- 
sary manpower, so needed in this 
ltime of emergency. He said roads 
|are part of the nation’s assembly 
lines and therefore must be kept in 
good condition. 

Tom Hewrrt 


GM Divisions 
| Build 211,223 
1950 Hardtops 


DETROIT.—Growing popularity 
of the hardtop convertible-type 
General Motors cars was empha- 
sized during 1950 with the produc- 
| tion of 211.223 of these cars by GM’s 
five car divisions. 
| The convertible-type car with the 
|rigid steel top was pioneered by 
Buick more than two years ago 
with its Riviera models and fol- 
lowed by Chevrolet’s Bel-Air, Pon- 
tiac’s Catalina, Oldsmobile’s Holi- 
day and Cadillac's Coupe De Ville. 

The production of these cars, 
combining the distinctiveness of the 
|convertibles with the sturdiness in 
top construction of the convention- 
)al sedan types, brought a demand 
in 1950 General Motors models of 
|approximately 7 percent of total 
volume. Total 1950 car production 
by GM’s five divisions was 3,166,- 
| 254 units. 





Obituaries 





John R. Johnson 
Kans.--John R. Johnson, 75, 
pioneer dealer here. died Jan. 9. He had 
been a resident of Topeka for 65 years 
He started his career in the auto industry 


TOPEKA, 


as a foreman in the Smith Automobile 
Factory in Topeka, manufacturer of the 
Great Smith car In 1914 he started his 
own business as dealer for the Oakland 


and Hudson cars and remained in the busi- 
ness until he retired in October, 1945. 
* * * 


Oscar D. Brown 
WEAVERVILLE, N. C.—Oscar D. Brown, 
60, automobile dealer here, was fatally in- 
jured Jan. 16 when a new car he was 
| driving skidded on ice just east of Oteen 
and collided with an oncoming truck. 
* * * 


George A. Hewitt 
LAWRENCEVILLE, Va. 
Hewitt. 49, former Newton 
dealer and more recently 
automobile business locally, 
attack at his home here Jan 
* 
U. L. Dunaway 
MAYWOOD, Ill U. L. Dunaway, 
who founded Dunaway Chevrolet Co. here 
18 years ago with James R. Kozel, died 
Jan. 18. Kozel is secretary-treasurer of 
the dealership. Before they went into busi- 
ness for themselves, both Mr. Dunaway 
and Kozel were retail Chevrolet salesmen 
in Chicago. 


George \ 

(N. C.) auto 

engaged in the 

died of a heart 
17 


56 


* * * 


Frank Gleason 
WESTWOOD, Calif. - Frank Gleason, 
| Buick dealer here for five years, died. Mr. 
|Gleason was formerly assistant zone man- 
j}ager for Buick. 


* 
Hilliard Phillips 
| ST. AUGUSTINE, Fla.—Hilliard Phillips, 
| who since 1943 has been district manager 
{of the Florida territory for Hastings Mfg. 
Co., Hastings, Mich., died Jan. 11 of a 


heart attack. 


+ ok 
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when a car is parked outside with 
the top down as is possible. 

The inventors have the device 
fully covered with patents they tell 
me but haven’t made a connection 
with anyone to build it for them 
as yet. 


Sounds Good 






Automotive 
ina Ramblings 


— | Automatic Top — How High Is High? 





* 





















Nor- 
, " NE of the interesting things 
th kL 
waka by Jack Weed O about the new Chrysler 180 
:, OW I have seen everything—a gadget that raises con- ake’ ae “skeen nese 
foam _N vertible tops and electric windows automatically the with the job for the past few 
ruck | minute it starts to rain. |months is its unbelievable high 
take Normally such things come out of California, for what oi Posen od canes Ge ona igh 
= reason I wouldn’t know—but this one came out of Miami... ¢ 999 RPM and yet did net tench 
eless oe eae ‘ 
A gent drove up to my* its ceiling. It is claimed to develop ee : 
iriv- hotel at the Beach during the the screen it tends to elongate as oe a ae — around a iting = scigpctcoiiniapeagee iin Mesidilih ticiin tid ease aie tae 
j j | 3 . | 2,00 an while the curve r windows 5 v es r vinyl! chloride-acetate resins, 
ting, NADA convention and asked | it drops through 7 oe ae | builds a tin i pr ell ous from @ Plastic material which provides clear vision and is durable. The rear window is much larger, 
rOX1- me to come down and see some-| drop thus formed urnishes the ‘that point and does not drop any giving extensive rear vision. In addition, with this new type rear window the top can be 
thing. He had a Ford with a con- electrical connection that actu- appreciable extent “| lowered safely and easily without damage to the window itself. Dotted line shows previous 
mith vertible top and it was down. With-| ates the mechanism that is held How much of this is due to the Window size 
the out touching the! jn a box about the size of a cigar “hemispherical combustion cham- 
n 16 a car coe out) box and which can be mounted per” as the advertising boys call |and flakes that cause detonation. |signed to give the car a surge of 
ne = oe ted, thks anywhere under the dash. it, is not known fully but it is |Engines have been run as much | power getting away from a stand- 
k dr . wat one| The device seems foolproof—it is| known that the new half round (as 50,000 miles with no evidence of ing start and at the proper speed 
ib - ee "die o othe Oe hooked up with the ignition key in| head—it’s shaped like an upper (carbon sufficient to cause loss of the outer or main driving stator 
y e F oA at oe aint such a way that it won't work} half of a grapefruit with the power or detonation, it is claimed. | takes over. 
Co og tating pete when the ignition key is in the! the valves entering at an angle In addition to the extra power Some of the boys with “go” in 
k. without any other lock. This keeps the device from| —has shown a tendency to keep (furnished by this new plant, the their blood are wondering what 
‘the action : putting the top up when the car is| carbon deposits to a minimum, “free wheeling” dual stators in the this engine in a sport car and with 
the The actuating |"" motion. It can be turned off so| What carbon and lead deposit|new fluid drive give the job a a super-charger will do, It would 
c vchaniam of thy |that it won't work and seems to | does form is evenly distributed, and | remarkable “get away” ability, it is be able to fly high if the fenders 
_e aa. ee te care be as near fool proof in action'does not build up into the peaks claimed. The inner stator is de- Were wide enough. 
s of discs, one of cop-| 
nell, per screen with about 1/16 inch} 
mes mesh and the other solid copper. 
| of The mesh disc is insulated from| 
and the plain disc and is about 's of an 
bert inch higher in the holder. 
De- When one drop of water hits 
igh- . 
ced R. 1. Loan Firm 
ces- Guts aso G00 —_— 
this Loses Appeal oasis 
ads 


ciintsnlaasinenni jansucenek B 


nem 


bly Of Usury Charge 


t in a 
PROVIDENCE, R. I.—A superior 
T court ruling in which a finance 
company was found guilty of usury 
in connection with an auto trans- 
action has been upheld by the 
Rhode Island supreme court. 
Found guilty of having extracted 
usurious interest from Fred Nazar- 
ian, Pawtucket, Lincoln Finance 















? Corp., Providence, will have to pay 
rity Nazarian $2,418. 
ype The award represents payments 
ha- of $2,330 Nazarian made to the 
uc- finance company after he _ had 
M's bought an auto and financed it 
through the company, Apr. 10, 1946, 
the plus interest. 
by Under Rhode Island law concern- 
igo ing usury, anyone found guilty of 
‘ol- taking excessive interest is com- 
on- pelled to forfeit both principal and 
pli- interest to the borrower. 
lle. Supreme Court Justice Edmund | 
irs, W. Flynn, in sustaining the Super- . 
the ior Court’s finding in the case, said 
in that plainly it was the policy of the 
on - General Assembly to provide severe 
ind penalties against money lenders if _s. 
of they violated the provisions against . 
tal usury in loans. 
ion ee 2 
6, - + ° e 
Pontiac Briefing Your Papa 
10,000 Mechanics | 6 
PONTIAC. — More than 10,000! “We have had such wonderful service from the Lincoln Lubrication eo " 
7h. — service —_ in = —— of Equipment purchased 10 years ago that in modernizing our department 9 
nad e country will atten ontiac | . CO ss’ 
i. training schools to study the 1951 we again chose Lincoln. with Via Oa & 
ile van caer eee — “Our new overhead reels serve three hoists and we have room for a fourth 
his general service manager for Pon- lift as increased business makes it advisable. Lubrication business has 5 wan 
= tiac. increased about 20%. The reason for this is that we can handle this additional A ng Ve 
, — ae = =~ —— a business with the efficiency and speed the modern motorist requires and W 
be conducted by 33 factory-traine : : ae 
service instructors who are asslaned hence are attracting the added volume. In other words our Lincoln modernization UBRI CATIN sa 
vn. to Pontiac’s 25 zone offices. Two) is paying off again in a big way. We can now take care of a thousand L nS Se 
ae types of schools are scheduled—a | lubrication customers per month, giving every one of them a quality job E Q UIPMENT 
en two-day session for dealer service | with minimum waiting time. , 
men who have attended previous | 
schools and need only to be briefed “Our lubrication experts, Edwin Wilson, Glen Nelson and Oscar Houchen all © INSURES Dependable 
on changes in the 1951 Hydra-| f 
A. Matic anil five-day seston for new agree that our new lube reels are the best equipment they have ever used. Performance 
he employes. They leave the floor clear for fast action. They are neat and attractive in ® ASSURES Fast, Easy 
™ ere nae appearance and being up out of the way are always clean. They look Operation 
Jobber Show businesslike, too, and customers like to watch while their cars are serviced, © PROVIDES Trouble-Free 
56 frequently remarking on our improved modern service. Our reel banks Servi 
es In East Cancelled provide outlets for gear oil, chassis lubricant, air and water. In addition to ervice 
of PHILADELPHIA. _ ‘The Middle the overhead reels, we have Lincoln drains and a Servmobile.” © BUILDS Customer Confidence 
ay Atlantic Regional Automotive show, E ® 
en cheduled for April 24-27, has been | Joseph A. Sharp, Service Mgr., GUARANTEED by Over 25 Years 
ancelled. | A. E. Nugent Co., Los Angeles 36, Calif. of Dependable Service 
~~ show’s board of directors de- | 
yn, cided that the unsettled interna- | 
ot tional situation made it unwise to Fer mere information on ¢ ¢ © PIONEER BUILDERS 
nold the event, according to Charles LINCOLN Business Build- 
ff. Bauer, show secretary. ing Lubricating Equip- 
: ESE ment, ask your Lincoln 
D8, _ AUTOMOTIVE NEWS WANT ADS hi 
er been proven the quickest, least expensive Wholescler or write direct. LUBRICATING EQUIPMENT © © + 
e oat ey the ae who wont 
n ou ave or ave what want! * . 
© the back pages of today's issue, LINCOLN ENGINEERING COMPANY ° 5709 Natural Bridge Ave., St. Lovis 20, Mo. 
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| humor yuh know keep 
| fine men from “getting the stuff up 
in the neck” because they have 


made a coupla’ bucks and get to 


thinking what big shots they are. 


think that 5 percent figure is a lit-| 
tle high.” 


* * 


* 
Mendel & His Theory 
«Pow COME?” . some young 








Eprror’s Note: Here is another 
in a series of articles 
especially for Automotive News by 


Ned Jordan, famed in the auto “They tell me that less than 5 
industry for the car he _ built percent of the people indulge in| which was different . 
(1916-1931) and the words he |that great luxury known as think- 


wrote about it. 


’VE BEEN thinking the 
automobile 
tunate in having two young minds. percent are inclined to believe what 


like those of John Munn and Ned 


Jordan around, the 
how to run the business .. . the/|the 


other to promote 








perience it was true in practice. 
It was amazing how many 
successful dealers remembered 
that line I used to pull in every 
speech I made between 1908 and 
1948. It went like this and they 


remembered it word for word: 


“alike 


written 


nary people 


ing. Perhaps 10 percent of the rest 
“That pea 


young | get along fairly well by imitating 


industry is very for-|the first group, while the other 85 


they read and hear, become 


one to tell ‘em 


competition for the 


a saving sense of|use their heads . . 


, Vy 


dealer listening, would in- 

John and I were down in Miami | quire. 
at the national automobile dealers’ “Well . . . I s’pose I'll have to ex-| 
convention. Well... they kept us| plain it scientifically. Perhaps you| 
blushing all the time . for ex-| never heard of an old monk named | 
ample, what this dealer learned | Mendel . . . originator of the Men-| 
from John Munn back in the delian theory, or hypothesis. He| 
“spring of 1910” and found by ex-|SPent all his life in a monastery, | 

monkeying with growing peas . 


he couldn’t produce a new species | 


like people, 
as peas in a pod” 
.. every now and then he 

get what he 
(nothing to do with 
. a kind of unconventional pea} product sales and service. 


of his peas, 


called a 


classified like ordinary peas or ordi- ik 
€ 


had something! ‘ 
but it couldn't be bred like an ordi-| 
nary pea. It couldn’t be reproduced. | 
fair|Try as he might... 
game for the politicians and lessen | just happened once in awhile. Me 
boys who/|del decided that the human race 
sometimes I} produce s } just a few men and women 


crossing the plants, 


were 
would | Edmunds, Midwestern; 


| ‘ ia 
-| regional sales district, and |. B. Groves, 
McGinnis, manager of sales staff services: 


“sport” 
loose living) | 


. couldn't be | a 


|rare they can be.” 

“Boss” Kettering says that out 
of the billions of people who have 
‘sports’| lived, if it wasn’t for the contri- 
n- | butions to the science of living 
made by perhaps 3,000 men, we’d 
still be living in caves, hunting 


those 





Lts caster than ever to 


It’s another great year for Fram Dealers. Another million dollars 
worth of powerful Fram advertising and merchandising is blast- 
ing away at your market to help you sell! 


Fram offers you Replacement Cartridges to fit most every 
make of oil filter. Fram gives you a handy Cartridge Checker wall 
chart that shows at a glance which cartridge to install. And Fram 
gives you the best in quality and performance with filters and 
cartridges designed and tested in the finest filtration engineering 


laboratories known today. 


Three superior types of Fram Replacement Cartridges . 
the famous Fram Filcron for all Fram Oil & Motor Cleaners, the 


popular Fram Cel-Pak for all Fram and most other make oil 
filters, and the Fram Filtronic for high-flow filter installations. 
All 3 give top performance, top profit, top repeat sales. See your 
Fram Jobber. 


FRAM CorRPoRATION, Providence 16, R. I. 
In Canada: J. C. Adams Co., Ltd., Toronto, Ontario 


Replacement Cartridges 


ONLY FRAM OFFERS YOU 
COMPLETE ENGINE PROTECTION 


Four great Fram Filters seal out the 
deadly contaminants that rob miles from 
engine life. .. remove those formed in- 
ternally .. . seal in engine power, per- 
formance and life. 


OIL © AIR © FUEL 








you know ... 

again and again, wondering whether Af Ford Regional Sales Csslertee— 

Regional sales managers for the Ford division conferred in Dearborn recently with genera! 
of peas. He discovered that most all | sales office executives headed by L. W. Smead, general sales manager. They are pictured 
AS | above at a dinner meeting with Walker A. Williams, 
. but! Seated left to right were: C. R. Beacham, Southeast region: C. J. Seyffer, Northeast: W. K 
A. S. Hatch, Western: 
Southwestern, and standing (left to right) Frank J 
Williams: 


sales and advertising vice-president 


Ford central 


J. C. (Larry) Doyle, manager, 


and J. D. Ball, manager of 


Smead 


| 
» that and God only knows how 


with clubs, with the women doing 
the work. 

Now the men who have made 
money are trying to figure a way to 
get an income tax deduction and 
the women are out shopping for a 
new bag which will match their 
latest gown. It’s a hell of a situa- 
tion when a man doesn't know 


|how to get rid of his money. Jack 


Benny says “If I can’t take it 


| with me, I don’t want to go.” 


Shekels Too Abundant 

OOK AT those first billionaires 

who really had fun when they 
were making their first nickels, but 
easing their consciences by giving 
away dimes, helter-skelter, in their 
old age leaving their grand- 
children to square the old boys’ rec- 


|}ords with philanthropies. 


|children to sweet dalliance 


Now look at the boys who made 
only a million or two by their own 
efforts ... now they’re wondering 
what they can do with it... what 
with careers in politics, so-called 
“public service,” Hollywood, and 
even the Stork club enticing their 
in the 
gossip columns. 

I’m telling you dealers, who 
surely have an opportunity to 
make a lot of money in the com- 
ing years, that the happiest guy 
is the boy who has a job or busi- 
ness that he really enjoys... 
enough money to buy a couple of 
suits of clothes and eat regu- 
larly ... lives with some woman 
he likes, and always remembers 
the story of the man who bought 
a Model T about 1912, 


This lad was sure “going to town”’ 
socially with that Ford. He stepped 
on one of those pedals and took off 
down the road, at 15 miles an hour. 
|The world was his doughnut. He 

;came up behind another Ford... 
tooted his horn impatiently. 

The gentleman in the car ahead, 
called back politely ... “Take it 
easy, kid. There’s another Model T 
| ahead of me and many more ahead 
lof him. You're not the only pebble 
|}on the beach.” . (Quite a smart 
| saying in those days.) 
| + * * 

The Austerity Age? 

f gens TROUBLE is, right now, too 
many people have money. When 
I made my first million, I over- 
| heard my youngest daughter, Joan, 
then 16, arguing with her boy 
friend, whom she later married, 
about the interior decorations for 
the yacht they were planning to 
buy with the money I would leave. 
Well . . . gosh darn it... I'm 
| still around and she has a sea-going 
|perambulator ... but, I'll give lit- 
|tle Joan this much . She has 
jevery nickel of the first endow- 
;ment I ever gave my three chil- 
‘dren... and that wasn’t peanuts 

. you know . allowed me a 
tax deduction, 

You’ve heard Harry Truman 
speak of austerity ... Well. . 
I’m just back from Miami Beach 
where the dealers’ convention was 
held the second week in January 
because the hotel rates were 
scheduled to go up on the 14th. 
You heard me...I said UP. 

“James ... bring us Helen’s old 
mink coat. The temperature was 29 
yesterday. Bring me my diamond 
studded slacks . . If this place 
doesn’t warm up we'll soon be back 
on Park avenue, which is prac- 
tically a bread line. Up there no 
one even thinks of wearing a tiara 
at the breakfast table.” 

P. S.: Austerity ... plus a cou- 
pla’ hundred billion dollars . . 
HUH! 
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oy One of them was bound in chains and tossed in the Hudson River. Outstandingly successful firms like Colgate-Palmolive-Peet Co, R. J. 
or One of them risked a thousand watery deaths. Another spent much of Reynolds Tobacco Co., Gillette Safety Razor Co., and others have been 
to Pee ; i i i 
re 1 his time surrounded by the fiercest jungle beasts. consistent users of space in PUCK, The Comic Weekly for over 15 years. 
‘m ; 
ng But though their faces have appeared countless times in newspapers, eesoeeeeeee An Amazing Book Report! ****eeee2e%8 
oa magazines, and newsreels, did you remember magician Houdini, racer Gar : P er of iii Mien Meike Hien ss . 
soa eae Sine oe 5 ; : nm each o e past four years, - e Comic Weekly has 
iL Wood, and bring ‘em back alive” Frank Buck? Or did you only know the : carried more dollar volume of mail order book advertising than : 
its nervy little man on the girder? > any national publication. Why ? Because it pays off better. Dramatic ° 
a 7 ae ’ ; ; ® example: Unicorn Press used a double spread in PUCK and received % 
It’s Jiggs, of course! And where have you seen him display his courage? © over $300,000 in orders in the first four weeks following publication! % 
= In the comics, of course! ° ° 
h *@e eee eee eee s ee ee ase eee seaeeee eee ee eee ee & @ @ 
- But you are not alone. Every Sunday morning, some 18 million adults 
, (and their youngsters) settle down to follow Jiggs’ latest adventure in : 
“ | PUCK, the only national comic weekly. by a a 
| 
id | He’s a Sunday caller welcomed warmly, eagerly, week after week. And 
= so are Blondie and Dagwood, The Little King, Snuffy Smith, Popeye, and all 
ee the other beloved PUCK characters! It wouldn’t be Sunday without them! 
c 
“A It’s hard to measure the warmth of a welcome in cold statistics. But look 
rag at these proven facts: 4 out of 5 adults read comics. Advertising in PUCK THE ComIc WEEKLY 
gets more readers per dollar. Identical copy gets 3 to 5 times more thorough The Only NATIONAL Comic Weekly — A Hearst Publication 


readers in PUCK than in top weekly magazines. (Starch). 63 Vesey St., N.Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 
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Car registrations by states are 
released here weekly, as com- | 
pleted by R. L. Polk representa- | 
tives in state capitals. | 








5 States Reported ‘50 302 225 549, 1042 2118 1638 66 474 2178 966 126 
To Date for December 49 211 131 426 898 1666 1676 65 381 2122 563 82 
Arizona ‘50 86 52 5 199 452 444 " 104 559 227 27 
49 60 35 9 219 412 272 15 75 362 3 28 

Colorado ‘50 220 89 280 528 W117 686 30 276 992 622 4) 
49° «104 $7; 13 454 746 676 29, ——_240 945/265 «SO 

Connecticut ‘50 274 223 4% 779 1772 916 4! 343 1300 661 93 
49134! 87,244, 542, 1007, 897, S37, 235,169) 299103 

District Ce bia ‘50 71 48 124 281 524 345 21 84 450 18! 39 
49 Ag 26 127 270 472. 419 2 32 572) 98 40 

Ida ‘50 59 36 93 20! 389 250 2! 95 366 168 36 
49 57 50 129 227 463 369 9 B4 474 64 34 

Kansa ‘50 243 151 432 859 1685 995 25 364 1384 701 62 
49121 90 208; 652) 107 1260 30,339 629390 74 

Nebraksa "50 236 Wi 335 668 1350 813 26 244 1083 él 69 
49 8G 3% 19641 728 803 17; 152] _-972)__—-270|_—dS3)_ 

Nevada ‘50 42 20 30 73 165 74 8 110 192 67 29 
49 27 10 =.20)_— «SI 108 68 9) 23) =100~—S 381 

New Jersey 50 862 651, 1679 2441 5633 2190 133, 109! 3414 2062 296 
49° 844) 9399) 1185) 237 4469 3087, —«110~—«797, «3994, _—«*1472~——«3:9% 

North Carolina ‘50 232 200 557, 1026 2015 1337 42 486 1865 867 101 
49 208 136 673 1030 2047 2909 _60 619 _3588 eo 793 ) 0 

North Dakota ‘50 90 56 90 222 458 275 10 73 358 140 19 
49 2! 19 63 184 287 293 5 44 __ 342 7\ al 

Rhode Island ‘50 83 102 158 294 637 374 16 122 512 220 40 
49, 35 ~—30|-—s 108,236, 409,377, 80103843 

South Dakota ‘50 73 él 154 305 593 315 8 124 447 20! 21 
49 4\ 37 86214 378; 360 10 —s—s87 457|__ 122) ~——s*10 

Virginia ‘50 235 192 482) 1165 2074 1561 42 379 1982 830 126 
49 179 112 461| 1086) _ 1838 1984 7! 351 2406 449 i 

19 States Reported ‘50 3108 2217; 5574; 10083 20982 12213 500, 4369 17062) 8524 1125 
To Date for December 49 1876| 1255) 4125) 8845! 1610) 15450 504, 3658) 19612) 5216 159 


Year 
To Date 


50, 136278 102613 272416 495062 
‘49 121624| 96374 | 254288 | 487003 
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New Passenger Car Registrations, 19 States for December, 1950-1949 
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Cadillac 


Chevrolet 


1991 
1608 


291 


414 


797 


383 


1028 


764 


290 

85 
324 
4285 


1487 


1005 7 


1116 
bA 


136 
3 


2594 


3018 


1801 


415 
508 
368 


1775 
1573 


14923 
13197 


290 


65! 


392 
133 
293 
4 
673 
i 
145 


9 


9 


404 
me 
342 
32 
30 
33 
1627 
170 
ae 
"104 
68 
260 
1 
05 
606 


49\ 


6044 


4103 


1006369 1095380 31470 295700 1422550 490033 95514 1327309 341734 408389 
959289 734172) 35508) 169296) 938976 350176) 75533 970556 251085 299002 


27 


329 


1417 
_1790 
641 
693 
13! 
7 
149 

92 

18 


09 


638 


438 


6135 
5234 


764 


49 


1084 


655 


1022 
7\4 


3975 
3062 


36751 


28909 


2662979 
946352 


3 2 78 163 
12 65 77 
2 2! 20 43 
7 7 

2; °3; 63 
3 84 8! 168 
4 25 29 
5 16 2! 

| 26 13 40 
3 % 64 163 
? 9 48 

! 62 31 94 
) 27 32 
3 10 13 

2 

i7 232 256 505 
c 3 24 
| 89 102 192 
2 7 73 
| 30 14 45 

7 4 7 

| 18 9 38 
3 3 6 
! 42 19 62 
. 2) i3 
' 90 87 178 
23} oS] 
37 915 863 «1815 
79 50! 580 
11659 80990 10684 103333 
5384 55180 70564 


Anglia-Prefect 











2 

s “ 

sii 

° s e 

316) 3 

3/2] 

2 = -_ 

a B 4 = 
4 17 186 211 128 367 54 14 9925 
6 8 219 210 2 392 58 10! 8065 
3 43 65 34 79 8 7 2098 
5 64 42 30 3 7 77 
10 16! 144 71 107 34 4778 
2 309 23 68 26 6 3442 
15 7 132 167 146 320 43 46 6990 
7 } 53 09 83 24 52 7 4617 
3 2 25 27 17 64 9 6 1942 
6 2 58 42 33 54 6 790 
2 68 6! 25 91 14 1826 
5 57 79 4 55 22 224 
! 4 139 184 80 184 9 2 6959 
] 78 35 «100 99 6 5526 
9 100 75 169 13 5552 
82 59 4R % - 3419 
15 17 13 45 3 919 
, 3 3} 2 _ 33) = iS 514 
27 22 362 412 312 758 114 70 = 1963! 
59) 27513, 378 353,809,132, 28! «18732 
5 7 88 106 %6 310 36 9 87:7 
8 3 226 66 77 368 42 6 0770 
1 28 32 19 54 10 1769 
__23 20 27 56 a 467 
2 3 37 43 % 68 10 5 2475 
2 35 a4 24 67 6 2 740 
49 36 34 64 7 2314 
_2|___ 57 44| 56) SCO 6; ~=—Ss_ |_—1787 
8 2 154 108 113 312 33 13 8958 
it 40 234 123 46 338 25's | 8285 
67 78 «#61578 «#641713 «41199 «=—2992 397 172 84853 
02 07 224 589, 1334/3107 403 7i 74166 
5202 6473 125824 164431 66775 251100 32041 10251 5859032 
330! 9737127810 127 92405 18550! 27087 4808 4497929 


New Commercial Car Registrations, 20 States for December, 1950-1949 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





5 States Previously 
Reported for December 


Connecticut 


Distr ct of ¢€ 
Idaho 
Kansas 
Maryland 
Nebraska 
Nevada 
New Jersey 
North 


North 


3 


Rhode 
South Dakota 
Virginia 

We t Virginia 


~ 20 States Reported 
To Date for December 


Year 
To Date 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories. They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include transportation 
charges, state or local sales taxes or 
optional equipment. 
AUSTIN A40--4-dr. sed 
539; stat wag (Countryman) 
A90—-Atlantic cony manual top 
(hydraulic top 2,634); sports sed., 
(Delivered in New York.) 


BUICK Special Series 40 
$1,941 (deluxe, $1,983); club 
conv., n.a.; sed. cpe., $1,856 
899); Riviera, n.a.; bus. cpe., $1,803 
Series 50-——4-dr. sed., $2,139; 4-dr. Riviera 
sed., 2,212; sed. cpe., 2,041; conv., §$2,- 
476; Riviera, $2,139; stat. wag., $2,844 
Roadmaster Series 70-—4-dr. sed $2,764; 
conv., $2,981; Riviera, $2,854; stat, wag 
$3,433. (Dynafiow standard on Roadmaster 
optional on Special and Super models at 
$169.20.) 


(Devon) $1.- 
$1,649 
$2,460 
$2,865 


4-dr 
cpe., 
(deluxe, 


sed 

n.a.; 
$1,- 

Super 


available 
Series 61—4-dr 
$2,761. Series 62-——4-dr. sed., 
cpe $3,150; conv., $3,654; 
$3,523. Series 60 Special 

Series 75-—4-dr. 7-pass. 
7-pass, Imperial sed., 
standard on Series 
on Series 61 


n.a not 


CADILLAC 
866; club cpe., 
$3,234; club 
Coupe DeVille, 
4-dr. sed., $3,797 
sed., $4,770; 4-dr 
$4,959. (Hydra-Matic 
62 and 60 Special, optional 
and 75 at $174.25.) 

CHEVROLET Styleline Special 4-dr. 
sed., $1,450; 2-dr. sed., $1,403; club cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe 
—4-dr. sed., $1,529; 2-dr. sed., $1,482; 
club cpe., $1,498; conv., $1,847; Bel-Air, 
$1,741; stat. wag., $1,994. Fleetline Spe- 
clal—4-dr. sed., $1,450; sed. cpe., $1,403. 
Fleetline Deluxe—4-dr. sed., $1,529; sed. 
cpe., $1,482, (Powerglide optional on De- 


sed., $2,- 


luxe models at $158.50.) 
CHRYSLER — Royal — 4-dr. sed., §2,- 
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S 4 a 
| - s ea z 3 Truck registrations by states are 
- + » 6 £ z } 2 released here weekly, as com- 
; ° 5 * t > 3 3, % pleted by R. L. Polk representa- 
3 o b o z = 3 = Z tives in state capitals. 
= . = -_ a= o = 2 
os |'O a | a | & - | - 
| | 673 ! 3 3 255 4 459 265 84 i 38 4 18 3 91 i 76 3 1994 ‘50 5 States Previously 
? 2 - 684 4 3 _184 2 588 158 96 ! 8] 8 2 126 i 77 2 1956 ‘49 Reported for December 
315 5 2 82 215 99 55 4 5 3 54 7 40 886 ‘50 Colorado 
317 6 | 81 | 177 63 66 3 55 7 26 804 ‘49 
6 9 153 | 12 it 101 15 104 ! 62 47 26 I 3 22 16 43 2 635 ‘50 G 
10 2 124 3 69 7 110 44 75 8 2 3) 4 28 528 ‘49 
65 I 4 26 8 75 20 i 4 3 | 2 3 223 ‘50 D Columbia 
144 6 7 25 3 54 4,23 6 5 2 6 297 *49 
16! 2 40 85 69 14 7 | I 31 2 29 6 448 ‘SO Idaho 
148 5 58 iy 7 _39 2 3 ‘ 48 | 30 522, '49 
| Sf ! 7 3 (146 1 370 1 173 108 3 32 4 38 "1466 ‘50 Kansa 
_ 466 3 6) 2 112 365 G2; sia] Sf a 55 3 27 262 ‘49 
! 5 216 4 133 2 274 116 49 4\ + 18 20 15 900 ‘50 Maryland 
9 243) 2 109 | 148 43; Ss Sa, 5 TR _2% 9 4 660 '49 
371 4 104 391 118 106 6 7 46 13 33 1206 ‘50 Nebraska 
299 14 72 278 2 45| 108 | 3 | 66 7 36 2 934''49 
7 20 26 31 3 7 : 16 | 154 ‘50 Nevada 
36 _ 12 | 59 ae ! 12 3 138 ‘49 
8 4 6©40~=«OS7l 17 393 10, 291 1) 244, ‘122 144 I 17 62. 44 ~=«64 2 1988 ‘50 New Jer 
22 4\ 591 5 22 52! 352) 7| 866 214 210 114 39 6 i 88 70 5 | 2818 '49 
7 621 4 5 228 674 250 92 78 3 | 100 37 38 8 2146 ‘50 North Ca ) 
7 1552 4 ue 4\ 358) 26) 923) __ 174) 43 45 3 | 203 40 56 5 3565 ‘49 
116 | 37 137 35 4| 4 1 22 18 411 ‘50 North Dakota 
134 2| 36 2 70_ _24|___—*50)_ Pane 28 8 355 ‘49 
6 75 | 1 33 65 " 22 9 | 6 6 4 240 ‘50 Rhod and 
4 | 63 Ah ee oe _ 55 - i) 7 9 | _| 8) 4, 4 222 ‘49 
194 ! 2 3 52 148 | 52 44 2 | 15 38 553 ‘50 South Dakota 
165 | 2 ; _ 39 _ | __ 105) | 15 62 | | I 2 2 2) 436''49 _ ; - 
4 10 410 5 10 172 | 544 147 112 39 | 4 59 17 32 | 1568 ‘50 Virginia 
i 4 600 a 2 181 3 518 46 93 20 2 4 57 2 40 3 1700 '49 eet 
a 3 333 1 | 95 2 269 76 43 14 5 22 3 64 981 ‘50 West Virginia 
| 226 1 4 $3 _2| V2 68 55 3 | 3 15 + 4) 649 ‘49 
33 68 4940 5 72 78, 1835 43 4127 4 1768 963 14 411 a 4, 592, 182 551 22.——«115799 ‘50 20 States Reported 
46 58 5792 wt 74; 1803) 56) 4569 2)_—120/ 222 4 229 65 4| | 844 183 522 26) 16846 '49 _to Date for December 
1908 2202 391721 396 5248 3949 90582 1381 295899 293 89899 92897 592. 8425, 1312 3437 325 43268 10840 22693 1653 1068920 ‘50 Year 
539 1508 324144 837' 4894) 3413 109854 151 | 185139 313) 76197' 8618 377. |= 6372 647' 3773 216 51888) 7706 3'225| 2653' 900027 ‘49 to Date 
i-dr. sed., $2,495; 2-dr. sed., $2,445. 300 
e e i-dr. sed $2.895 Patrician 400--4-dr 
sed., $3,495. (Ultramatic standard on Pa- 
urrent Prices on New Automobiles ania, opuonal om other ode a 
$185.) 
sr lea aac ie oki F seh ae : ae - ae PLYMOUTH — Concord —2-dr. sed $1,- 
| 153.75; S-pass. 4-dr. sed., $2,875 club cpe., ; sed., $1,496.50; bus. cpe., $1 417 50, Cus- | utility ee $19; 2-dr. utility, $2,269; bus. | 507; Suburban, $1.855 (Savoy, $1,960.75); 
| $2,133.75 stat. wag., $3,183.75, Windsor | tom Six—4-dr. sed., $1,556.50; 2-dr. sed epe., $2,059. (Hydra-Matie optional on all | bus. epe., $1,385.75. Cambridge—4-dr. sed 
: '-dr _ sed $2,348 50; S-pass 1-dr sed $1,509 50: club ecpe., $1,509 50; stat wag models at $158.61.) $1,566; club cpe $1,534.25 Cranbrook 
$3,069.75; club cpe., $2,327.50; conv., $2,- | $2,027. Custom Elght—4-dr. sed, $1,-| LINCOLN {-dr, sed., $2,572.50; club|4-dr. sed., $1,644; club cpe., $1,617.50; 
461 ‘wn oer oe ee Sit a = : as — pee $1 —" aa —_ a epe., $2,525.50: Lido, $2,720. Cosmopolitan | conyv., $1,997 
a eit ea: cha ae ataaa wow "Weumer 709 50: saan eles” "$2 108. (Weodsmantioc en ¢3 sie een ~— ‘94 50 - omen ae =, . a mr oe 
mn 9 Te . me The Tr . . On 2 fF ' 3,030, ap ov a (RR) -|745 (« xe $ ); 2-dr sed., 68 
4-dr se d.. $2,7 83; os pe., 52 756.75; | optional on all models at $168.50.) Matic optional on all models at $174.25.) See atest 4 =n in See PR 
conv., $3,263; Newport, $3,157.75. Town FORD OF BRITAIN—-4-dr. sed. (Prefect , F ; o ae we, 1a: 980%: . DS aaes Maeetina cha. 
& ( New t 402 i wag MERCURY 4-dr sed $2,031 72-A | $1.789); conv. deluxe, $2,122; Catalina de 
ountry—Newport, $4,027.75; stat. Wag.. | cloth), $1,122; 2-d. sed. (Anglia), $1,004. |, ; 7a. 70. a Bn: tines ten A Rese 5 : : 2 ORS fe 
$2,759.50 I ial 4-d sed $3,080 : 3. club cpe., $1,873; 72-B club cpe., $1,978.50; | luxe, $2,000 (super deluxe, $2,055); stat 
<, 199.0 mperiatl ar. sed., 9, (Delivered in New York.) a ae eres ee se Ke aa > 96 . 9 34° . 
(deluxe, $3,201). Crown Imperial 4-dr Monterey, $2,146.50 (leather trim .157); | wag., $2,264 (deluxe, $2,343); bus, cpe 
sed.. $5 278.75: lim., $5,383.75 (Presto- FRAZER—-4-dr. sed., $2,359; Vagabond, | conv., $2,410.50; stat. wag $2,559.50. | $1,571. Chieftain Eight—-4-dr. sed,, $1,813 
matic optional ‘on Royal at $120 90, stand- | $2,399. Manhattan conv., $3,075; Virgin- | (Mere-O-Matic optional on all models at/| (deluxe, $1,908); 2-dr. sed $1,763 (de- 
ard on other series.) — ian, $3,075 (Hydra-Matie optional on | $168.50.) luxe, $1,858) club cpe., $1,763 (deluxe 
: sealee Ads Frazer models at $158.61, standard on ‘ . *s : $1,858); conv. deluxe, $2,190; Catalina de- 
- CROSLEY bus. cpe., $915 oat Stes. WE Manhattan models. ) oa eet Samer ana a luxe, $2,069 (super deluxe, $2,127); stat 
ss ms Hotshot roudster $92 : ane HENRY J—Four—-2-dr. sed., $1,299, Six | wag., $1,837. Statesman Super t-dr wag $2,332 (deluxe, $2,411); bus, cpe 
ee. OS, Seen Ot. Ne, Se | eaee—S-dr. s0d., 01,450 $1,815; 2-dr. sed., $1,790; club cpe., $1,812; | $1,640. Streamliner Six—sed. cpe., $1,673 
con\ $1,005.50; Super Sports roadster : cre a Seas oar ” oat aes pe. 9?.5"*' | (deluxe, $1,768). Streamliner Eight—sed 
$999 HILLMAN MINX t-dr. sed.,_ $1,540; | DUS. cpe., $1,710. Statesman Custom —4-dr. | 1. $1,742 (deluxe, $1,837). (Hydra 
~— ‘onv 7 elivere Jew York.) sed., $1,974; 2- sed., .949; club cpe re. , ste xe, eS ?, ; F 
DeSOTO-— Deluxe a. eed ba agar = CORENAL LT ae a ee tiie, $1,971, Sinheanenmen er i-dr mi “$2 Matie optional on all models at $158.50.) 
| Spans oat aes. OO i 52.0 3G club rb ‘| ered in New York) 162; 2-dr. sed., $2,137; club cpe., 15 STUDEBAKER—Champion Custom—4-dr 
| $1,908. 75; - aero Bs —— i —_— Hy HUDSON—Pacemaker Custom—4-dr. sed., | AMbassador Custom—4-dr.  sed., ; | sed., $1,571.50; 2-dr. sed., $1,539.75; club 
| sed “a = 5; r. sed., = $2,088.50; 2-dr. sed,, $2,046.50; club cpe 2-dr sed., $2,296; club ecpe., $2,317. | cpe., $1,566; bus. cpe., $1,471.25. Cham- 
preg See SOR. 2.511 ae re — « | $2,088.50; bus. cpe., $1,912.50. Super Six— | (Hydra-Matic optional on Ambassador and| pion Deluxe—4-dr. sed., $1,649.50; 2-dr. 
tae en een 33 <n ene nT a ee t-dr. sed., $2,227.50; 2-dr. sed., $2,180; | Statesman models at $158.50.) |sed., $1,617.75; club cpe., $1,644; bus 
| $2.73 ulic Shift standard on Custom. op. | club cpe., $2,277.50. Commodore Six—4-dr. | OLDSMOBILE — Series 88 — 4-dr. sed., | ©P¢-, $1,549.25. Champion Regal — 4-dr. 
er a Deluxe at $120.90. ) ; ' sed., $2,415.50; club cpe., $2,391.25, Hor-| $1,978 (deluxe, $2,056); 2-dr. sed., $1,920|S€4-, $1,728.50; 2-dr. sed., $1,697; club 
gir m2 NP ke net Six—4-dr. sed., $2,501.50; club cpe., | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, | CP@-, $1,723.25; bus, cpe., $1,628.50; conv., 
DODGE—Wapyfarer 2-dr. sed., $1,755; $2,477.25. Commodore Eight — 4-dr. sed., | $1,982): club cpe., $1,878 (deluxe, $1,956); | $2,033.75. Commander Regal—4-dr. sed., 
Sportabout, $1,744.50; bus. cpe., $1,628.75. | $9501.50; club cpe., $2,477.25. (Hydra-| conv., $2,294; Holiday, $2,162 (deluxe, $2,- | $1,838.75; 2-dr. sed., $1,807.25; club cpe., 
Meadowbrook—4-dr. sed., $1,565.75. Coro-| atic optional on Commodore and Hornet | 267); stat. wag., $2,520 (deluxe, $2,662). | $1,833.50. Commander State — 4-dr. sed., 
net—4-dr. sed., $1,944.75; 8-pass. 4-d¥. | models at $158.50, Super-Matic optional on | Series 98—4-dr. ‘sed.. $2,299 (deluxe, $2,-| $1,939; 2-dr. sed., $1,907.25; club cpe., 
sed., $2,634.25; club cpe., $1,931; conv.,| pacemaker and Super Six models at|393); 4-dr. town sed., $2,267 (deluxe, | $1,933.50; conv., $2,244.25. Commander 
$2,346; Diplomat, $2,240.75; Sierra, $2,-| $199 31.) $2,361); sed. cpe., $2,225 (deluxe, $2,319); | Lamd Cruiser—4-dr. sed., $2,071. (Auto- 
502. (Gyro-Matic optional on all models KAISER — Special — 4-dr. sed., $2,109;|conv., $2,772; Holiday, $2,383' (deluxe, | matic optional on all models at $201.25.) 
but Sportabout at §94.60.) 2-dr. sed., $2,059; club cpe., $2,039; 4-dr. | $2,641. (Hydra-Matie optional on all mod-| WILLYS-OVERLAND—Four — Jeep, $1,- 
FORD—Deluxe Six—4-dr. sed., $1,470; 
2-dr. sed., $1,422.50; bus. cpe., $1,331. 
Deluxe Eight—4-dr. sed., $1,543.50; 2-dr. 


utility, $2,209; 2-dr., 


cpe., $1,899. 


Deluxe—4-dr. 
2-dr, sed., $2,169; club cpe., $2,189; 4-dr., 


sed., 


utility, $2,159; Dus. 


$2,219; 


els at $158.50.) 


PACKARD—200—4-dr. sed., $2,355; 2-dr. 
sed., $2,305; bus, cpe., $2,195. 200 Deluxe 


368.24; Jeepster, $1,492.78; stat. wag., 
$1,703.59 (four-wheel-drive, $2,107.69). Six 
—Jeepster, $1,597.70; stat. wag., $1,782.58. 
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AUTOMOTIVE WASHINGTON 


- Rationing Is Termed 


| Shadow in Future 


By William Ullman 


Washington Correspondent 


' THILE President Truman was telling reporters that the 

government will bring prices and wages under control as 
rapidly as it can, Mobilization Director Charles Wilson told a 
Senate committee that there will be ‘‘no rationing in the near 
future,’ and gave the impression that rationing might be 


postponed indefinitely. He Tpleted for a month or more yet, | 


said the shadow of rationing anq added that William H. Harri- 
“may be there, but it is no|son was working with the Defense | 
bigger than a man’s hand,” adding: | department to get a breakdown on | 

“If we can produce as I believe|military’s needs and some sort of | 
we can produce, I believe we can|month-by-month scheduling of this | 
put off that evil day—and I feel it| program. | 
is an evil day.” | He predicted there are undoubt- | 

Wilson’s statements were madejedly “going to be shortages of | 
to the Senate Small Business com-| steel” in the next few years while | 
mittee, whicn sought to explore the|we wait for new production facili- 
impact of the scarcity of materials | ties to come into being. During that | 
on the nation’s smaller businesses.|time, he declared “we're going to 

His statement on rationing was/| have to do a lot of juggling.” 
made in response to a question by| However, he added, “I personally | 
Sen. Tobey, New |- ; = a 
Hampshire Re- 
publican. Earlier, 
Sen. O’Conor, 
Maryland Demo- 
crat, had asked 
about price-wage 
controls. 

“All my life I 
have hated them,” 
Wilson replied, | 
“but I believe 
we've got to have 
controls.” 

Sen. Tobey asked whether the 
country would have rationing in 
the near future. 

“Not in the near future,” Wilson 
replied. 

“But it is coming isn’t it?” Tobey 
persisted. “The shadow is there?” | 

“The shadow may be there—no 
bigger than a man’s hand,” Wilson 
declared. 

Wilson said that in 1942 and 1943, 
when he was with the old War} 
Production Board, he spent much 
time on the problem of directing 
business to small concerns. 

“Those small businesses which 
were on the ball and sought de- 
fense business got it,” he said. 
“No matter what shape and size 
of the vessel you put milk in, the 
cream comes to the top.” 

“Big business admittedly will 
take care of itself, but you have! 


to help small business.” 
* + +. 








William Ullman 


Complaints Cited 


N OPENING the hearing, Chair- 

man Sparkman said the commit- 
tee had received letters from many | 
businessmen, some of which had 
been forced to close their doors be- | 
cause of the scarcity of raw mater- | 
ials, while others were obliged to 
curtail operations. 

“In the administration of the 
mobilization effort, we shall try 
to keep such casualties to a min- 
imum,” Wilson said. 

He said that he appreciated that 
once a business disbands it is prac- | > 
tically impossible to recreate it and} 
that such losses are detrimental to} 
our economy, Steps must be taken | 
to avoid them, he added. | 

He told the committee of various 
Steps that have been taken to aid} 
small business in getting its share 
of defense production. 
Regarding the impact of the re-| 
armament program on small busi- 
ness, Wilson stated there are “no| 
pitfalls that aren’t substantially | 
avoidable.” He said the country) 
can use the facilities of small firms 


| 
| 


“pat. 
as well as large ones in connection | 7, 
with the defense effort. 
Wilson also indicated that the| 
government is proceeding with} 


Plans for a controlled materials 
program, which would involve 
mandatory allocations. There has 
been speculation that such a pro-| 
ram will be put into effect during | 
’e Second quarter of this year. 

The mobilization director made it 
Clear that while the Defense de-! 
Partment finally -had_ given his 
agency an overall estimate of de-| 
fense spending during the next 24} 
months, it still had not stated how | 
much would be spent on specific | 
materials such as steel or alum-)| 
inum, nor had it given him any in- | 
dication as to how it would want | 
deliveries scheduled. 

He told senators that this was a 


ist job” which would not be com- | 
i 


7 


|don’t think there will be too severe 
shortages of steel once the new 











| 
| be “grave and discouraging” to 
many companies. 

“We have neither enough ma- 
| terial to supply the needs of all 
| manufacturers nor enough current 
lorders to utilize their full plant 
facilities in defense production,” he 
said. “These shortages and lags 
will bring about dislocations and 
our efforts are directed to holding 
these to a minimum.” 


facilities come into production.” 

Wilson said the outlook on 

aluminum was “a little better.” 
New facilities will probably be 
brought into production in time 
to avoid “too serious a shortage,” 
he declared. 

He also predicted that the copper 
situation would improve as govern- | 
ment efforts to step-up production 
take effect. For copper, he repeated 
his prediction on aluminum—“not 
too serious a shortage.” 


| One Who Gave Receives 


‘Oldsmobile in Los Angeles 
‘ ‘ Mrs. Francis Hodges Nemoseck 
Harrison’s Views | Ford Aids Hospitals— is a charitable and lucky woman. 
am * % The Ford Motor Co. Fund's gift of $252,000; Because she contributed to the “100 
PPEARING before the SAaMe |4, 18 greater Cleveland hospitals was pre-| Neediest Families” campaign spon- 
committee later, NPA Adminis- sented by Ray L. Allen (left), Ford district}sored by a Los Angeles newspaper 
trator Harrison said that a con- |sales manager to Herbert P, Ladds, president| she qualified for a new-car contest 
trolled materials plan may be in | of the Greater Cleveland hospital fund. |also run by the paper. 
voked by the government once it} _ once aston ‘ She has been given an Oldsmobile 
finds out just what the material | iil sedan by Kaiser Brothers, a Los 
demands of the defense program! large staff of administrators, he Angeles dealership 
are. noted, and even if there were | 7 ef 
“There is no known method of| such a staff now existing “the - : ‘ 
bringing about a reasonably equit-| uncertainty as to the precise na- Fire Sweeps Calvey Motor 
able and efficient distribution of| ture” of military spending would Fire has caused extensive damage 
scarce materials for civilian con- | make the plan impossible for the | to the building of Calvey Motor Co., 
sumption,” Harrison said, “short of | time being. |Wyoming Ave. and Walnut St., 
a complete system of allocation! Harrison defended the existing | Scranton, Pa. Patrick A. Calvey sr., 
such as was evolved in World War | priority system which is restricted | head of the firm, estimated the 
II under the name of the Con-|partially to direct military needs.|loss at between $125,000 and $150,- 
trolled Materials Plan.” He admitted to the committee that | 000, including damage to the build- 
But such a plan requires a | mobilization economy problems will/ing and the parts inventory. 





+ . * 





~ Brake lining test 


1920 


Just 30 years ago a car manufacturer tested brake lining by 
installing it on a test chassis, accelerating the car to 30 or 
40 miles per hour, then applying the brakes when the car 
passed a predetermined line. 

The distance it took to stop the car determined the 
lining’s performance. Mileage? Who cared—as long as the 
vehicle could be stopped. 

Contrast that with today. At Brakeblok, for example, our 
lining comes into being as the result of tests. We create 
friction materials in our laboratories to meet these tests. 
We prove the materials in our Dynamometer Room—for 
fade, deceleration, heat, reaction to moisture and other 
conditions. Then we put them on our Test Fleet, subject 
them to actual driving conditions. 

Result—we know a great deal about all kinds of friction 
materials, We can’t think of a one we are not intimately 
familiar with. 

We offer this experience and knowledge to you... to 
help you equip your vehicle, be it car, truck, trailer or bus, 
with the kind of brake lining it must have to survive 
tomorrow's traffic conditions. 


AMERICAN BRAKEBLOK DIVISION 


DETROIT 9, MICHIGAN 
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New Passenger Car Registrations, 19 States for 








released here weekly, as com- 2 a t 
pleted by R. L. Polk representa- 3 | Po ° 
tives in state capitals. E a < > 
= LO «£ 
= OF oO 
5 States Reported ‘50 302 225 549; 1042 2118 1638 66 474 2178 966 126 1991 651 749 4483 
__To Date for December 49 211 131 426 898 1666 1676 65 338! 2122 563 82 1608 392 512 3157 
Arizona ‘50 86 52 15 199 452 444 | 104 559 227 27 291 133 127 805 
49 60 35 98 219 412 272 15 75 362 3 28 4\é 69 83 709 
Colorado ‘50 220 89 280 528 117 686 30 276 992 622 4| 797 293 299 2052 
: 49 104 57 131 454 746 676 a 29 _240 945 265 50 383 4 222 06 
Connecticut ‘50 274 223 496 779 1772 916 4l 343 1300 661 93 1028 673 415 2870 
oe 49° 134) 87,244) «542, —1007,— 897, S37) 235,169,297 1038, 744310324 800 
District of Columbia ‘50 71 48 124 281 524 345 2! 84 450 18! 39 290 145 138 793 
‘49! -49|_—26|_—s27|_—270| 472. 419} ——t} 132) 872} 98) 40185) 135) 78 53¢ 
Ida ‘50 59 36 93 201 389 250 2! 95 366 168 36 324 95 147 770 
‘49 57 50 129 227 463 369 19 84 474) 64 36 485 7 26 39 
Kansa ‘50 243 151 432 859 1685 995 25 364 1384 701 62 1487 404 470 3124 
49'__121| 90 208) 652/_—«1071'—:1260 S30, 3391629390) 74 1005 52, 400212 
Nebraksa ‘50 236 i 335 668 1350 813 26 244 1083 él 69 1116 342 439 2577 
49 BS) 36,1984) =~ 728, 803,17), 152972) 132 257 353 
Nevada ‘50 42 20 30 73 165 74 8 110 192 67 29 136 30 194 456 
= ol ld 27 : 10 7 _20 5! : 108 68 9 _23 bao 100. __ 33) 16} 73 33 39 219 
New Jersey ‘50 862 651 1679 2441 5633 2190 133, «1091 3414 2062 296 2594 «1627 ‘1417 7996 
- A a 49 544 399 1155 _ 2371 7 4469 3087 __ 110) _ 797) - 3994, 1472, __ 3% , 30 Si 70 _1790 7846 
North Carolina ‘50 232 200 557| i026 2015 1337 42 486 1865 867 101 1801 570 64! 3980 
Soa 49 208 136 673) 1030 2047 __ 2909 __ 60 619 _ 3588) 793 ; a 1900 _ 559/| 693-4055 
North Dakota ‘50 90 56 90 222 458 275 10 73 358 140 19 370 104 13! 764 
L i : 49 2! 19 63 184 287 293 5) 44) 342 a hd} B$e eS, 691 
Rhode Island ‘50 83 102 158 294 637 374 16 122 512 220 40 415 260 149 1084 
aaa - ‘49 35] 30 - 108 eS 236) 7 409; 377) __$| rt 480 103 43) 290) Lo Tel 655 
South Dakota ‘50 73 él 154 305 593 315 8 124 447 201 21 508 i 181 1022 
; ae . ‘49 4\|__—37|_~— 86! 214) 378; 360——s10)—S ss 87 457|_ 122) ~— 10) — 368) 105) 109) S714 
Virginia ‘50 235 192 482) 1165 2074 1561 42 379 1982 830 126 1775 606 638 3975 
i ; 49 179 112 ; 46) 1086) _ uJ 1838 1984 7| 35! 2406 449 til 1573 49| 7 438 3062 
19 States Reported "50; 3108; 2217; 5574) 10083; 20982 12213 500, 4369 17062; 8524 1125 14923 6044 6135 36751 
__To Date for December ‘49! 1876| 1255) 4125| 8845) 16101 15450, 504, 3658) 19612, 5216 1159, 13197 4103, 5234-28909 
Year *50, 136278 | 102613 272416 | 495062 | 1006369 1095380 31470) 295700 | 1422550 490033 95514 1327309 341734 408389 2662979 
To Date 49 121624) 96374 254288 487003) 959289 734172 35508 169296 938976 350176 75533 970556 251085299002 |946352 
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New Commercial Car Registrations, 20 States for December, 1950-1949 












































2-dr. sed., $2,169; club cpe., $2,189; 4-dr., 
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Truck registrations by states are 7 ™ = 2 Truck registrations by states are 
released here weekly, as com- o a 6 2 Zz } 2 released here weekly, as com- 
pleted by R. L. Polk representa- ; § * $ 2 2 > = pleted by R. L. Polk representa- 
tives in state capitals. 3 E 5 z > | 3 = 8 tives in state capitals. 
o a Ei z a | & >| 
5 States Previously ‘50 | ! 673 | 3 3 255 4 459 265 84 | 38 4 18 3 91 it 76 3 1994 ‘50 5 States Previously 
__ Reported for December _ _ ‘49 2 684 4 3 184 2 588 158 96 8 8 2 126 i 77 2 1956 ‘49 Reported for December 
Colorado *50| 315 5 2 82 215 99 55 4 5 3 54 7 40 886 ‘50 Colorad 
en : ie 317 6 | 81 | 177 63 66 3 55 7 26 804 ‘49 
Connecticut ‘50 6 9 153 ! 12 it 101 15 104 | 62 47 26 | 3 22 16 43 2 635 ‘50 C 
a _ - '49| 10 2 124 | 3 69 7 110 44 75 8 2 3 4 28 528 ‘49 
District of Columbia ‘so; ti«d 65 I 4 26 a 75 20 i 4 3 ' 2 3 223 ‘50 t of C bia 
aes , 2 49 144 6 7 25 3 54 14 23 4 5 2|_ é 297 ‘49 
Idaho "50 161) 2 40 85 69 14 7 ! I 31 2 29 » 448 ‘50 idat 
49 148 5 58 Hil 7\ 39 2 3 a 48 I 30 522 ‘49 
Kansas ‘50 | 579} I 7 3, 146 1 370 1 173108 3 32 4 38 1466 ‘50 Kansa 
ae L : 49) 466) 3) 6 2 112 365 102 114 wh aa 55) 3 27 262 ‘49 
Maryland *50| | 5 216 a 133 2 274 116 49 4! 6 18 20 iS 900 ‘50 Maryla 
aa _'49 9, 243 2 1) 109 1 148) 43 54 5 S| 26 9 4 660 49 
Nebraska "50 371 4 104 391 118-106 7 6 7 46 13 33 1206 ‘50 Nebraska 
ee mae. 299 14 72 278 2,45) __—*108 i | 6] 7) 3% 2 934 /'49 
Nevada 50 37 20 26 31 13 i 16 154 ‘50 Nevada 
r= _ '49| 36 12 59 . 10 5 | = 2 Bi 3 om 138 ‘49 
New Jersey 50, 8) 40) 571 17, 39—OB3H 10, 291 1 2447 ‘122 144 i 7 62 44—~—«C 2 -:1988 ‘50 New Je 
a = A 22 4\ 591 a) 22| 52) 352) _9| 866) ~—|__—2t4 210 14; | SC __ 88) — 70) NS I 2818 49 
North Carolina ‘50 7 621 4 5 228 674 250 92 78 3 | 100 37 38 8 2146 ‘50 N Ca ’ 
ee a ae sc ee 7 1552 | - ft. __ 358) 26) 923\_ | 1% 143 45 _ 3 — 203) 40 _56 5 3565 ‘49 
North Dakota ‘50 116 I 37 137 35 “41 4 22 18 411 ‘50 North Dakota 
a a _ ieee = ‘49 134 ook 2| | 36 2 70 a 24 50 - 28 : JS 355 49 
Rhode Island ‘50 6 75 ! 1 33 65 iT 22 9 I 6 6 o 240 ‘50 Rhode Isla 
- ae = a ee 49 4 63 A | Vy __ 32 .! _ 55 a 10 29 Ss | eS oe . 8 a 4 4 222 ‘49 
South Dakota ‘50 194 | 2 3 52 148 I 52 44 2 | 15 38 553 '50 South Dakota 
aia i. ba *49| 165 | 2 ar : _ 39! sede 105 5 62 i | | 2 a _2 be : 4 o 436 49 
Virginia *50| 4 10 410 5 10 172 ! 544 147 112 39 | a4 59 17 32 | 1568 ‘50 Virginia 
a gies > ae | 4 600 ! 4 2 18! 3 518 46 93 20 2 4 _ 57; 2i|_ = 40 3 700 '49 
West Virginia "50 3) (383 1 i 95 2| (269 % =@  # | 04 5 22 3 64 981 ‘50 West Virginia 
tetera neem . 49 I 226 | 4 83 2 142 3) 55 3 3 _ 15) 4 4 | 449 
20 States Reported ‘50 33, 68) 4940 5 72 78 1835 43, 4127 4 1768 ~—-963 14, 411 - 79 4 592, 182 55) 22° ‘15799 ‘50 20 States Reported 
_to Date for December 49/46 58} ($792 17, —S9t|_—— 74} 1803, 56 4569, = 21201, ‘1222 4 229 654i, —_—st|_ B44) 183, 522,26) (16846, 49 _to Date for December 
Year ‘50 1908 2202 391721 396 5248 3949 90582 1381 295899 293 89899 92897 592 8425 1312 3437 325 43268 10840 22693 1653 1068920 ‘50 Year 
_To Date ‘49 1539. 1508/324144| 837, 4894. 34/3/109854) 115! 185139' 313, 76197. 8618 377, 6372, S647 -:3773| += 216 51888! 7706 31225 2653 900027 '49 to Date 
The following advertised-delivered prices i-dr, sed., $2,495; 2-dr. sed., $2,445. 300 
are based on factory retail prices at the e e i-dr. sed., $2,895 Patrician 400-—4-dr 
factories. They include federal excise sed., $3,495. (Ultramatie standard on Pa 
taxes and factory handling charges, and urrent rices on ew uTomo i es trician 406, optional on other models at 
dealer delivery and handling charges. | $185.) 
ane, do NOT include _ transportation | ; 5 © . PLYMOUTH — Concord — 2-dr sed $1,- 
charges, state or local sales taxes or 153.75; S8-pass. 4-dr. sed., $2,875; club cpe sed., $1,496.50; bus. cpe $1,417.50. Cus- utility, $2,519; 2-dr. utility, $2,269; bus. | 507; Suburban, $1,855 (Savoy, $1,960.75); 
optional equipment. $2,133.75; stat. wag., $3,183.75. Windsor | tom Six——4-dr. sed., $1,556.50; 2-dr. sed epe., $2,059. (Hydra-Matie optional on all! pus, epe., $1,385.75. Cambridge—4-dr. sed 
AUSTIN—A40—4-dr. sed. (Devon), $1,- 1-dr. sed., $2,348.50; S-pass, 4-dr. sed $1,509.50; club cpe,, $1,509.50; stat. wag models at $158.61.) $1,566; club cpe., $1,534.25. Cranbrook 
539; stat. wag. (Countryman), $1,649, | $3.069.75; club epe., $2,327.50; conv., $2,- Custom Eight —4-dr sed $1 LINCOLN {-dr. sed.. $2,572.50; club|4-dr. sed., $1,644; club cpe., $1,617.50; 
A90—Atlantic conv., manual top, $2,460| 761; Newport, $2,656.50; Traveler, $2.- | 6: 2-dr. sed $1,588.50; club cpe cpe., $2,525.50; Lido, $2,720. Cosmopolitan | conv., $1,997 
(hydraulic top, $2,634); sports sed., $2,865, | 579.75; lim., $3,196. Saratoga——4-dr. sed., $1,593.50; cony $1,947; Crestliner, $1 {-dr. sed.. $3.236: club cpe.. $3,183.50 SAI E Make . . : 
(Delivered in New York.) n | $2,667.25; club cpe., $2,641. New Yorker | 709.50; stat. wag $2,106. (Fordomati¢ | cony . $3 916; Capri $3 104, 50, iHydra- 14h teshons oo — ee 694 
BUICK Special Series 40 4-dr. sed., pm ang ics “tempers os et oe opyenal on an models at $168.50.) Matic optional on all models at $174.25.) | (deluxe, $1,789); club cpe., $1,694 (deluxe 
$1,941 (deluxe, $1,983); club cpe., n.a.;|@ Patuihey cilearmant $4027 ies aeed wag FORD OF BRITAIN—4-dr. sed. (Prefect MERCURY i-dr, sed $2,031: 72-A | $1,789); conv. deluxe, $2,122; Catalina de- 
conv., n.a.; sed. cpe., $1,856 (deluxe, $1.- | $0 759.50. emestal” eae, a "3,080 cloth), $1 122; 2-d : sed. (Anglia), $1,004. | club cpe., $1,873; 72-B club cpe., $1,978.50; | luxe, $2,000 (super deluxe, $2,058); stat 
899); Riviera, n.a.; bus. cpe., $1,803. Super Patina '$3.201). Crown Imperial | ‘ane (Delivered in New York.) Monterey, $2,146.50 (leather trim, $2,157); | wag $2,264 (deluxe, $2,343); bus, cpe 
Series 50—4-dr. sed., $2,139; 4-dr. Riviera | sed "$5 278 75: lim $5,383.75 (Presto- FRAZER—4-dr. sed., $2,359; Vagabond, | cony $2,410.50; stat wag $2,559.50, | $1,571. Chieftain Eight—4-dr, sed., $1,813 
sed., $2,212; sed. cpe., $2,041; conv., $2,-| matic optional on Royal at $120.90, stand- | $2.399. Manhattan — conv., $3,075; Virgin- | (Mere-O-Matie optional on all models at | (deluxe, $1,908); 2-dr. sed., $1,763 (de- 
476; Riviera, $2,139; stat. wag., $2,844. /arg on other series.) ? ern on ian, $3,075. (Hydra-Matie optional on | $168.50.) luxe, $1,858); club cpe., $1,763 (deluxe 
Roadmaster Series 70—4-dr. sed., 2.764: | : : 7 7 ea Frazer models at §158.61 standard or NASH—Rambler Super—Suburban $1 $1,858); conv. deluxe, $2,190; Catalina de 
conv., $2,981; Riviera, $2,854; stat, wag., | . CROSLEY bus. cpe., $915.50; stat. wag.. | Manhattan models. ) 732. Rambler Custom—conv.. $1.837: stat, | UXe. $2,069 (super deluxe, $2,127); stat 
$3,433, (Dynaflow standard on Roadmaster, | $972.50; Hotshot roadster, $924. Super” HENRY J—Four—2-dr. sed., $1,299. Six | wag., $1,837. Statesman Super—4-dr. sed., | W428... $2,332 (deluxe, $2,411); bus. cpe 
optional on Special and Super models at|274r. sed., $1,003; stat, wag., $1,046; Deluxe—2-dr. sed.. $1.420 pater $1,815; 2-dr. sed., $1,790; club cpe., $1,812: | $1,640 Streamliner Six—sed. cpe., $1,673 
$169.20.) | conv., $1,005.50; Super Sports roadster = : - Fn eee pel $1.710 eae iee aan < ee ‘ a (deluxe $1,768). Streamliner Ejight— sed 
n.a.—not available $999. 3 HILLMAN MINX ¢-dr. sed., $1,540; | 204 $1.974 Eee sed., $1,949; club epe., | CP® $1,742 (deluxe, $1,837) (Hydra- 
CADILLAC—Series 61—4-dr. sed., §2,- | DeSOTO—-Deluxe é-dr. sed » $2,008.75 oe chet LT —— — ee ie cine $1 971. ‘Ambassador Super {-dr sed., $2.- Matie optional on all models at $158.50.) 
866; club cpe., $2,761. Series 62—4-dr. sed., |8-Pass._ 4-dr. sed... $2,698.75; club cpe..| oa in New York) me 7 1162; 2-dr. sed., $2,137; club epe., $2,158.| STUDEBAKER—Champion Custom—4-dr 
$3,234; club cpe., $3,150; conv., $3,654; | $1,998.75; Carry-All, $2,213. Custom—4-dr HUDSON—Pacemaker Custom—4-dr. sed., | AMbassador Custom—4-dr. sed., $2,321; | sed., $1,571.50; 2-dr. sed., $1,539.75; club 
Coupe DeVille, $3,523. Series 60 Special— | 8¢d., $2,196.25; S-pass. 4dr. sed., $2,-/ 6) 028 5. oar sed $2,046.50; club cpe., |2-dr. sed 2,296; club cpe., $2,317. |cpe., $1,566; bus. cpe., $1,471.2 Cham- 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass, | 885.25; club cpe., $2,178.25; conv., $2,- | $2,088.50: bus. cpe., $1,912.50. Super Six— | (Hydra-Matic optional on Ambassador and | pion Deluxe—4-dr. sed., $1,649.50; 2-dr 
sed., $4,770; 4-dr. 7-pass. Imperial sed., | 600.50; Sportsman, $2,511.25; stat. wag..| f°, oo  ¢9 907.50: ‘Q-dr. sed.. $2,180; | Statesman models at $158.50.) |sed., $1,617.75; club cpe., $1,644; bus 
$4,959. (Hydra-Matic standard on Series $2,739.25; peewee, $3,901.25. (Tip-See club cpe., $2,277.50. Commodore Six—4-dr OLDSMOBILE Series 88 t-dr. sed.,|CPe., $1,549.25. Champion Regal — 4-dr. 
62 and 60 Special, optional on Series 61 | H¥draulic anit a0 stom, OP" | sed., $2,415.50; club epe., $2,391.25. Hor-| $1,978 (deluxe, $2,056); 2-dr. sed., $1,920|Sed., $1,728 2-dr. sed., $1,697; club 
and 75 at $174.25.) one oe issn s a ne nx. |met Six—4-dr. sed., $2,501.50; club cpe., | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, | CP¢-, $1,723.25; bus. cpe., $1,628.50; conv., 
CHEVROLET — Styleline Special — 4-dr. | _ DODGE—Wayfarer — 2-dr. sed., $1,755; | $2 477.25. Commodore Elght — 4-dr. sed., | $1,982); club cpe., $1,878 (deluxe, $1,956); | $2-033.75. Commander Regal—4-dr. sed., 
sed., $1,450; 2-dr. sed., $1,403; club cpe., | Sportabout, $1,744.50; bus. cpe., $1,628.75. | $9’501.50; club cpe., $2,477.25. (Hydra-|conv., $2,294; Holiday, $2,162 (deluxe, $2,- | $1,838.75; 2-dr. sed., $1,807.25; club cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe | Meadowbrook—4-dr. sed., $1,865.75. Coro- | atic optional on Commodore and Hornet | 267); stat, wag., $2,520 (deluxe, $2,662). $1,833.50. Commander State — 4-dr. sed., 
—4-dr. sed., $1,529; 2-dr. sed., $1,482;|met—4-dr. sed., $1,944.75; 8-pass. 4-dr. | models at $158.50, Super-Matic optional on | Series 98—4-dr. sed., $2,299 (deluxe, $2,- | $1,939; 2-dr. sed., $1,907.25; club cpe., 
club cpe., $1,498; conv., $1,847; Bel-Air, | S¢4., $2,634.25; club cpe., $1,931; conV.,| pacemaker and Super Six models at/|393); 4-dr. town sed., $2,267 (deluxe, | $1,933.50; conv., $2,244.25. Commander 
$1,741; stat. wag., $1,994. Fleetline Spe- $2,346; Diplomat, $2,240.75; Sierra, $2,- $199.31.) | $2,361); sed. cpe., $2,225 (deluxe, $2,319); Land Cruiser—4-dr. sed., $2,071. (Auto- 
ceial—4-dr. sed., $1,450; sed. cpe., $1,403. 502. (Gyro-Matic optional on all models KAISER — Special — 4-dr. sed., $2,109; |conv., $2,772; Holiday, §$2,383' (deluxe, matic optional on all models at $201.25.) 
Fleetline Deluxe—4-dr. sed., $1,529; sed. | but Sportabout at $94.60.) 2-dr. sed., $2,059; club cpe., $2,039; 4-dr. | $2,641. (Hydra-Matic optional on all mod-| WILLYS-OVERLAND—Four — Jeep, $1,- 
cpe., $1,482. (Powerglide optional on De- FORD—Deluxe Six—4-dr. sed., $1,470; | utility, $2,209; 2-dr., utility, $2,159; Dus. /els at $158.50.) 368.24; Jeepster, $1,492.78; stat. wag., 
luxe models at $158.50.) 2-dr. sed., $1,422.50; bus. cpe., $1,331. |cpe., $1,899. Deluxe—4-dr. sed., $2,219; | PACKARD—200—4-dr. sed., $2,355; 2-dr. | $1,703.59 (four-wheel-drive, $2,107.69). Six 
sed., $2,305; bus. cpe., $2,195. 200 Deluxe | —Jeepster, $1,597.70; stat. wag., $1,782.58. 


CHRYSLER — Royal — 4-dr. sed., §2,- 





Deluxe Eight—4-dr. 


sed., 


$1,543.50; 2-dr. 





at 





AUTOMOTIVE WASHINGTON 
_ Rationing Is ‘Termed 
Shadow in Future 


By William Ullman 


Washington Correspondent 


+ President Truman was telling reporters that the 
government will bring prices and wages under control as 
rapidly as it can, Mobilization Director Charles Wilson told a 
Senate committee that there will be ‘‘no rationing in the near 
future,” and gave the impression that rationing might be 


postponed indefinitely. He? |]... 1, 


‘ wer pleted for a month or more yet, 
said the shadow of rationing and added that William H. Harri- 
“may be there, but it is no|son was working with the Defense 
bigger than a man’s hand,” adding: | department to get a breakdown on 
“If we can produce as I believe! military's needs and some sort of 
we ean produce, I believe We can|month-by-month scheduling of this 
put off that evil day—and I feel it| program. _ 
is an evil day.” He predicted there are undoubt- 
Wilson’s statements were made | edly “going to be shortages of 
to the Senate Small Business com-/|steel” in the next few years while 
mittee, whicn sought to explore the|we wait for new production facili- 
impact of the scarcity of materials ties to come into being. During that 
on the nation’s smaller businesses.|time, he declared “we're going to 
His statement on rationing was have to do a lot of juggling.” 
made in response to a question by 
' Sen. Tobey, New 
Hampshire Re- 
publican. Earlier, 
Sen. O’Conor, 
Maryland Demo- 
crat, had asked 





about price-wage 
controls. 
“All my life I 


have hated them,” 
Wilson replied, 
“but I believe 
we've got to have 
controls.” 

asked whether the 
have rationing in 





William Ullman 


Sen. Tobey 
country would 
the near future. 

“Not in the near future,” 
replied. 

“But it is coming isn't it?” Tobey 
persisted. “The shadow is there?” 

“The shadow may be there—-no 
bigger than a man’s hand,” Wilson 
declared. 

Wilson said that in 1942 and 1943, 
when he was with the old War 
Production Board, he spent much 
time on the problem of directing 
business to small concerns. 

“Those small businesses which 
were on the ball and sought de- 
fense business got it,” he said. 
“No matter what shape and size 
of the vessel you put milk in, the 
cream comes to the top.” | 

“Big business admittedly will 
take care of itself, but you have 


to help small business.” 
* * 6 


Wilson 


Complaints Cited 

N OPENING the hearing, Chair- 

man Sparkman said the commit- 
tee had received letters from many 
businessmen, some of which had 
been forced to close their doors be- 
cause of the scarcity of raw mater- 
ials, while others were obliged to 
curtail operations, 

“In the administration of the 
mobilization effort, we shall try 
to keep such casualties to a min- 

imum,” Wilson said. 

He said that he appreciated that 
once a business disbands it is prac- | 
tically impossible to recreate it and | 
that such losses are detrimental to 
our economy. Steps must be taken 
to avoid them, he added. 

He told the committee of various 
Steps that have been taken to aid| 
small business in getting its share 
of defense production. 

Regarding the impact of the re-| 
armament program on small busi- 


ness, Wilson stated there are “no} 
pitfalls that aren’t substantially 
avoidable.” He said the country 


can use the facilities of smal] firms 
as well as large ones in connection 
with the defense effort. 


Wilson also indicated that 
government is proceeding with 
Plans for a controlled materials 


program, which would involve 
mandatory allocations. There has 


been speculation that such a pro-| 
gram will be put into effect during | 
the second quarter of this year. 

The mobilization director made it 
clear that while the Defense de-'! 
partment finally -had given his 
agency an overall estimate of de- 
fense spending during the next 24| 
months, it still had not stated how | 
much would be spent on specific | 
materials such as steel or alum-| 
inum, nor had it given him any in- | 
dication as to how it would want 
deliveries scheduled. 

He told senators that this was a 


ist job” which would not be com- 
i 


However, he added, “I personally | 





FF. 
pat.° 
an0-0-* oblok 
the | B 





don’t think there will be too severe 
shortages of steel once the new 
facilities come into production.” 

Wilson said the outlook on 
aluminum was “a little better.” 
New facilities will probably be 
brought into production in time 
to avoid “too serious a shortage,” 
he declared. 


He also predicted that the copper | 
situation would improve as govern- | 


ment efforts to step-up production 
take effect. For copper, he repeated 
his prediction on aluminum—‘“not 
too serious a shortage.” 


+ + * 
Harrison’s Views 
PPEARING before the same 


committee later, NPA Adminis- 
|trator Harrison said that a con- 
trolled materials plan may be in- 
i\voked by the government once it 
finds out just what the material 
demands of the defense 
are, 

“There is no known method of 
|bringing about a reasonably equit- 
jable and efficient distribution of 
searce materials for civilian 
|sumption,” Harrison said, “short of 
a complete system 
such as was evolved in World War 
II under the name of the Con- 
trolled Materials Plan.” 

But such a plan requires a 


i 1 AS 


program | 


con- | 


of allocation | 
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| 
|be “grave and discouraging” to 
| companies. 
“We have neither enough ma- 
terial to supply the needs of all 
|}manufacturers nor enough current 
|orders to utilize their full plant 
facilities in defense production,” he 
said. “These shortages and lags 
will bring about dislocations and 
our efforts are directed to holding 
these to a minimum.” 


| One Who Gave Receives 
|Oldsmobile in Los Angeles 
- 4 Mrs. Francis Hodges Nemoseck 
Ford Aids Hospitals— is a charitable and lucky woman. 

The Ford Motor Co. Fund's gift of $252,000) Because she contributed to the “100 
|to 18 greater Cleveland hospitals was pre-| Neediest Families” campaign spon- 
sented by Ray L. Allen (left), Ford district}sored by a Los Angeles newspaper 
|sales manager to Herbert P. Ladds, president| She qualified for a new-car contest 
| of the Greater Cleveland hospital fund. | also run by the paper. 

. —- She has been given an Oldsmobile 





large staff of administrators, he iste a Los 
| noted, and even if there were | , % 2 
such a staff now existing “the : 


Fire Sweeps Calvey Motor 

Fire has caused extensive damage 
| to the building of Calvey Motor Co., 
|Wyoming Ave. and Walnut St., 

Harrison defended the existing | Scranton, Pa. Patrick A. Calvey sr., 
priority system which is restricted|head of the firm, estimated the 
partially to direct military needs. | loss at between $125,000 and $150,- 
He admitted to the committee that | 000, including damage to the build- 
mobilization economy problems will! ing and the parts inventory. 


uncertainty as to the precise na- 
ture” of military spending would 
make the plan impossible for the 
time being. 





~ Brake lining test 





1920 


Just 30 years ago a car manufacturer tested brake lining by 
installing it on a test chassis, accelerating the car to 30 or 
40 miles per hour, then applying the brakes when the car 
passed a predetermined line. 

The distance it took to stop the car determined the 
lining’s performance. Mileage? Who cared—as long as the 
vehicle could be stopped. 


them 


Contrast that with today. At Brakeblok, for example, our 
lining comes into being as the result of tests. We create 
friction materials in our laboratories to meet these tests. 
We prove the materials in our Dynamometer Room 
fade, deceleration, heat, reaction to moisture and other 
conditions. Then we put them on our Test Fleet, subject 


-for 


to actual driving conditions. 


Result—we know a great deal about all kinds of friction 
materials. We can’t think of a one we are not intimately 


familiar with. 
We offer this experience and knowledge to you... to 
help you equip your vehicle, be it car, truck, trailer or bus, 


with 


the kind of brake lining it must have to survive 


tomorrow's traffic conditions. 


AMERICAN BRAKEBLOK DIVISION 


DETROIT 9, MICHIGAN 
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FOR FACTORY 


Chrysler Took 12 Years 
To Develop New V-8 


fed much research, engineering and field testing precede 
the introduction of a new car engine? 

The answer is—at least 10 years. The development period 
for both the Cadillac and Chrysler V-8 engines extended 


over more than a decade. ¢ 
German engines that were avail- 


In the Case of the new able. English and French engines 
Chrysler engine the company were also studied, in addition to 
began to explore the new engine! American competitive makes. To 
question more than 12 years ago. this knowledge was added a lot 
This was revealed by K. T. Keller' of experience with aircraft en- 
at the Chrysler engineering exhibit gines during World War II. 
last week. On the basis of these studies, 

According to Keller, Chrysler Chrysler decided it could do more 
engineers first examined all the with a spherical combustion cham- 





| Karly designs had an _ overhead) . 


ber idea than with any other type. 
* * * 
First Design Faulty 
— first V-8 Chrysler engine was | 
built more than five years ago. | 






camshaft and gear drive and an 3 
experimental chain drive. 

The chains stretched under test. 
There were also some gear difficul- 
ties. Nearly three years ago the 
decision was made to return to a é 
more conventional design. iz —_ 

The first prototype of the new ~ , 

Chrysler engine was put under te : ae 
dynamometer test about two years, Haley's m” Washington, D. C. i : a4 
ago. Five engines were hand-built Shown is an artist's drawing of the new building of this Dodge-Plymouth dealership. The 
and tested structure contains over 20,000 square feet of floor space. 

: ‘ . . . ih : : a. 

gn a er Gan milkes tee | make the engines available’ in | ever, Chrysler engineers are appar- 
tooling became available, 50 en- /smaller displacement. Chrysler has|ently “playing with” practically 
gines were built and tested. The |n0 present plans for using the V-8| every other known type, including 
first tooling order was for 25 en- | engine in trucks, he said. | seven - cylinder, five - cylinder, and 
gines per hour. | According to Keller, Chrysler|three-cylinder engines as well as 

Keller made it clear there is still) does not have a V-6 design under |90-degree, 45-degree and 66%4-degree 
some development to be done to/test as has been reported. How- | types. 


ok * * 


Gas Turbine Hurdles 

| K ELLER gave little encourage- 
ment to gas turbine enthusiasts, 
| pointing out that gas turbines lack 
| flexilibity in traffic. When you get 
|the exhaust gases cooled, there is 
}still the possibility you may burn 


|/up behind you in heavy traffic, he 
explained. 


« pie 
yh TA th g , | the paint off the car that is lined 


WARY 


y suggests, however, that Hydrovac* power brak- 
arity. ing might very profitably be included as 


Chrysler made no promises about 
availability of the new engine in 
other Chrysler lines. Tooling sources 
| have reported, however, that quota- 
tions have been requested by Dodge 
and DeSoto. The expectation is 
that Plymouth, too, will eventually 
have a new V-8 engine. 

Keller made the _ interesting 

' comment that it would cost more 

money to tear the equipment out 

of the Plymouth plant and put it 

back than it would cost to build 

a Plymouth plant of the same 
size today. 

Most Detroit observers have in- 
terpreted this statement as another 
indication that the basic policy of 
jthe government at present is to 

ore |build up an arms industry as a 

Mie ready-to-go supplement to civilian 
D ABOVE ALL OTHERS! ey facilities 

A aed What appears to be wanted is 
the capacity to build 50,000 planes 
and 35,000 tanks a year. Mean- 
while, as far as possible, civilian 
production facilities will be kept 


GEARED TO QUANTITY PRODUCTION 


wthat one original equipment by most manufacturers. If intact. 
Md above a// _—you are interested in taking advantage of this . - ———---— 
Ptance by the _ great pre-sold market, write the factory direct = |\Ward Visitine 
Bwn the nation’s _for details on Hydrovac—the undisputed leade a = 
in itself. It further in power braking. *REG. U.S. PAT. © a =o) Western Zones 


BUILDERS 


OF THE BASICS 


OF BETTER 


MOTOR VEHICLES 








PONTIAC.—L. W. Ward, Pontiac 

$ineg general sales manager, with mem- 

BENDIX / bers of his staff, is visiting zone 
DIVISION oa 


offices in Mem- 
SOUTH BEND 20, 


phis, Houston, 
Dallas, Los An- 
geles and San 
Francisco. Ac- 
companying him 
are H. J. Chap- 
man, assistant 
general sales 
{manager for the 
west; Hugh J. 
Hales, service 
manager, and B. 
B. Kimball, ad- I. W. Ward 
vertising manager. 

While in San Francisco the party 
will attend ceremonies honoring 
Leon J. Pinkson, San Francisco 
|Chronicle auto editor and AtTtomo- 
TIVE NEws correspondent. The city’s 
| Pontiac dealers will present Pink- 
|son with a new Pontiac in honor 
fe his 58 years’ service on the 


Export So 
72 Fil 





Chronicle. 
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ew: PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 

Quantities as low as 100 may be 

ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 

Write for details. 










| ne 29th & McKean Sts. 





INAME PLATES 






Phila. 45, Pa., Dept. A} 


15 


country trip recently when he and 
J. R. Laughlin flew to Marshall to 
pick up a Jeep. McLaughlin drove 
the Jeep back and Anderson flew 
the plane back. 

Marine Reserve Officers 


Elect Horgan President 

Major Ralph T. Horgan, 
USMCR, president of Ralph Hor- 
gan, Inc. (Ford), New York City, 
chairman of the New York Dis- 
trict Ford Dealers Assn., secre- 
tary-treasurer of the Automobile 
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| Dealer Doings 


Ford dealership,” Hughson said. 
“Although the great fire burned me 
out, I did have a few cars that 
survived. When people saw me} 
transporting dynamite and doing a 
\lot of other rush jobs in faster 
time than they ever thought pos- 
sible, well, that was when the Ford 
motor car really came into its own 
in San Francisco!” 

The William L. 





New appointments in the Cleve- 
nd area include Fred J. Goldbach 
parts manager and Robert E. 
(Carter as service adviser at Mur- 
ray Oldsmobile. 
* * * 


Fire Sweeps Port Credit 


Fire has caused $200,000 damage 
to Port Credit Motor Sales (Chrys- 


ler-Plymouth-Fargo), Port Credit, 


Hughson com- 





. w= = 


‘es “Ss & we 





| 


| Dahlem has a full partnership with 


* * 


Ont. Thirty cars and trucks were | pany's record since that date, how- Merchants Assn. of New York 
destroyed, including four new ve- , : 
h " i ‘th showrecn ; ever, shows over 100,000 Fords have and director of the New York 
a jbeen sold. Gross profits are well| Tjefke Enlarges Building— City Broadway Assn., was in- 
; 7 ga ncegge Bhs = ere A 75 foot by 86 foot addition to the sales and service building of Tielke Motor Co stalled as president of the Ma- 
Fort Wayne (Ind.) Dealers The dealership has been man- (Studebaker), Yankton, S. D., has just been completed. Built of tile, with a glass front, the rine Corps Reserve Officers 
Name Williams President | aged by Earle C. Dahlem since 1920. addition (shown at right) houses the body shop, parts department and used-car area Assn. 


The Fort Wayne Auto Trade | py : i 
3 - ghson in the company. He is | tial ? ane f ; 
Assn. has elected the following | president of the Motor Car Dealers president, and W. G. Richardson, |chairman of the West Virginia Smith Heads Local Group 
1951 officers: Bruce Williams, | Assn. of San Francisco and presi- secretary-treasurer. liquor control commission, has been; Colby G. Smith, dealer in Red- 


president; Bernard Swanson jr., 


dent of the Richmond District Ford 


Elect Nodell President 


Elected as directors were Nor- 


* * * 


elected to a one-year term as presi- | ding, Calif., 


Drew Anderson of Laughlin Mo- 


is the new president of 


lac-Chevrolet dealership in Oroville, 


vice-president; Richard Means, | Dealers Advertising Assn . , ’ he Beckley chamb f itw’s c “rce 
“os . : ssn. man C. Towne, Ben Flapan, C. J. |dent of the eckley chamber Of |\that city’s chamber of commerce. 

— ee eae: eer a: | McCorkle, Charles Ugaste, Bern- | commerce, a: & 5 

“Directors for one-year terms |Chicago DeSoto Dealers a riaiee Toca’ — d ay ee Ai ‘For He’s an Oroville Fellow 

are: Haywood Davis and retiring | | : : . Anderson Up in Air Don Hobbie, owner of the Cadil- 


president Robert Collins. 


H N be lected . ; 
Paw sepaitean oe tas Chiseiee tins, e- Canterbury Heads Group tor Co. (Willys-Hudson), Camden- Calif. which bears his name, has 
Soto Dealers Assn. Other officers | A. K. Canterbury, Beckley, W. Va.,|ton, Mo., has become a licensed been elected president of the Oro- 


Kansas City Dealer Honors 


45 Veteran Employes 
Forty-five employes of Green-| 
lease Motor Car Co. (Cadillac), 
Kansas City, have been honored | 
for their service with the company | 
which ranges from five to 35 years. 
Each man was given a bonus and 
a service pin. 
For their loyalty to the company 
12 employes were given Wil.| 
| 





watches. They were: Mike Wil- 
liams, 35 years with the dealership; 

Cc. C. Ames, Ray Davis and E, R.} 
Wiber, 30 years, and Dan Ames, | 
H. R. Bishop, James Cockran, G, E. 
Merritt, Art Schubert, J. E. Simons, | 
Mary Stonestreet and W. V. War-| 
riner, 25 years. | 


* * 


South Bend-Mishawaka Assn. 


Elects Moulder, Gilman 

The South Bend - Mishawaka 
(Ind.) Automotive Trades Assn. 
elected John S, Moulder (Chrys- 
ler-Plymouth), South Bend, pres- 
ident, and Sol M. Gilman (Olds- 
mobile), Mishawaka, vice-presi- 
dent. 


+ * * 
Harrisburg Chevrolet Zone 


Names Council Officers 


Announcement of new officers of 
five business Management councils 
of the Harrisburg (Pa.) Chevrolet 
zone Was made at the fourth an- 
nual Christmas dinner party of the 
groups by Harold N. Morgan, busi- 
ness manager of the Zone. 

Officers of the five councils are: 

Norman Weigard, Dillsburg, pres- 
ident, and Pearl Rickrode, Hanover, 
vice-president of the Harrisburg 
council; Barrett Fenton, Lock, 
Haven, president, and Earl Brown, 
Bellefonte, vice-president, Sunbury 
council; Albert Morcom, Clarks 
Summit, president, and Alma Tut- 
hill, Honesdale, vice-president, 
Scranton council; Mary Gross, 
Bloomsburg, president, and Elaine 
Susanin, Palmerton, vice-president, 
Hazleton council, and W. Ray 
Clawser, Campbelltown, president, | 
and Anna Kurzweg, Wm. H. Sea- 
man, Fleetwood, Pa., vice-president, 


Reading council. 
* 


Hughson Marks 
48th Year as 
Ford Dealer 







_ This month marks the 48th year 
in which William L. Hughson has 
been a Ford dealer! 


It was Jan. 15, 1903, when Hugh- 
Son, after refusing an offer from 


Henry Ford to buy stock in the 
Ford company, invested his $5,000 
in the much-taunted “horseless 


carriages” which he took back to 
San Francisco with him. Hughson 
reportedly became the world’s first 
Ford dealer by virtue of a hand- 
shake from Henry Ford and the 
words, “Billy, you’re now my West 
Coost dealer.” 
‘ord sales during the first year | 
Were far from lead-pipe cinches, 
Hughson recalls, as his first ship- 
Ment of seven cars took him over 
a year to sell. “And, believe me, it 
took a whale of a lot of selling,” 
Huzhson said. 

t was the earthquake in 1906 
th:t was the turning point for my 


chosen \ were » John CG. Clarke, vice- 
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plane pilot and made his first cross- 


ville Fellows club. 


DE NOTO 


So new...so entirely different...it will be the most 


looked at, most discussed of all new models... 


and the sensational new ride will set a new standard 


of driving comfort. 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in 
“You Bet Your Life” every week on both RADIO and TELEVISION 
. . NBC networks. DE SOTO DIVISION, CHRYSLER CORPORATION 
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on The Nash Rambler 


The true test of an automobile begins when 
the owner takes the wheel. To find out what 
the owners think, Popular Mechanics asked 
Floyd Clymer to make a survey of 1000 
drivers and report their findings to you. 

Floyd Clymer grew up with the automo- 
bile. At the age of 1] he was a dealer. In the 
years since, he has conducted hundreds of 
tests and surveys of all makes and is re- 
garded as one of the world’s foremost auto- 
motive authorities, having written and pub- 
lished some 60 books in the automobile field. 

Here is his report of the first Popular 
Mechanics Motor Survey — 


Popular Mechanics 


(Reprinted by coufes) 


By Floyd Clymer 


HO IS THE BEST JUDGE of a car? Is it the 

engineers who sweated it out .on a drawing 
board and helped build it? Or is it the test drivers who 
have watched its growing pains and driven it thou- 
sands of miles on the company track? Or the expert 
who takes the car out for a few miles on the road? 

These were the questions that bounced back and 
forth in a recent editorial conference at Popular 
Mechanics offices in Chicago. As a so-called expert I 
had been invited to attend the conference. 

‘This little Nash is a pretty sweet car,”’ I told them, 
“and I wouldn’t mind doing an article for you on the 
test.” 

The editors gave me assorted disparaging looks and 
one of them spoke for the group: ‘““That would be just 
one man’s opinion and we wouldn’t be interested. 
The woods are full of automotive experts and their 
opinions after driving a car a few hundred miles. 
What we would be interested in is a real survey by the 
people who really know the answers—the men and 
women who own and drive the cars day after day 
under all conditions.” 

“That would really tell the story,’’ I agreed, “‘but 
what a whale of a job—polling hundreds of owners.” 

Well, it was a whale of a job. We polled 1000 


THE POPULAR MECHANICS MOTOR 
60 conducted by Floyd Clymer 


1 am the owner of © 1950 Nash Rambler. Body Style 3921 Copusetinone 
Overdrive? (PG Cl Ye Have owned it shovt_gf~ months. Milesge is nom ZP8/ miles. 
My epproximate ges mileage in the city is 2.7 MPG. Country driving 3@ MPC. 

De you nies Se es peeneent qrsoline to eliminate knocking? Ade De you change or add oil? 


Mf you 044 oft, about Row many miles do you drive before adding one quart? 


How does the cor handle on the road? é SLELLE CT iy. snececesenesecee .cosemeereneecemmmnanesenenenenes, 
What shout maneuverability? EXcat Ln Kt 


What is your opinion of the 100 inch wheelbase? ARaguntc 
‘ 
Do you have good passing pickup at cruising speed? Lie» Goce 
Do you heave sufficient curb and road clearance? Lye > 
° “oe be gt 


Whet features about the car de you like? e 
ys ~ 


De you lhe the Naan Airtiyte constrvcnion Wey Avete 
What do yoy distibe about the cor? Leek’ ede Thuwke Sages 
Hae, how enemy? AE 


you secure good dealer service? 
How would you rate the Rambler? wcelient £} Good () Average () Peer. ] 


SENBSAL BOR MATION 
What type of engine would you prefer in your cer of the future? {) In-line ev “te 
Cylinders: 4, 6 or @ 3 Valves: ©) Site. at, 


Automatic Transmission?, Wan, shat tree do you prefer? thu neds < Mat: S__ : 


Do you like the new tow preseure superstuahion tran? : : 
Do you carry cecommeanded pressure? Alo. Mi mare prenaure, New muck emore? TF ton. 





Have you ever owned @ Nash car before? 
Would you buy another Nash cart 


nder no obligetion and you ly wi 





Typical questionnaire filled out in nation-wide curvey 
conducted by PM. 


Rambler owners in 20 states. We discovered that 93 
percent of the owners like the new 100-inch wheelbase 
and many other things that a prospective buyer or 
the public in general would like to know. Incidentally, 
it looks like short cars have a bright future. 

Generally, the poll reports were star-studded with 
such remarks as this: ‘‘Wonderful car.’”’ ‘““Every fea- 
ture is perfect.’’ ““What do I like about it? Every- 
thing in general.’’ ‘““The Rambler is the only car we 
plan owning from now on.” “‘No rattles, good motor, 
certainly good all-around car.”’ ‘“‘“Smooth and easy to 
steer.”’ “Seems to have plenty of power and I espe- 
cially like all the accessories built in.’’ ‘““The Nash 
Airflyte Construction is excellent. I have had a bad 
accident in this car; the heavy car that hit me is junk 
while the Nash held up very well.” 





In his own test of Rambler, Clymer takes curve on 
Pikes Peak near 14-mile post, elevation 12,000 feet. 


An owner from Raleigh, N. C., wrote: ‘“This auto- 
mobile has been a source of a great deal of pleasant 
surprise to me. I am willing to be quoted as recom- 
mending this car unreservedly.” (The mileage on his 
car was 9991 miles at the time of the survey.) 

The survey wasn’t all bouquets either. There were 
brickbats here and there, and some so-called left- 
handed compliments like the man from Clear Lake, 
Iowa, who wrote at the conclusion of a long gripe 
about a howl in the rear end of the car: ‘‘“Maybe I’ve 
a lemon, but it’s still a fine car. (Speedometer shows 
5800 miles.) I believe the Nash engineers are due 
much credit for the driving and riding qualities they’ ve 
put into this short and light auto.” 

One thing the Rambler owners agree upon from 
coast to coast: Gas mileage of the car is tops. Accord- 
ing to the polls the average gas mileage in the city is 
23.5 miles per gallon and in the country 27.4 miles 
per gallon. Incidentally, 85 percent of the owners use 
regular gas and only 15 percent premium gas. Seventy- 
nine percent reported that they change oil at an 
average mileage of 1660 and the other 21 percent 
seldom change, adding oil at an average 990 miles. 

The owners were loud (an understatement in some 








Clymer towers over 59%-inch-high Nash Ramby, 


cases) in their disapproval of the small trunk and the 
radio. A man from De Soto, Mo., praised the car 
highly until he came to the line after the question 
“What do you dislike about the car?’’ He wrote: 
“T like everything about it except the small trunk; 
did I say trunk?” 

In answer to the question ““What features about 
the car do you like?’’ exactly 92 percent said maneu- 
verability; 61 percent, economy; 58 percent, acceler- 
ation; 46 percent, style; 36 percent, seating comfort; 
28 percent, convertible feature. (These figures are 


RESULTS OF THE 
POPULAR MECHANICS SURVEY 
OF NASH RAMBLER OWNERS 


(Percentages From Poll) 


Owners who bought overdrive..........:. 36% 
Average gasoline mileage 

CU III) ccssnscasssesanccosesscosess 27.4 m.p.g- 
Average gasoline mileage 

TO III ac cenisieseusicinsrenentanncoemmens 23.5 m.p.g. 
Owners using regular gas.............:::+++- 85% 
Owners who change Oil...............ccseeeeeees 79% 
Average mileage for change of oil......1660 
COWES WING GEG Ql la csseccsicioncesssseccevessies 21% 
Average mileage for adding oil............ 990 


Owners who like 100-inch wheelbase....93% 

Owners satisfied with road and curb 
NN a ae ae 95% 

Approve of Airflyte (body and chassis 


ae 


welded into one unit) construction....97% A; 

BEST LIKED FEATURES 3 

PREABUV ET IEY cigsessesesssceseesacscncsesassenoie 92% se 
ME NIN rd cs ac0 sca cassanshbisaacacasaksnacevaan@osed 61% 

PMR, soos segndccavess osaisevsscesecivceveenate 58% B 

REET Gcideantaisbivnntesideies nesvemnacenccbunasrenneveiend 46% i 

a S@Gting COMFOFE ............c.ccccoressercresorsener 36% . 

me Convertible feature ....................--sesseee- 28% a 

= (These percentages are based on the fact % 

that some owners commented on more than 7 

one feature) es 

RATING OF CAR pe 

Me MMEMNURD ooo 5 oo aes nankcskseacdonsenncceabaccansiine 60% oa 

RM en ers ee Oe, nana asa atanagasneanhin’ 29% hy 
NINO oO 2 Se oes cucekynuckwonenna 10% 
Ne oreo or ia a <a couasessnabisoceane aude 1% 

GENERAL INFORMATION 

Previous Nash owne?®ls.............-.e000ee-eeeees 28% 
Will buy another Nash...................--0000 85% 

Might buy another Nash......................-- 13% Be: 

Will not buy another Nash..................-- 2% $ 

Deoler sérvice GOO... .....<..<0.<cescceasnes 76% i 
Dealer service average.......................... 19% 











by coulesy of Popular Mechanics Magazine, January Issue) 
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computed on more than one feature listed per owner 
to the question.) Sixty percent rated the Rambler 
generally as excellent, 29 percent said good, 10 per- 
cent said average and 1 percent said poor. 

The Nash Airflyte Construction (body and chass's 
welded into one solid unit) got a rousing vote of 
approval—97 percent. A very high owner satisfaction 
is indicated when 85 percent said they would again 
buy a Nash car. Thirteen percent said possibly and 
only two percent said they would not. Among the 
total reporting there were 28 percent previous Nash 
owners. 

A man in Indianapolis, Ind., who owns a heavy car, 
bought a Rambler as a second car. Here is what he 
has to say about the small car’s roadability: 

“T am tickled to death with it, and since buying it, 
have driven my big car about 300 miles, as compared 
with 2000 for the Nash. We have taken a few week- 
end trips averaging 200 to 300 miles and find, in spite 
of the short wheelbase, we do not tire. In fact, I am 
inclined to believe that it is less strain on the driver 





Rambler’s power-packed L-head engine has a very high 
horsepower-to-weight ratio affording economy, speed. 


than the larger car. I never realized that riding quali- 
ties such as this car has could be built into the 100- 
inch wheelbase.”’ 

There were a number of complaints about the con- 
vertible-top mechanism and, surprisingly, many were 
tolerant, adding that Nash would undoubtedly try to 
improve the top. An owner in East Hartford, Conn., 
reported: “‘We have one of the first Ramblers sold 
and have had a noisy front end and bad top mech- 
anism, but they have been replaced by the factory. 
The radio is lousy and supposed to be a custom job. 
We find we get the best gas mileage from 45 to 55 
miles per hour. [I disagree — with overdrive my best 
gasoline mileage was 31.9 at a constant 30 miles per 
hour.| The trunk is too small to be of much use. Paint 
is very good. We can beat the pants off any car made 
in America at the stop light for the first block. The 
car can’t be beat for city driving...” 





Clymer (just one inch under six feet) demonstrates the 
Rambler’s ample leg room and comfortable driving 
position for big man. 


There was some difference of opinion on cruising 
speed. While some said ‘‘only fair’’ and ‘‘not too hot,” 
others were high in their praise. (I agree with the 
latter.) A man from Fort Riley, Kans., reported: 
“The Rambler is plenty fast and easy to handle. 
I have had it on 100 miles per hour several times. 
Plenty of pep, easy parking, easy driving on any kind 
of roads.”’ A few thought the car too hard to get in 
and out of and several complained that the doors were 
too heavy (I agree). One owner said they were a 
menace to children. There were one or two kicks 
about vibration at high speeds, and one man in the 
thousand objected to the position of the battery. 

On the humorous side, one owner was intrigued 
with the inside lighting of the car (electric!). One 
enthusiastic owner who could find no defects revealed 
that he had owned his car three months and driven 
the car 23 miles. Another reported that the emer- 
gency-brake handle went up his trouser leg every 
time he got in the car. A Californian wrote: ‘‘What I 
like is that I can easily push the car by hand with 
little effort, which means if I ever run out of gas on 
level road I can easily push it two or three miles 
without getting very tired.’’ The car weighs 2480 
pounds. Another said he liked the leg room and be- 
lieved that a Rambler owner can put his legs in twice 
as many different positions as in other cars. 

I was particularly interested to match my own 
opinions and test against the survey. I put the 
Rambler through its paces under all sorts of condi- 
tions between Kenosha and Los Angeles. This in- 
cluded a stop in Colorado to climb Pikes Peak. 

The power of the car was amazing to me. I’ve 
driven many cars up Pikes Peak and none performed 
better than the Rambler. Its short wheelbase is a 
distinct advantage on sharp curves. It handles ex- 
tremely well over rough spots and controls easily in a 
skid. Few cars make the journey without adding 
water but on three nonstop trips to the summit, the 
Rambler needed no water whatever. 

After the Peak test, I headed west across the 
Rockies for Los Angeles. In New Mexico I ran intoa 
severe cross wind and dust storm which lasted nearly 
all day. Surely here was a test for a light car traveling 
at high speed! The Rambler handled exceptionally 
well and there is a feeling of safety in driving this car, 
even at speeds of 90 miles per hour (and the Rambler 
will do that and more with the overdrive, by the 
speedometer). 

It cruises nicely at 80 miles per hour with 75 per- 
cent throttle after reaching 80. It definitely is a fast 
road car and it stood up to punishment mile after 
mile at high speeds. The reason for excellent accelera- 
tion and speed is the Nash ‘‘600”’ six-cylinder 82- 
horsepower engine originally designed for a car weigh- 
ing 650 pounds more than the Rambler. The over- 


Like the Rambler all-weather Convertible Sedan re- 
ported on above, the new Rambler All-Purpose Sedan 
is a double-duty car—both a family Sedan and a big- 
load Station Wagon. Same wonderful performance— 
and same custom equipment included in the price! 


THE AMBASSADOR + THE STATESMAN + THE RAMBLER 









' Report on the Rambler! 


drive is a fine feature and I would recommend it for 
anyone doing much country driving. The car used 
very little oil and the heat indicator showed near 
normal even in the heat of the desert. My gasoline 
mileage was extremely economical and it seemed to 
me that I must have saved at least a dollar every 





Cog-road passengers on the summit of Pikes Peak gather 
around Rambler to question Clymer about the car. 


time I refueled as compared with larger cars. My 
mileage results at various speeds appear elsewhere in 
this survey. 

As for comfort: Three can ride with ease in the 
front seat. The car has ample leg room for my 5-foot 
11-inch body. The foam-rubber cushions give an ex- 
cellent ride. The hood is quite wide and, looking over 
it, the car does not appear smaller than many full- 
size cars. 

The heater is good and so is the vision. I agree with 
the owners’ survey report that the radio could be im- 
proved and that the door operation appears heavier 
than necessary. There is no gainsaying that the trunk 
space is small on the convertible models. This is 
because much of the space is used to house the top 
mechanism. What price convertibles! 

I ran into a severe rainstorm in Arizona and, be- 
lieve it or not, not a drop of water leaked into the car 
—something I can’t say for all postwar cars I’ve 
tested. The top mechanism is unique. Personally, I 
don’t care for a convertible, but the Rambler design 
is excellent. Press a button and the top operates back 
and forth on a track. The door and body sides are 
permanent and they do offer some protection in case 
of accident. 

Balance and stability of the car are good. A slight 
choppiness in the rear is the only noticeable evidence 
of its short wheelbase. 

From my personal test, I would rate the Rambler 
as a first-quality light car. 
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Market 


Trend 


There wasn’t much of a trend in the used-car auction marts last 
week. The overall average price remained all even with the preced- 


ing week at $987. 


There was, of course, some jockeying around in the prices of year- 
models, The price of ’51s gained $12 to an average of $2,001. Other 
advances among the postwars were: '49s, up $3 to $1,230, and '48s, up 
$2 to $944, The price of '47s remained steady with the previous week’s 


figure of $770. 


Two declines took place in the postwar lineup. There was a $6 loss 


in the price of ” 


50s, bringing them to $1,624, while 46s moved back- 


wards $7 to $682. With the prewars, ’42s gained $8 while '41s lost $6. 


The number of cars offered for 


sale increased last week but the 


number of cars sold declined. There were 1,488 offerings last week at 


nine auctions. Sales amounted to 905 units, 


offerings. 


or 61 percent of the 


In the previous week at the same auctions, sales amounted to 


850 units, or 69 percent, of the 1,229 


units offered for sale. 


Prices marked with an * indicate a unit equipped with 


automatic transmission or 


NORTH PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Jan, 17.) 

(Market spotty. Fear of new controls 
holding back prices, Retail is much better. 
Sold 42 units out of 69 offerings.) 


BUICK—'50 Special sedan, $1,785". °49 
RM conv., $1,600*; Super sedan, $1,525. 


RM sedan, $900 


‘47 Super sedan, $910; 
"46 Super sedan, $800. 






CADILLAC—'49 (61) sedan, $2.525*, °48 
(62) sedan, $2,150*. "46 (60) Special se- 
dan, $1,200*. 

CHEVROLET—’51 SL Deluxe sedan, $1,- | 
975. '50 FL Deluxe sedan, $1,500. '49 | 
SL Deluxe sedan, $1,260. '48 FL sedan, | 
$925. °47 FL aerosedan, $900. "41 SD 
sedan, $395, $365, $350. | 

CHRYSLER—’48 Windsor sedan, $1,225*. | 
‘47 NY sedan, $910*. | 

DeSOTO—'46 Custom sedan, $790* } 

DODGE—"48 Custom sedan, $1,150, ‘47 
(taxi), $420 ‘41 Custom club coupe, | 
$460. 

FORD—'49 Custom (8) sedan, $1,130. "48 
SD (6) sedan, $850. "47 SD (6) sedan, 
$690; SD (8) sedan, $640, ‘46 SD (8) | 
sedan, $740. 

FRAZER. -'47 Special sedan, $675 

LINCOLN -'46 Custom sedan, $560* 

MERCURY. "49, $1.3 '48 club coupe 
$950. "47 club coupe, $765 

NASH—'49 (600) sedan, $1,090*, ‘48 Am 
bassador club coupe, $920*, ‘46 (600) 
sedan, $580. 

OLDSMOBILE.-"18 (78) sedan, $1,125* 
$1,090*, '46 (76) sedan, $760°* 

PLYMOUTH ‘49 SD sedan, $1,290; Deluxe 
sedan, $1,210 

PONTIAC—’'49 Chieftain (8) sedan, $1,535* 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Jan. 12.) 
(Sold 153 units out of 291 offerings.) 
BUICK—'50 Special 2-dr., $1,525; 4-dr., 
$1,475: Super 4-dr., $2,000*. ‘49 Super | 
4-dr.. $1.475*: RM 4-dr., $1,430. '48 RM 
4-dr., $1,075. "46 Super 4-dr., $750. ‘39 
Special conv., $350. 
CADILLAC—"51 (61) 4-dr., 
(62) conv., $4,300%, °46 (60) Special | 
4-dr., $1,370; (62) 4-dr., $1,300. 
CHEVROLET. —'51 SL Deluxe 2-dr.. 
$2.030*: club coupe, $2.000*; Bel- 
at $2,075. $2,125, $2,100; FL 
2-dr.. $2,000*%: Bel-Air, $1,850, 
$1.775, $1,725; SI Deluxe 4-dr.. 
2-dr., $1,600. $1,500; SL Special 
$1,350; FL Deluxe 2-dr., $1,530, 
$1,475, $1,410; FL Special 2-dr., 
$1,400; %-ton pickup, $1,000, $1.260 | 
%-ton pickup, $860; FL Special 2-dr., | 
$1,225; FIL Deluxe 2-dr., $1,250; 4-dr., 


$4.525* m0 | 


$1,850 
Air, 2 
Deluxe 
$1,875, | 
$1,550; 

2-dr.. | 
$1,485 
$1,410 
"49 











Automotive Books 


That Should Be in Every 
Dealer's Library 

These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain will 
be valuable when the “chips are down" and 
real competition arrives. 

TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his 
torical cars. songs, cartoons, slogans, data 
Vanderbilt Cup, Indianapolis, N. LY. to Paris 
Races. 22,000 words of text, 500 illustrations 
Beautiful 224 page large gift album. . . $5.00 
JOHN O. MUNN'S "A Guide to Automobile 





Selling." Handy-size clothbound book for 
salesmen—64 pages. $3.50, postpaid. 
KNUDSEN, A BIOGRAPHY. By Norman Beas 


ley. 397 pages, cloth bound. $3.75 postpaid. 

AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub 
ject of fundamental automotive mechanics 
Cloth binding. $5.50 postpaid. 

DEALER BUSINESS COUNSEL. Financial and 
operating facts for the guidance of automo 
bile dealers, By J. Van Tassel, Dealer Busi 
ness Consultant. $2.00 postpaid. 

FASTEST ON EARTH. By Capt. George Eyston 
Complete history of every land speed record 
from 1898 to the present. Paper-bound, $2.00: 
clothbound, $3.00. 

FLOYD CLYMER'S MOTOR SCRAPBOOKS 


Order Edition No. | 4 or 5 in paner 
cover, $1.50 each. Cite” loth-bound, $2.50 
Steam-car edition, $2.00 or cloth-bound, $3.00 
postpaid. 


HENRY FORD —HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00 pospai 
1950 INGIARAPOLIS RACE YEARBOOK Arti. | 
cles by famous race authorities with technica! 
data feature stories, driver histories, cartoons | 
newsy comments. highlights. Prices—$1.50 post. | 
paid or $3.00 for Deluxe Edition eel 
bound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 
FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi 
tion, $2.50 each. Paper-bound, $1.50 postpaid 
BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 








overdrive. 


$1,105 Sl. Deluxe club coupe, $1,125. 
"48 FM club coupe, $1,090; %%4-ton pickup, 
$950. '46 SM 2-dr., $700; FM elub coupe, 
$760. ‘41 SD 2-dr., $400 

CHRYSLER—'50 Royal club coupe, $1,725 
"49 Windsor 4-dr., $1,420 48 Windsor | 
i-dr., $1,125. ‘47 NY business coupe, 
$850 

DeSOTO “50 Cus tom 4-dr $1,730. ‘49 
Custom 4-dr., $1,520 

mes “49 Coronet f-dr $1,400*; club 





coupe, $1,225. 
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| FORD—’'51 Deluxe (8) 4-dr., $1,800, '50 
| oP (8) 4-dr., $1,480; %-ton_ pickup, A U d C P 2 
} 1,000, $950; Deluxe (6) 2-dr., $1,325 ~ 
| '49 Custom (8) 2-dr., $1,005, $1,050, verage se Po ar rices 
$1,075, $1,125, $1,160; station wagon, 4 
$1,130; SD 2-dr. $925. '47 SD 2-dr., | (Compiled by Automotive News) 
$790, $610. '46 SD 2-dr., $700, $740. '41 s 
Deluxe 2-dr., $375; Special 2-dr., $125. | Jan. 1951 Dec. Nov. 
‘40 conv., $350, $460. Model (to date) 1950 1950 
HUDSON. 49 (6) 4-¢ ,000 +) 
sp ctosce 9 ihe tin ir., $1 - $987* $850 1951 $2,001 vase wwe 
aaa oan a pga rae aan $1,750 1959 1,624 $1,594 $1,620 
|ME "50 club coupe, $2,050. °49 4- 2 § 
dr., $1,320, $1,275; sport sedan, $1,300 1949 1,230 1,197 1,221 
'42' 2-dr., $400. 1948 944 920 944 
OLDSMOBILE '50 (88) Holiday, $1,900; 1947 770 763 730 
76) 2-dr., a 500. '49 (SS) 4-dr., $1,400*; 1946 682 671 683 
(76) 2-dr., $1,275 ‘ 91 - 
PACKARD—48 Deluxe 2-dr., $800 1942 321 338 368 
PLYMOUTH—'50 SD club coupe, $1,440; 1941 325 328 337 
4-dr., $1,600; conv., $1,600. '49 SD 4-dr., f 
2 at $1,250; Deluxe 4-dr. $1,180. °48 Dec Overall - 
Deluxe club coupe, $825 Average $ 987* S$ 830 & 850 
PONTIAC—'51 SL (6) Deluxe 2-dr., $2,200: Includes '51 models 
Chieftain (8) 4-dr., $2,600*. '50 SL (8) . . ‘ 
Deluxe 4-dr., §$1,800*, $1,850. "49 SL (The above figures are averages of used-car auction prices, all 
(8) 2-dr., $1,330*. '46 SL sedanet, $710. makes a 6 's. carried re j ia ws.) 
auaeaken ‘ie Come” ae | ind models, carried regularly in Automotive News. 
$1,200 
—e 50 ton pickup, | $2,035. "47 (62) sedan, $1,395*, $1,545*. | $1.270*. '47 Windsor sedan. $1,0x0 
; CHEVROLET—'51 Bel-Air, $2,205; SL De- | DeSOTO—'50 Deluxe sedan, $2,050. ‘4s se 
DENVER luxe sedan, $2,015, $2,070, $2,075, $2,090, | an, $1,105. '47 Suburban, $1,030 
4! 4 $2,100*; FL Special sedan, $1,820. °50| DODGE—'50 Meadowbrook sedan, $1,630 
(Denver Auto Auction, Inc. Sale every Bel-Air, $1,825; SL Deluxe sedan, $1,535,| $1,860*. ‘49 Coronet. sedan $1,200* 
Tuesday at Littleton. Colo. Prices are for | $1,555, $1,560, $1, 580, $1,605, $1,625, | $1,240, $1,300. ‘48 sedan, $795, $855, 
sale of Jan. 16.) $1,635, $1,645*; %-ton pickup, $1,135, $875, $1.005, $1,075. ‘47 sedan, $750 
| (Prices steady, Sold 201 units out of 304) $1,180, $1,255. ‘49 FL Deluxe sedan, $755, $760. 
offerings.) $1,250, $1,355, $1,360; %-ton pickup, |FORD—’51 Custom (8) sedan, $2,135". 
BUICK—'50 Super sedan, $2,035, $2,105*, $995. '48 FM sedan, $830, $835, $850, | $2,140*; Custom (6) sedan, $2,020*, '50 
| $2,190*. "48 Super sedan, $1,185. '46 $995, $1,000, $1,010, $1,020, $1,045. '47| CD (8) sedan, $1,540*. "49 Custom (8) 
Super sedan, $775, $830, $890. '42 Special FM sedan, $735, $740, $800, $850, $865. | sedan, $1,040, $1,050, $1,085, $1,105 
sedan, $370 ‘46 FM sedan, $645, $655, $675, $680, | $1,145, $1,175, $1,180*, $1,185. ‘48 sedan 
| CADILLAC— '50 (62) sedan $3,950*, $695, $755, $765. '41 sedan, $270, $275, | $765, $775, $785. $800, $820. °47 sedan 
$4,000*; (62) sedan, $3,900*. °'49 (62) $350. - $645, $755, $765, $785, $820. '46 sedan, 
sedan, $2,555*, $2,580* $2,600", $2.650*, CHRYSLER —'50 NY sedan, $2,250°*. $155, $510, $530, $575, $635. 
$2 700, 700, $2,850°. 850*. "48 sedan, $2,000*, Windsor sedan, $1,390. '48 Windsor seen, (Continued on Page 19, Col. 1) 


(61) 


SEAT COVERS use 





“PROCESSED BY 
NEWPORT FINISHING CORP. 


Fall River, Massachusetts 


MORE manufacturers of 





The Best in Rayon Finishes 


than any others! 


HY? see our display at 


AAMA EXPOSITION 


FEBRUARY 5TH 


BOOTH No. 175 


GRAND CENTRAL PALACE, NEW YORK 





145 SOUTH STREET 


BOSTON, MASS. 
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| '48 Windsor club coupe, $1,085. $1,600°. '47 51 4-dr., $795. 





’ DODGE—’49 Meadowbrook sedan, $1,400; | CHEVROLET—’51 SL Deluxe 2-dr., $1,935, 
| Coronet club coupe, $1,350, $1,420*; se- | $1,870, $1,840; 4-dr., $1,940; SL Special 
dan, $1,400. '46 Deluxe sedan, $825. '40) 2-dr., $1,775, $1,765. '50 Bel-Air, $1,775": 
sedan, $130. conv,, $1,750*; SL Deluxe 2-dr., $1,605 
FORD—'50 CD (6) sedan, $1,325; Deluxe ‘49° FL Deluxe 4-dr., $1,270, $1,235, 
(8) sedan, $1,350, '49 Standard (8) se- $1,200, $1,170. '47 FM 2-dr., $845, $790 
(Continued from Page 18) dan, $875; Custom (8) sedan, $1,110, CHRYSLER—'49 Windsor conv., $1,590*. 
Vv. $1,095. '47 Deluxe (8) sedan, $710. $725; DeSOTO—'50 Deluxe club coupe, $2,050. °47 
Custom 2-dr., $855. 
FORD—'51 Custom (8) 5 et $1,970*; 


— . me 4e > 6 5 alf-ton pickup, $1,310. $850. ‘46 SD (8) ig $665, $600, $735 
so} 9 Super (6) sedan, $95! 4¢ up, $1,600 90 hal $850. s sedan, 5, " . 
ee : " 2, vi ; | ‘44 1%-ton chassis and cab, $295, ‘42 


20 mmodore (8) sedan, $615 Custom (6) 2-dr., $1,795, $i,810*. '50 
KA ISER—'49 sedan, $780, $895. "48 sedan, CONCORD, MASS. sedan, See. <1 Susiness coupe, Sae> 
35 


Deluxe (6) 2-dr., $1, 425, $1,520*; CD 
(8) 4-dr., $1,570. '49 Custom (8) 2-dr., 


50 FF). AZER—'47 Manhattan sedan, $475 | MISCELLANEOUS ‘51 GMC %-ton pick- business coupe, $660; SD (8) ‘sedan, 
| 

















21 49 $245. '40 sedan, $400: club coupe, $195. a 

14 i7 sedan, $480 (Concord Auto Auction, Inc. Sales every |HUDSON—'46 Super (6) business coupe, $1,120*, $1,075, $1,000, $990. ‘47 (6) 
LIN COLN—'49 sedan, $1,305 Monday and Friday. Prices are for sales $470. 2-dr., $605 °46 4-dr., $470, $505, $545, 

= MERCURY sedan, $2.145*, $2,500*, |Of Jan. 12-15.) KAISER—'47 sedan, $560 | $680. 

83 ©? 550" 50) sedan $1 620°. $1.- (Sold 137 units out of 208 offerings.) LINCOLN—’49 sedan, $1,385*: club coupe, | pansy ” 4-dr., $970°. 

68 5° 49 sedan $1,215", $1,385*, $1,430. BUICK—'51 Super sedan, sn.ene" 49 Bs | sexton my ‘a cin $1,220 $1,300 MERCURY. 1 tease ae ane ae — 

Ba setae, Sa08, 6 coeen, I, 8) TG fear dee, Oe. 8 eel bust: |” $1,260, $1,310, $1,265; convertible, '$1,- $1,435. ‘48 4-dr., $835. "47 2-dr., $675. 

edan, $37 ness coupe, $380. '41 Special conv 55: 330*. club coupe, $1,275, $1,290. ‘47 se- NASH —'50 Ambassador 2-dr., $1,505*. 

. NASH—'48 (600) sedan, $780, $805. ‘46 sedan, $225; Century sedan, $420. "37 Ru dan, $760. ‘41 sedan, $310 OLDSMOBILE—'50 (98) 4-dr., $2,020*; 
0 500) sedan, $550 sedan, $175 . NASH—'48 (600) club coupe, $840. ‘46 (88) 2-dr., $1,725*; (76) 4-dr., $710°*, 
OLDSMOBILE 50 (S88) sedan, 2,290*, CADILLAC—'49 (62) sedan, $2,612, $2 (600) sedan, $585 $870°. 46 (98) 4-dr., $855*. 

$2,400*; (98) sedan, $2.225%. "49 (98) | “Eons sae Tat) eae 31 05D: (62) sedan, | OLDSMOBILE—'49 (76) sedan, $1,450*. PLYMOUTH—’50 SD 4-dr., $1,500, $1,525, 

sedan, $1,460*, $1.490%, $1,495%, $1,540°. .. oral (61) sedan, $360, | '42_ (98) sedan, $260. ‘41 (76) sedan, | $1,555, $1,495. "49 SD 4-dr., $1,155, 

is (78) sedan, $900". ‘46 (6) epee $1,275°, $1,100°, ‘41 (61) sedan, : $305*; (66) sedan, $165. ‘40 sedan, $200. | $1,135. ‘47 4-dr., $690. 

S765*, $775*. °41 (8) sedan, $245*. CHEV ROLET— 51 SL’ Special business | p "49 s sedan 1,135 | PONTIAC—’51 SL (8) 2-dr., $2,060: Chief- 
a PACKARD—'50 sedan, $1,605". ‘48 sedan,| coupe, $1,650; club coupe, $1,675, $1,775; at — —— woe tain (8) 2-dr., $2,490*. '50 Chieftain (8) 

$835. as es sedan, $1,775; SL Deluxe sedan, $1,950. | pLyMOUTH—'50 suburban, $1,600. '49 SD | annie $1,675°. 49 A-dr., $1,500°, $1,475 
se PLYMOUTH— ‘51 Cambridge sedan, $1,875. SL Deluxe conv., $1,650; FL Deluxe se- club coupe, $1,285. '46 SD sedan, $650 Pas 4-dr., $1,200 ° ‘47 4-dr., $785. 

r ." a yee. erie. $720, $500, Ge. of ioake vi san G1.05, ai —- '42 SD sedan. $370, °41 sedan, $210. | It is said that Gary Goldberg, wgltie’. "40 Gar, Gitte aT Chana 
ne $1 o. ¢ sedan, $/00, 34 ’ "49 Deluxe sedan, 235; SL Deluxe 80: sedan delivery 265; coupe, $210; : i : 3 a dell . . 9 4-dr., ’ . “St & ) 
530 $530. "46 sedan, $535, $545. "41 sedan,| sedan, $1,050, $1,230; SL Special sedan,| S2a0) “$121 Soon © "9 of Philadelphia, could identify | 2-ar., $705. 

‘a $445. | $1,100, $1,160; club coupe, $1,150; busi-| ,overac '50 Chieftain (6) Deluxe sedan,| 2"Y make of auto when he was | be 
30, PONTIAC G15") Chicttarn a sedan, oa, | eRe, Coupe, $1015. 148 Fut sedan, $935. | T51,810. “49. Streamliner (6) Deluxe se:| 21 months old. | EBENSBURG, PA. 
ie oner;’ cain sae 32.260". "oe Catel- saan, oe. FL a 9 “icaeat dan, $1,465°. '48 Torpedo (6) sedan, he - “i (Ebensburg Auto Auction Co. Sale every 
a5". tain (8) sedan, $1.835*, $1,965*, $2,035°: canopy, $590. '47 FM conv., $715; sedan, $1, 030°. 47 Torpedo (6) sedan, $610. | WILLYS—'46 Jeep, $550; (4) station wag- | Thursday, Prices are for sale of Jan. 18.) 
hang SL (8) sedan, $1,630. '49 SL (8) sedan,| §810; FL sedan, $895; aerosedan, $865, ee TIShi $100 a oh ee oan on, $640°*, pe was brisk. Sold 48 units out of 
’ ¢ 5 J * a * "4 7 ’ "40 & ° ’ . & ° ~~ 
105 5005, $i S05. 46 a 1 n. $715, oe Sp in “is: MD ancueden, 9175 Mp | $225; (8) sedan, $310, $220. ‘39 (6) | BUICK "49 ‘Super 2-dr., $1,420*, "41 Spe- 
lan Tr anareh A arene _° a as 7 sedan, $ ane os sedan, $130 MASON CITY, 1A, | ial 4-d 450 20, S ss 
: STUDEBAKER —'50 Land Cruiser sedan, sedan, $360, $510; SD sedan, $275, $435, ‘ ’ . | cial 4-dr., $450, $265. '39 Special 2-dr., 
= $1.500*. ‘49 %-ton pickup, $850, $970. $430; club coupe, $260. '40 SD ‘sedan, | STUDEBAKER — '48 Commander club/_ (Lapiner’s Used Car Auction. Sale every| $210. ; 
ers WILLYS—’'51 station wagon, $1,945*; half- $310; MD sedan, $345. '39 Master (85) | coupe, $985. '47 Commander sedan, $775; | Wednesday. Prices are for sale of Jan. 17.) | CHEVROLET—'51 FL Deluxe 4-dr., $1,910, 
ton pickup, $1,725. ‘48 Jeep, $650. ‘47 sedan, $165. ‘38 MD sedan, $100. | Champion sedan, $775. ‘41 Champion (Sold 117 units out of 198 offerings.) | $1,860; SL Deluxe 2-dr., $1,885*. '50 Bel- 
leep, $410. ‘ CHRYSLER—’'50 Windsor sedan, $1, 900°. sedan, $225. ‘39 sedan, $160 BUICK—'560 RM 4-dr., $1,945*; Super 4-dr., | rag ge + a Ses tae 
— — ——-— i i -- - _ ——————_————__—_——_. 460. 4 Deluxe 2-dr., $1,135; 4-dr., 
| $1,256, $1,245. '48 FL aerosedan, $980, 


| $925; SM 4-dr., $795. '46 FM 2-dr., $765. 

| ‘41 SD 2-dr., $225, $190; %-ton pickup, 
$400. '39 MD 2-dr., $100. 

CHRYSLER—'46 NY 4-dr., $755. 

| DeSOTO—'49 Custom 4-dr., $1,405. '47 De- 

luxe club coupe, $900. '42 Deluxe club 

coupe, $250. 

| DODGE—'48 4-dr., $1,030. '40 %-ton pick- 
up, $240. 

FORD—’'50 CD (8) club coupe, $1,320. "49 
Custom (8) 2-dr., 2 at $1,010, $1,030; 
Standard (6) 2-dr., $975. °46 (8) station 
wagon, $685. '40 2-dr., $180. 

KAISER—'51 4-dr., $1,565. °47 4-dr., $630. 

MERCURY—’51 4-dr., $2,150. °46 2-dr., 
$755. 

OLDSMOBILE—-'46 (76) 4-dr., $840. 

PLYMOUTH—'48 SD club coupe, $915, 
$905. '42 Deluxe 4-dr., $290. '41 SD club 
coupe, $425. '39 Delmxe 4-dr., $125. 

PONTIAC—’'50 SL (6) sedanet, $1,500. 
"47 (6) 4-dr., $810. 

STUDEBAKER—-'46 Champion 4-dr., $500. 


DETROIT 


‘Apteo Auto Auction, Sales every Wed- 
|}nesday. Prices are for sale of Jan, 17.) 
(Sold 60 units out of 94 offerings.) 


BUICK—'49 Super 4-dr., $1,475; Special 
2-dr., $1,320. °48 Super 2-dr., $1,050, 
$1,005. °47 RM 4-dr., $840, 830, $800. 
‘40 4-dr., $300, $150 

CHEVROLET—'51 FL Deluxe 2-dr., $1,- 
860. '50 SL Deluxe 2-dr., $1,500, $1,275. 
‘49 SL Special 4-dr., $1,170, $1,120; FL 
Deluxe 2-dr., $1,200. '48 FL 4-dr., $1,005; 
FM 2-dr., $905. ‘47 FM 4-dr.. $800. '46 
SM 2-dr., $550. '41 2-dr., $250, $210, 
$155. 

DeSOTO—’49 Custom 4-dr., $1,400. °47 De- 

een luxe 4-dr., $800. 

DODGE—'47 4-dr., $780. '46 4-dr., $620. 
FORD—'50 Deluxe (6) 2-dr., $1,230. '49 
Custom (8) 4-dr., 2 at $1,000; 2-dr., 

| aa. $1,025, $960. '48 SD (8) conv., 

| $780; 2-dr., $835, $780. °47 SD (8) 2-dr., 
| $695. °46 1%%-ton truck, $400. 

FRAZER—'49 4-dr., $1,025. 

HUDSON—'49 4-dr., $1,090. '47 4-dr., $570, 
$510. 
an 51 Henry J 2-dr., $1,055, °48 

4-dr., $610. 

NASH—'48 (600) 4-dr., $750, $650, °'47 
Ambassador 2-dr., $705. 
OLDSMOBILE—'49 (88) 4-dr., $1,530*, 

FOR $1,460, $1,400. '48 (76) 4-dr., $1,000*. 

PACKARD—'48 4-dr., $940. 

PLYMOUTH—'49 SD 4-dr., $1,130. '48 De- 


luxe 2-dr., $870. 

Pl ASTIC SF AT C VE RBS PONTIAC-50 Chieftain (8) 4-dr., $1,770. 
‘49 SL (8) 2-dr., $1,395*, "48 SL (8) 
4-dr., $1,160*. '47 2-dr., $835. 


STUDEBAKER — ’49 Commander 4-dr., 
$1,300. '47 Champion club coupe, $775. 
WILLYS.—’'48 station wagon, $810. 


ALBANY, N. Y. 
; , (Tim Anspach’s Dealers Auto Auction. 
new-born babe’s skin! And tough? Tougher than an elephant’s hide! The matchless Sele every Monday. Prices are for sale of 
an, 15. 
(Prices gained back previous week's 
losses on all models, except °51 Chevrolet 
. . . ° ” . “” . two-doors. Nearly-new °51 four-doors of 
woven and finished with our special, exclusive “Plastic-lok” process which means easier aan Ge aan tee tack ects, ee 
g . i units out of 104 offerings.) 
cutting, faster manufacturing. Be sure to see and feel Plasticheen — already proven BUICK—'50 RM conv., $2,275*. °49 Super 
conv., $1,650*%; 4-dr., $1,460. '48 Super 
best... by every test. 4-dr., $1,100; RM sedanet, $1,125*, '41 
Super club coupe, $180. '40 Special 2-dr., 
$210. 
h FEATURES! CHEVROLET—'51 SI Special business 
t these ! coupe, $1,550; 2-dr., $1,700, $1,690; SL 
Look a Deluxe 2-dr.. $1,750: Bel-Air, $2140, 
$2,200, $2,150; station wagon, $2,375; 
* GUARANTEED STATIC PROOF FL Deluxe 4-dr., $2,150*. '50 SL Special 
i-dr., $1,400; FL Deluxe 4-dr., $1,460; 
* COMPLETELY CROCK PROOF | 2-dr., $1,460; Deluxe 4-dr., $1,500, °49 
| SL Deluxe 4-dr., 1,200, "48 SM business 
PROCESSED BY * EXCLUSIVE “PLASTIC-LOKED” FINISH coupe, $775. '46 FM 2-dr., $685; 14-ton 
panel, $345; FL aerosedan, $790. ’41 MD 
NEWPORT FINISHING CORP. * DURABLE WATER REPELLENT | club coupe, $330; SD 2-dr., $340 
a | FORD.—'51 Custom (8) 2-dr., $1,850, °50 
Fall River, Massachusetts * PERSPIRATION PROOF Deluxe (8) 2-dr., $1,350. '49 Custom (8) 
conv., 20; 4-dr. $1,120, $955; club 
} coupe, $1 120; 2-dr., $1,030, $905; Stand- 
ard (8) 2-dr., $1,100. ‘48 Deluxe (6) 
: AAMA Exposition 4-dr., $610; SD (8) 4-dr., $780; 2-dr 
See Our Displays at P | $770.’ "46 SD (8) 2-dr., $620. '42° Deluxe 
(6) 2-dr., $135. '41 Deluxe (8) 2-dr., 
$260, $330. 
HUDSON —’'49 Super (6) 4-dr., $1,000. ’48 
Commodore (8) club coupe, $1,100 
KAISER—'51 Deluxe 4-dr., $1,885*, ‘49 
Special 4-dr., $1,000, 
| MERCURY—'49 4-dr., $1,260*; club coupe 
$1,200. ‘48 conv., $1,000 
| OLDSMOBILE—'50 (88) 2-dr., $2,100" 
| (98) 4-dr., 2,500*,. (76) club coupe 
$1,450*. '48 (66) 4-dr., $1,000*, "47 (68) 
sedanet, $900. 
PLYMOUTH—'49 Deluxe 4-dr., $1,185. ‘48 
SD 4-dr., $920, $900. '46 SD 4-dr., $670 
PONTIAC—’51 SL (8) sedan coupe, $2,175 
$2,275*; Chieftain (8) 2-dr., $2,250; De 
luxe 2-dr., $2,425*; Chieftain (6) Deluxe 


Exclusive Sales Agents: J. ANSIN & CO., INC. * 145 SOUTH ST., BOSTON, MASS. fdr. | $2,300. '30 SL, (8) 4-dr.. $2.080°. 


4-dr., $1,170°; SL (8) 2-dr., $1,210". 
$1,030. 

















Plasticheen is truly the most wonderful plastic in the world for seat covers. There's 


nothing . . . absolutely nothing, finer on the market. Plasticheen is as smooth as a 


beauty of its colors guarantees standout sales appeal for your product. Plasticheen is 













or Write Today for Full Information and Samples 


Slerling Plastics (op 


2 ADDISON STREET - PROVIDENCE, R. 1. 
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Reports from Various Areas... 





Auto Market Page 


Cincinnati 


The year 1950 broke all records 
for new-car registrations by Ham- 
ilton county (Cincinnati) dealers, 
with a total of 34,281 units as 
against last year’s 26,973. 

The December, 1950, total of 
2,417 new-car certificates of title, 
an alltime high for that month, 
was conceivably abetted by the 
public’s anticipation of produc- 
tion cutbacks during 1951 and | 
memories of long dealer waiting 
lists immediately following World 
War II. 

Used-car sales didn’t fare as well | 
in December, dropping from the 
November total of 2,502 units to! 
1,874, the lowest monthly figure for | 


1950. Registrations for the entire | 





| 


year, however, totaled 36,907 units, 
well above the 29,170 figure for 1949. 


New-truck volume also showed a 


|big gain for the year by jumping | 10 


from the 1949 total of 3,573 vehicles 
to 4,968 units in 1950. The Decem- 
ber, 1950, total of 341 new-truck 
registrations, however, was the sec- 


jond lowest monthly total of the tions 
| year. 


New-car registrations for De- 


| ecember, with 12-month totals in 


parentheses,: were: Chevrolet, 421 
(7,729); Ford, 390 (7,372); Buick, 
318 (3,033); Plymouth, 229 (2,773); 
Oldsmobile, 220 (2,348); Pontiac, 
153, (2,239); Mercury, 169 (1,763); 
Dodge, 109 (1,341); Studebaker, 81 
(1,187); Nash, 39 (746); Chrysler, 
71 (742); DeSoto, 63 (648); Hud- 
son, 26 (566); Packard, 44 (507); 


| YEARS OF WORLD-WIDE 


 TRAINO 


Led Sao 
CINCINNATI 
eT TITS 
NEU T Lela 





| Cadillac, 25 (453); Kaiser, 15 
(329); Willys, 13 (168); Lincoln, 14 
(123); Crosley, 7 (84); Henry J, 
(64); Frazer, 0 (41); MG, 0 | 
(13); Hillman, 0 (6); Austin, 0 


used-car sales are reported heavy 
at all outlets. 

Imposition of dump duty on 
United Kingdom cars is expected 
this spring. Sales of British cars in 


British Columbia have been ex- 
tremely heavy, but it is expected 
that the proposed taxes, plus a 
|shortage of steel, will curtail the 
jsupply of these vehicles.—(F, H. 
Fullerton). 
* * * 
Pittsburgh 
There was little net change in 


| (3); Renault, 0 (1); Singer, 0 (1), 
| and Jaguar, 0 (1). 


New-commercial vehicle registra- 


were: Chevrolet, 112 (1,730); 
Ford, 61 (1,674); International, 36 
(454); GMC, 42 (321); Dodge, 26 
(241); White, 16 (183); Mack, 6 


| (106); Studebaker, 3, (95); Willys, 6 
| (53); Diveo, 4 (46); Diamond T, 0 
| (22); Federal, 0 (11); Reo, 1 (8); 
|Crosley, 0 (4); Autocar, 0 (4), and 
|miscellaneous, 1 (16). (Emery 
| Bacon.) 


oa * § 


Manhattan, Kans. 

Sales of new cars in December 
in Riley county (Manhattan), Kans., 
| were only a shade better than sales 
in November. New units sold in 
| December tallied 114 against 113 in 
| November. New-truck registrations 
|rose from 6 in November to 21 in 
December. 

Sales by makes in December 
were: Chevrolet, 21; Ford, 14; 
Buick, 11; Chrysler, 3; DeSoto, 1; 
Dodge, 18; Lincoln, 1; 
9; Nash, 5; Oldsmobile, 4; Plym- 
outh, 15; Pontiac, 6; Studebaker, 
5, and Willys, 1. 

Used-car sales slumped under 
| November. December saw 190 used- 
car sales, against 213 for November. 
Used-truck sales in December num- 
bered 23, against 21 in November. 
(George M. Hunholz.) 


+ t 


Cleveland 
| EFLECTING the overall firm- 
ness of the automotive market 
in Cleveland was the Federal Re- 
serve Bank’s report of 1,635 new- 
car sales in the week ended Jan. 19. | 
The total was slightly below the 
preceding week's figure of 1,652 
| new-car deliveries. It was, neverthe- 
jless, one of the highest weeks in 
{the past two months. 
Used-car sales were also strong. 
| For the same seven-day period, 
| the total was 2,119 units—a two- 
month peak, and a gain over the | 
preceding week’s total of 2,050 | 
units. 
New-truck sales in the week end- 
ed Jan. 19 amounted to 157 units, | 
a decline from the previous week's 
|total of 180. Used-truck sales de- 
{clined only two units, with 128 sold 
jin the week ended Jan. 19, against | 
| 130 in the previous week.—Sanford | 
| Markey). 





4 + * 


Milwaukee 

Louis Milan, executive secretary 
\of the Wisconsin Automotive Trades | 
Assn., reported an increase of 321: 
|percent in the sale of new cars in 
1950 in Milwaukee over 1949. In the 
rest of Wisconsin, he stated, the | 
|increase was 23 percent. 
The total for the entire state was | 
148,530 new cars, higher by 30,098 | 
than in 1949. The previous big year 
|}was 1941, when 63 percent fewer | 
new cars were sold in the state! 
than in 1950. 

In Milwaukee county, the re- 
port showed, 43,144 new cars were | 
sold in 1950. This was 10,606 more | 
than in 1949. For the rest of | 
| Wisconsin, new cars totaled 105,- | 
| 386, or 19,492 more than in 1949. | 

New-car sales in 1950 by makes | 
for Milwaukee county were (1949 
totals in parentheses): Buick, 4,196 
| (2,867); Cad‘llac, 789 (494); Chevro- | 
ilet, 7,587 (5,677); Chrysler, 1,116 | 
| (868); DeSoto, 792 (899); Dodge. | 
2,253 (2,086); Ford 7,821 (4,914); | 
|Frazer, 109 (156); Hudson, 1,152 | 
| (1,021); Kaiser, 630 (467); Lincoln, | 
1/175 (191); Mercury 2,035 (914); 
| Nash, 2,472 (1,947); Oldsmobile, 3,- 








382 (2,632); Packard, 581 (744); | 
Plymouth, 38,455 (3,273); Pontiac | 
2.873 (1,996); Studebaker, 1,609 (1,- 
271), and Willys, 117 (121).-(John 
E. Hubel). 


+ * * 


Vancouver, B.C. 
Advances in used-car prices have | 
started earlier at Vancouver, B. C., 
than normally, according to trade | 
reports. In the early spring, car 
prices usually go up, but this year} 
the advance started in December. 
One dealer reported that his firm 
is busier at the present time than 
it has been for many months and 


Mercury, | 


the level of business activity in the 


Pittsburgh district during the week | 


ended Jan. 13, the 
Pittsburgh reports. 

The university said that its index 
of business activity stood at 205.8 
for the week, compared with 207.6 
in the preceding week and 172.1 
in mid-January of 1950. 


University of 


Cleveland DeSoto Dealers 


Form an Association 


Fifteen DeSoto-Plymouth deal- 
ers in Cleveland have formed an 
association. 

Trustees are Norman F. Mc- 
Donough, Donald R. Doster, 
Joseph E. Schrock and William 
B. King jr. 






Truck Leasers 


To Hear Siefkin 
Of Harvester 


CHICAGO.—The keynote address 
at the sixth annual meeting of the 
National Truck Leasing System will 
be delivered here next Monday 
(Feb. 5) by Forest D. Siefkin, vice- 
president of International Harvest- 
er Co. 

With only two other exceptions, 
other speakers who will talk at the 
parley will be members of the sys- 
tem, according to Howard Willet 
jr.. NTLS vice-president. 


National defense developments 
will be reported by R. A. Munder, 
based upon information collected in 
Washington at a National Council 
of Private Truck Owners meeting. 

Monday afternoon sessions will 
include talks on manpower prob- 
lems and supplies. Discussions on 
legislative trends, advertising and 
sales promotion are on the agenda 
for Tuesday. 

Fred P. Baker is NTLS president. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 
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. of all Evening Newspapers 


in the United States in AUTOMOTIVE ADVERTISING 
is the BUFFALO EVENING NEWS. 


Sell the News readers 


and you sell the 
WHOLE BUFFALO MARKET 





BUFFALO EVENING NEWS 


EDWARD H. BUTLER 
Editor and Publisher 


KELLY-SMITH CO. 


National Representatives 


WESTERN NEW YORK’S GREAT NEWSPAPER 
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PRIVATE BEACH » SWIMMING POOL 


CABANAS 


Bast 


Air Conditioned Lobby, Cocktail 


Lounge, Coffee Shop. 


AirConditioned and Oceanfront Rooms. 


Casual attire encouraged. 


Sport fishing, golf, tracks, and all Miami 
Beach attractions few minutes away. 

In driving, the Ocean Route takes you 
to the Kimberly in the better North 
Miami Beach area. Ample free parking 


Write for brochure 


on premises. 


Moderate Rates Always 





OCEAN FRONT AT 158th ST., MIAMI BEACH, FLORIDA 
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| In the Hopper 


A bill requiring that vehicle wind- | 
ields be of safety glass was intro- | 
legisla- 


duced in the Connecticut 


tire. 


Another bill would authorize is- | 
suance of vehicle licenses every two 


years instead of annually. 
* * * 
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that in the construction of roads, 
first priority be given to high- | 
ways that would contribute most 
to national defense. 

* * * 


Ohio Gets Auto Bills 


A bill has been introduced in the | 
Ohio house of representatives to) 


Financial Responsibility Law |increase the state gasoline tax one 


May Be Amended in Ohio 


Rep. Joseph X. Schwartz of Cin- 
cinnati has introduced in the Ohio 


house a bill amending the present | 


financial responsibility law. The 
measure would require certification 
of financial responsibility before 
the issuing of vehicle license tags. 
Amounts are placed at $10,000— 
$20,000 liability, and $5,000-$10,000 
property damage. 

Evidence of financial responsibil- 


ity would be filed with the county | 


auditor and certified by him to the 
state. No insurance carrier could 


cent a gallon, making a total of 


|five cents. It is said that the in- 


crease would raise about $20,000,- 


000. 
Another bill would require exam- 
inations for drivers every three 


| years and require proof of adequate 


financial responsibility before a mo- 
torist could secure a license. 
* . * 


N. C. Governor Requests 
| Workable Inspection Law 


refuse such a policy, unless excused | 


by the state superintendent of in- 


surance. For cancellation, a 50-day | 


notice would be required. 


+ * x 
Georgia Asked to Earmark 


Gas, License Fees for Roads 

Adoption of a _ state constitu- 
tional amendment earmarking all 
gasoline 
cense fees for road construction 
and maintenance was advocated by 
Gov. Herman Talmadge in his mes- 
sage to the 1951 Georgia legisla- 
ture. 

He declared that the adoption of 
such an amendment is “not only 
desirable but necessary if we are 
to protect our present investment 
in... highways and carry out a 
sound ... continuous program in 
the future” 


Texas to Close Loopholes 
In Vehicle Sales Tax 


If the present session of the 
Texas legislature follows recom- 
mendations of its legislative coun- 
cil, it will raise an estimated ad- 
ditional $3,000,000 for the state by 
closing evasion loopholes on the 
vehicle sales tax. 

The council recommended that 
it change exemptions and increase 
compensation to counties for bet- 
ter enforcement of the auto tax 
laws. 

The council included its recom- 
mendation on the auto tax laws in 
others which it estimated would 
raise from $6,000,000 to $10,000,- 
000 more for the state by tight- 
ening tax laws and _ collection 
procedures on five taxes: auto, 
cigaret, cement, carbon black and 
chain store. 

* * * 


N. J. Requested to Create 
Toll Project Authority 


Creation of a new authority with- | 
in the New Jersey highway depart- | 


ment to construct strategic toll 
bridges and highways and under- 
ground parking facilities that would 
double as air raid shelters, has been 
recommended by Gov. Driscoll to 
the New Jersey legislature. 

The proposed authority would is- 
Sue revenue bonds and retire them 
with tolls or other charges that 
would be imposed on users of the 
new facilities. Construction of addi- 
tional crossings of the Delaware 
and Hudson rivers was suggested 
by the governor. 


Arkansas Bill Would Up 


Age for Driver Permits 

A bill to raise the legal driving 
age from 14 to 16 has been intro- 
duced in the Arkansas legislature 
by Sen. Lawrence Blackwell of 
Pine Bluff. 

The bill also provides that par- 
ents of a minor, driving a car with- 
out a license, will be responsible for 
damages resulting from accidents 
or from the driver’s negligence. 

* * * 
New York Mayors Advocate 
Hicher State Truck Levies 


_ Recommendations that New 
York State impose heavier taxes 
on trucks and share with local 
gevernments the revenue from 
8a.oline sales and vehicle regis- 
tration were among those sub- 
mitted to the governor and state 
legislature by a conference of 
_—— and other municipal offi- 
als, 

Another recommendation was 


taxes and automobile li-| 


A “workable motor vehicle | 
mechanical inspection law” was 
called for by Gov. Scott in his 
biennial message to the 1951 
North Carolina general assembly. 

The governor also asked the 
lawmakers to approve an increase 


| of 105 men in the strength of the 


Added, Luywow.. 


GREATER BUY-APPEAL..|.........that’s why 








oosOM seat covers 


America’s leading seat cover manufacturers can’t be wrong — their 
sales figures prove SEALTUFT-trimmed seat covers sell faster, keep cash 
registers ringing! Because SEALTUFT is the deeply padded, richly quilted 
material that adds the luxury look, the luxury feel every car owner wants 
for his car! That’s why SEALTUFT is so prominently featured in 1951 seat 


cover lines — why it'll pay you to cash in on faster-selling SE/ 


trimmed seat covers a 
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| Maryland legislature, 


| i 
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All-Star Ford Lineup— 


Every salesman with Bob Knowles Ford Co., 







vent mud from being thrown into 
cars following was introduced in 
the California legislature. 


Fal od A | 


% 
i 
\ f Be Lawmakers Move to Tighten 


Indiana Load Enforcement 

A bill to provide more stringent 
enforcement of Indiana’s_. truck 
weight law has been introduced in 
- |the state legislature. 
| The proposed legislation would 
/empower police to impound any 
{truck and trailer found to be over 
the load limits. The truck could be 
|} held until the overload was removed 
and all fines and costs levied for 


# * * 


X 


Minneapolis, has qualified for membership in| the violation were paid 


the Ford 500 Club. The hard-hitting Knowles sales force received membership pins recently * ~ e 


from Twin City district Ford executives. Shown above (left to right) are salesmen Tom Keane, 
Donald Carlson, George Jaquith, Joseph O'Hanlon, used-car manager, salesman George | 


Arkansas Road Commission 


Maxson, Knowles, salesmen Barney Williams, Thomas Bond, Arthur Gale and Ned Trugman; Becomes Solon’s Lorelei 


R. D. Lang, Twin City car sales manager, and R. E. Egan, Knowles sales manager. 


state highway patrol as recom- |reducing its scope and cost. “Al- 
mended by a special study group. | ready it is obvious,” he said, “that 
jthis program calls for more than | 
ithe state can afford on the basis of 
|present income for road purposes, 
jand a revision is indicated.” 


& o * 


Maryland Eyes Road Costs 


In his inaugural address to the 
yov. McKel- 
din revealed he would appoint an 
advisory council on highway con- | 
struction to review the state’s road | 


building program with the aim of | flaps behind rear wheels to pre- 


nd custom SEALTUFT installations on car doors, 


seat backs and auto interiors! 





look for the 


name stamped on the back! Only GENUINE 


SEALTUFT, the ORIGINAL stitchless quilted plastic has itl 


& PRODUCT 


oO Ff THE JASON 


A bill to remove the powerful 
Arkansas highway commission from 
control of the governor was intro- 
duced in the senate of the Arkansas 
legislature by Sen. Eagle Street. 
The author said the measure is de- 
|signed to remove from the gov- 
‘ernor’s office the power of dis- 
| pensing jobs in the highway depart- 
|'ment, largest single agency of the 
|state government. 
| The bill proposes selection of 

(Continued on Page 26, Col. 1) 


* 
Mudguards Seen Needed 
A bill to require trucks to have 


TOP 
SEAT COVER 
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feature 






Stitchless quilted plastic 





Workable as cloth! Washable, colorfast, scuffproof! 
Stitchless — no threads to unravel! And no sagging out 
of fit! See the gleaming colors, many finishes, patterns! 
Feel the thick, cushiony padding! Write for samples, 


prices, information today! 


on 
seat 
backs 





Muitiply your sales with the new SEALTUFT promotion 
kit! Business-building newspaper mats, 5-color counter 
and sample display, window streamers, window cards, 


mailing pieces help you sell! 


ae@ 80 £28, 8 Jo 
°T.M. Reg. U.S. Pat. Of. © 1951 











By George Deery 
Associate Editor 

The Milwaukee Journal carried 
44,649,859 lines of advertising in 
1950 to lead all newspapers in the 
country in total volume by a sub- 
stantial margin, according to 
Media Records, Inc. 

More significantly, this volume 
was the largest advertising total 
ever carried by any publication 
in 1950 or any other year, and set 
record which may stand for 
some time. It was a gain of 3,- 
543,016 lines over The Journal's 
previous record total set in 1949, 
the Journal states. 





Dealer Backs Cavorting TV Show— 
Northside Motors (Chrysler-Plymouth), Minneapolis, has sponsored a weekly television show 
called the ‘'Show-Off Club" for the past year. The zany half-hour program allows anyone who a 


wants to express his talents to appear. Shown before the TV camera are Harold Brock, 
dealership president; Mrs. Brock, Mrs. Brayer, and James Brayer, vice-president. Everyone from 
newsboys to the mayor has appeared on the show. 





William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 


to date on political and economic trends in the nation’s capital every week | The newspaper in second place 
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Affecting Factories and Dealers .. . 


Auto Advertising 





for the year was the Chicago 
Tribune with a grand total vol- 
| ume of 43,179,051 lines, and the 
Journal led that paper by 1,470,- 
808 lines. The Tribune was in 
first place in 1949 by a_ scant 


margin, it adds. 
Were it not for linage restric- 
tions late in 1950 caused by a 
| temporary newsprint’ problem, 
the Journal's volume would have 
exceeded 45,000,000 lines. The 
Journal was also national leader 
in the newspaper field in the 
| years 1944, and 1945. 


* * * 


| 
Catledge Is M. E. 

Turner Catledge, since 1945 an as- 
sistant managing editor of the New 


STLYM SAG 


CARBURETORS 


When You Consider 


Carburetor Voce -Put 
Yourself in Your Customers’ Shoes! 


To acquire the priceless asset of owner loyalty is the goal of 


every motor car manufacturer. Nothing 


contributes 


more 


strongly to the attainment of this end than a product that 
delivers lasting satisfactory performance. That’s why it’s just 


good business to specify engine components that maintain your 


standards of quality and service. In carburetors, Stromberg, 
because of exclusive design features and mechanical simplicity, 
is recognized as the carburetor that delivers better performance 
longer. Put yourself in your customers’ shoes and make sure that 


you get lasting performance by specifying Stromberg* carburetors. 


ECLIPSE MACHINE DIVISION OF 


¢ Standard Equipment Sales: Elmira, N. Y. 
e Service Sales: South Bend, Ind. 


*REG. U.S. PAT. OFF 


"ay 


AVIATION CORPORATION 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 








| York Times, has been named to the 
| new position of executive managing 
editor, it has been announced by 
Arthur Hays Sulzberger, publisher 
|In his new position, Catledge will 
|be second in command of the 
| Times news staff under Managing 
Editor Edwin L. James. 

Except for a 17-month period 
when he served as roving reporter 
land editor-in-chief of the Chicago 
| Sun, Catledge has been a member 
lof the Times staff since June, 1929. 
'Prior to joining the Times he was 
associated with the Baltimore Sun, 
and had worked on newspapers in 
Mississippi, Tennessee, Illinois and 
Maryland. 


* * * 


Painter Praised 

John Maxwell, art vice-president 
for Hutchins Advertising Co., who 
has for 15 years handled all creative 
lartwork for the advertising of 
Philco Corp., won one of the na- 
tion’s top awards for painting, the 
M. Grumbacher Prize for the best 
watercolor at the ninth annual 
lshow of the Audubon Artists in 
|New York. He was also recently 
‘awarded honorable mention for his 
paintings by the Washington 
Watercolor Society. 

* + * 

Clymer Applauded 

The Jan. 20 issue of the Saturday 
Review of Literature features a 
favorable review of Floyd Clymer’s 
new book, “Treasury of Early 
American Autos.” 

The review is part of a special 
section on new business books. 
| * * * 
No 500-Mile Video 

Wilbur Shaw, president of the 
Indianapolis motor speedway, an- 
nounces that this year’s 500-mile 
race will not be televised. The event 
has been televised for the past two 
years over an Indianapolis station. 

“We feel,’ Shaw said, “that the 
color and spirit which go with the 
race is lost in television.” 

* * * 

Headline Choices 

Walter G. Curtis, assistant re- 
gional public relations director of 
Ford, was elected first vice-presi- 
dent of the Chicago Headline club, 
professional chapter of the Sigma 
Delta Chi journalistic fraternity. 

Newly named as a director was 
Robert D. Innes, of the public rela- 
tions staff of Electro-Motive divi- 
| sion, General Motors. 


Financial 


Fruehauf Trailer Sales, Inc., an- 
j/nounces that it has arranged to 
borrow $40,000,000 in collateral trust 
| debentures to finance the time sales 
| of Fruehauf trailers. 

President Roy Fruehauf said that 
|more than $100 million of trailers 
have been financed as a result of 
| the sales company being able to sell 
it own debt to institutional in- 
vestors. 


Runner-Up Year 
Socony Vacuum Net Set 
At $125,000,000 


Socony - Vacuum Oil’s estimated 
consolidated net income of $125,- 
000,000 for 1950 gives the firm the 
second best year in its history, ac- 
|cording to President B. Brewster 
|Jennings in a preliminary report. 
| This profit is equivalent to $3.93 
| per share. 
| In 1949, profit was $98,329,305, or 
$3.09 a share. This compares with 
the $132,800,055, or $4.18 in 1948 
Socony-Vacuum’s top year. 

* * o 


Earnings 
Detroit Harvester Co.— Year to 
Sept. 30: Net income $1,725,327, 
|} equal to $3.68 a comon share on net 
sales of $25,145,187, compared with 
$1,872,130 or $3.99 a share on sales of 





$30,741,089 in the previous fiscal 
year. 
Auto Stocks 
Jan. 22 Jan. 15 
Chrysler .......... 15% 74 
Crosley .....0... 334 4 
General Motors 48% 49% 
Hudson .......... 17% 17 
| Kaiser-Frazer .... 7% 71% 
| Nash-Kelvinator .. 1934 19% 
PINE ivi Ssseees 4% 4% 
| Studebaker ....... $1 81% 
Be Rae -10 05 
Willys-Overland .. 11% 11% 
Average for —— —-— 
10 Stocks ....... 22.06 21.90 





«ut 


| 
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ROOSEVELT TAKES THE OATH; NOW LEGALLY PRESIDENT 


DEATH WAS CAUSED _ ean 
BY BLOOD POISONING 






The Obligation Administered in Simple 
But Impressive Manner by Fed- 
eral Judge Hazel. 
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Since 1900 


~ For fifty consecutive years the ST. LOUIS POST- 
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Fred J. O'Meara, zone manager 
of Hudson at Memphis, announces 
appointment of J. C. Clem as his 


assistant. Clem has been in the 
auto business for 25 years and 
joined Hudson as a district man- 
ager about two years ago. 

+ + * 
Westinghouse Air Brake 


Names Boshell President 


Election of Edward O. Boshell, 
utility executive, as chairman of 
the board and president of West- 
inghouse Air Brake Co. and its 
subsidiary, Union Switch and 
Signal Co., is announced. Boshell 
has also been elected a director 
of both Pittsburgh companies. 
A. N. Williams, who has served 
as president of both companies 
since 1946, has been elected vice- 
chairman of the board of the 
two organizations, 

Election of Herbert A. May as 
senior vice-president also was an- 
nounced. May first entered the 
service of Union Switch and Sig- 
nal Co. in 19386. He was also 
elected a vice-president of the 
parent company in 1947. He has 
been a director of both companies 


Here “He” Is! kh. I 
Revolutionary #§, 
Motor Stand! Lets 


Mechanics Work 


Ol 


Other A 


at the Same Time! 


‘| HE only one of its kind on the 
KRW’s NEW 


Stand with Universal Adapter. Now one 


market ! 


Auto Personnel 


Votor and 
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since 1945, and a member of the 


executive committee since 1949. 
* * * 


GMC Names McEvoy Chief 
Of Central Region Sales 
| A. S. MeEvoy has been appointed 
central regional sales manager of 
the coach division of GMC Truck & 
Coach. He will 
assume the duties 
of H. A. Prussing, 
who has resigned. 
McEvoy be- 
came associated 
with GMC in Sep- 
tember, 1945, as a 


a 


field representa- 

| /* tive. In his new 
ahh i duties he will di- 
oe rect field repre- 

~ sentatives in Ohio, | 

A. S. McEvoy Michigan, Indi- | 
jana, Illinois, Missouri, Kansas, 
| Wisconsin, Iowa, Oklahoma, Ne- 


braska and Colorado. 


Bear Appoints Pape, Duck 
To New Positions 

| Bear Mfg. Co. has announced 
| the appointment of Myron Pape 









White Cites Veterans— 


White Motor recently honored its veteran employes at a banquet. Two of the eight 40-year 


employes are shown. Vice-president Volimer W. Fries, left, and Robert F. Black, president, 


| right, awarded gold watches to Matthew F. Fernbacher and George J. Wehner. A total of 485 
workers representing 8,700 years of service, were presented pins in recognition of service | 


ranging from 10 to 40 years 


service representative for Bear in 
Tennessee. 


as district representative for 
eastern Ohio, western Pennsyl- 
vania and West Virginia. 

Pape replaces his former asso- 
ciate, Art Carlson, who died re- 
cently. Pape will be assisted by 
Frank Duck jr., formerly sales- 


Keenan Runs Chain Works 

Appointment of Willis J. Keenan 
jas general manager of Woodhouse 
|Chain Works, Trenton, N. J., was 


Gut S22 &@ 
“4-ARMED MECHANIC”? 


uto Parts 


Cet. ). 


\ 


#838 Motor 


mechanic can work on an engine while 


another services a differential, transmission. 


axle ete. on the other side of the stand. 


The 


engine and universal adapters work indepen- 


dently of each other. Mechanic working on motor can turn and lock it in any of 8 different 
positions without disturbing the part mounted on Universal Adapter. Saves labor, saves 
time, saves space. Increases service profits. Order yours now! 








UNIVERSAL ADAPTER 
Shown attached to No. 
838 Motor Stand. Holds 
transmission, differential 
case, differential carrier 


and many other parts, 
Turns and locks in 8 
different positions. 


ENGINE ADAPTER 


Be sure to specify what 
makes of engine adapters 
you want (Ford, Packard 
t Universal Adapter 
fits on extended shaft of 
engine adapter and can't 
be used without it. 


Sasi 


cr =. 4 4 
‘ x a ye me 


REAR AXLE 
ADAPTER 











i Has long arms 
by with clamping 
E jaws to hold axle 
securely, safely. 
Be sure to in- 
clude Rear Axle 
attachment in 
order. 












#838 MOTOR STAND 


Shown with axle housing mounted 
on Rear Axle Attachment while 
engine is mounted on engine adapter. 
Rear Axle attachment can easily be 
mounted on Universal Adapter. 


BENCH HOLDER 





Holds No. 4201-N Uni- 
3 versal Adapter on work 
bench. Ideal for large 
«© shops where jobs are 


centralized. Work can be 
turned and locked safely 
in 4 positions, 


7: hie 


Write or wire Dept. 67 for full facts and prices 


215 MAIN STREET 


World’s Largest Manufacturer of Garage Tools and Equipment. 


K-R:-WILSON 


BUFFALO 3, N.Y. 


|announced by Frank A, Diel, east- 
| ern division vice-president of Round 
Associate Chain Cos. 

* * * 


A. O. Smith Corp. Appoints 
Hendrickson Sales Official 


| A. G, Hendrickson has _ joined 


1|A. O. Smith Corp., Milwaukee, as 


| welding equipment sales manager. 
He will work 
j}under L, F. Von- 
jier, welding divi- 
|sion sales man- 
|}ager, who until 
now had actively 
managed sales of 
| both welding elec- 
|trodes and weld- 
| ing machines. 
Welding Divi- 
sion Manager L. 
T. Hickey says * 
that the appoint- i 
|ment of Hendrickson marks A, O. 
Smith’s increased emphasis. on 
marketing of welding equipment 
for both farm and industrial use. 
Hendrickson comes to A. O. 
Smith from Harnischfeger Corp. 
where he was assistant Manager of 
the welder sales division. 
. +. * 


Two Ex-Packard Men 
Open Defense Aid Firm 


Two former Packard associates 
have established the firm of Hoder 
& Kollar, specializing in coordina- 
tion of sales and engineering activi- 
ties of client-manufacturers with 
current military production needs. 

Principals in the new firm are 
Frank J. Hoder jr., who recently 
resigned as manager of Packard's 
marine and industrial engine de- 
partment, and William J. Kollar, 
former administrative assistant to 
G. H. Brodie, vice-president of co- 
ordinating operations. 

Offices have been established both 
in the Detroit area at 7195 E. Eight 
mile Rd., Baseline, Mich., and in 
Washington in the Barr building. 


* . * 








Hendrickson 


Bayne Elected to Board 


Of Detroit Athletic Club 
Joseph E. 


Bayne, general sales 
manager of Lin- 
coln-Mercury, has 
been elected to 
the board of di- 
rectors of the De- 
troit Athletic 
club. 

Auto officials 
reelected to the 
board were 
Thomas H. Keat- 
ing, general man- 
ager of Chevrolet, 
and David A. 





J. E. Bayne 


| Wallace, president of Chrysler di- 


vision. 
* * * 
Bendix Appoints Sagers 


Howard E. Sagers has been ap- 
pointed superintendent of Bendix 


Radio plant No. 2 in Baltimore. 
Sagers, a native of Philadelphia, 
who has been associated with 


Bendix Rado since 1937 has served 
in various supervisory capacities in 
connection with the production of 
military and civilian electronic 
equipment. 


LICENSE PLATE 


wii ela oe 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING & 


MFG., INC., Bluffton, Ind. 7 


Over 100 Service Items 
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ndustrywide Commission Proposed .. . 


Reuther Pushes Annual Wage 





(Continued from Page 1) 


justry conferences sponsored by 
Reuther have been something less 
han a resounding success. 


Meetings called by government 
agencies, particularly the one re- 
cently on wage stabilization prob- 
lems, have been more representa- 
tive of all industry segments. 


A check of car makers Wed- 
nesday discovered recurrent 
apathy as regards Reuther’s pro- 
posal for an annual wage confer- 
ence. Although wage contracts 
are virtually identical at seven of 
the 10 car builders, the major 
members of the industry still are 
loath to embark on any industry- 
wide bargaining expeditions with 
the UAW leader. 

Reuther’s report viewed inception 
of guaranteed annual-wage plans 
as a “practical stimulant for better 
planning of production schedules, 


since, if management will have to} pensation, 


pay a worker a yearly wage, there 
will be a very real incentive to pro- | 
vide yearly employment.” 

UAW economists regard the “an- 
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|and we've got enough on our minds |and-file, the UAW chief took an-| 
|now to keep us busy, without any| other whack at Regulation W, 
annual-wage complications, until| which, he asserted, does “not get) 
well beyond expiration date.” 'at the root causes of inflation.” 
Smaller car and truck makers |  Reuther also announced that he 
also doubt their ability to under- | | 4.14 call on the next interna- 


— cr in see oom tional convention of the UAW to 

They consider yearly wage guar- establish a union non-profit in- | = 

antees as strictly a burden which | surance company to handle insur- 

| only the Big Three can under- ance for the union’s 1,250,000 
members. 


| take. 

Earlier in the a ao ee — In other developments along the | 
released a te ation he ha labor front, a proposed escalator 
made to President Truman. The contract was voted down by an 
UAW boss called on the govern- overwhelming majority in a ratifi- 

cation poll among workers of the Grosse Pointe, Mich.; John Hettche, Detroit; W. B. Deyo, Detroit and Edward J. Schoenherr, 


ment to institute a system of sup- 
plementary unemployment compen- : : 

Budd plant at Philadelphia. Detroit. Davis is still a vice-president and director of Ford. 
UAW Local 813 members, in re-| ae 


sation for workers laid off because 
|jecting a contract similar to the| 


of a shift from civilian to defense 
t+ * & ‘one approved at the Budd plant inj Kansas City Sales Rep 


| production. 

| }DEUTHER suggested that the ex- | Detroit, complained bitterly of al- hi . 

R tra jobless pay be sufficient, on|leged wage inequities between the Named by Chicago Firm 
CHICAGO.—Appointment of In- 


top of regular unemployment com- | tW° plants. I ‘ 

to equal a recipient’s|) Hudson Thursday adopted a five-|terstate Industrial Equipment Co. 
regular income for a 40-hour work-|year escalator contract, leaving|as sales representative for Auto- . 7 
week. Willys as the only car maker with| matic Transportation Co., Chicago | western Missouri. Address of the 


In his report to the UAW rank-'the old-type agreement. manufacturer of automatic skylift |firm is 2605 Warwick Trafficway. 





Ford Dealers Honor Davis— 

A portrait of J. R. Davis was presented to the former vice-president of sales and advertis- 
ing of Ford last week by a delegation of Ford dealers. Davis stands at the left of the por- 
trait. Kneeling, left to right, are: Eric Weineke, Saginaw, Mich.; Lewis F. Brown, Detroit; 
Stark Hickey, Detroit; Bruce Dodds, Detroit. Standing, left to right: Beryl Berry Kansas City; 
William ©. McKay, Seattle; Ned Johns, Detroit; Davis; Wallace Dodds, Detroit; Tom Boyd, 





| and transporter electrical industrial 
| trucks, has been announced. 
Interstate, of which William E. 
Briece sr., is president, will cover 
| the entire state of Kansas and 


| 








nual improvement factor” clauses, 
inherent in cost-of-living escalator 
contracts, as a step toward annual- | 
wage guarantees. The unionists re- | 
fer to these productivity or techno- | 








logical improvement pay hikes as| 

“guaranteed annual raises.” 
- * + 

ONE BIG THREE official, how- 

ever, thought little of the an- 

nual-wage drumbeating. 

“Our contracts with the UAW,” he 

declared, “don’t expire until 1955 





Prices 


(Continued from Page 1) 


time they will be in an automo- 
tive branch under consumer dur- 
able goods. 

That is all guessing after putting | 
a lot of information particles and 
official orders together. 

* * om 

iSALLE announced earlier in 

the week that John Hancock, 
special consultant to the ECA in 
the matter of the protested car| 
price freeze, had submitted his 
recommendations for a formula to) 
govern auto manufacturer’s price 
ceilings. He added that the recom- | 
mendations were under considera- | 
tion, and that a decision would be 
made as soon as possible. 

At press time Thursday, it was 
expected that a general rollback 
and freeze ,of prices, likely at 
January 2 levels, would be or- 
dered as soon as the Wage Sta- 
hilization Board is ready to take 
similar action to stabilize wages. 

This, it was said, might take 
another two or three days, although 
Economic Stabilization Administra- 
tor Eric Johnston hoped the an-| 
nouncements could be made not 
later than Friday. 

Johnston already had approved | 
in principal recommendations by) 
DiSalle for the rollback and freeze 
of prices. 

* * * 
(THE price freeze was expected to| 
apply to everything not ex-| 
empted under the Defense Produc- 
tion Act. It will be a temporary 
freeze, but will stand until the price | 
office can work out ceilings on| 
about 8,000,000 items on an indus- | 

try-by-industry basis. 

DiSalle said that after the freeze | 
gets under way, some things swept | 
into the general freeze would be| 
removed from control as early as 
possible. 

While details of the general 
order are not known at the mo- 
ment, it is understood that later 
on a mark-up type of freeze may 
be substituted in some cases. This 
could be applied to used cars, | 
according to one informed source. 

{[t appears to be DiSalle’s idea | 
to control all goods possible with- | 
out further loss of time, and decon- 
trol later where workability fails. | 


Ford Orders New Ship 


DEARBORN. — A _ contract to 
build a new Ford ore ship has been 
awarded to Great Lakes Engineer- 
11g Works, River Rouge, Mich., 
according to Del S. Harder, Ford 
manufacturing vice-president. It is 
scheduled for completion in time 
for the start of the 1953 Great 
Lakes shipping season. Ford al- 
ready has two lake carriers. 





| 40000 | 


REWARD 


BUDD BARR will pay *10,000 in CASH 


to anyone who can disprove the truth of the following statement: 





In Civil Action No. 8245—Allen et al. vs. Budd Barr et al., 
The Honorable Judge Arthur A. Kocsinski, United States 
District Judge for the District Court of the United States, 
at Detroit, Michigan, held that “The scuff pad or gasoline 
door guard with a crowned body manufactured by defend- 
ant, Budd Barr or Budd Barr Industries, does not infringe 
upon the patented device of Allen Patent #2467001” and 
that such Allen Patent is invalid. 


Budd Barr will gladly send a complete copy of 
such decree to any interested party upon request. 


BUDD BARR Means Business... 


and will continue to manufacture and sell a complete line of Budd 
Barr Gas Door Guards and to stand back of all gas door guards 
manufactured and sold by him. 


BUDD BARR Means Business... 


Budd Barr Gas Door Guards are manufactured under United States 
Design Letters Patent #159945 and other patents pending. 


BUILD- 
ING a new 
plant with 40,- 
000 sq. ft. of 
floor space to 
serve you better 


NOW 





BUDD BARR makes a 
complete line of gas door 
guards for all cars. 
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Budd Barr Industries 


I552 HOLBROOK e DETROIT II, MICHIGAN 
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|More Horsepower Also Features °51 Models .. . 





| 
E SOTO Dealers on Saturday 
iI introduced 1951 cars featuring 
a larger, more powerful engine and 
}a new front end and instrument 
| panel. 
| Of particular interest on the 
| new DeSotos is the installation of 
Chrysler Corp.’s Oriflow shock 
absorbers, described as a pro- 
nounced improvement in car rid- 
ing comfort, 
| DeSoto prices show no 
|from the previous models. 
* * * 


styling 





Sportsman in 1951 Garb— 

In limited production is the 195! version of DeSoto's Custom Sportsman hardtop model. 
Horsepower of the DeSoto six-cylinder engine has been boosted from 112 to I16 for the new 
The DeSoto wheelbase is 125'/, inches 


model. change 


XTERIOR changes for 

DeSoto also include a_ wider 
hood; new front fenders; new 
ee. st-type front end ornament; new 


rear fender mouldings placed lower 


In the Hopper 


(Continued from Page 21) 





highway commissioners by caucuses| type of public works, including jon the fenders; new Custom stone 
of representatives and senators| off-street parking projects, under |Shield, and a belt moulding that 
from each of the 10 highway main-| legislation introduced in the |completely encircles the car. 


Length of the new DeSoto is ac- 
centuated by a new top fender line 
that extends further back on the 
front door panel. 

The new grille consists of nine 


California legislature. 

In order to assure a market 
for the local bonds a $1,000,000,- 
000 state bond issue would be ap- 
proved authorizing the sale of 


tenance districts. The present 12- 
member commission is named by 
the governor. The commissioners 
nominated in caucuses would have 
to be confirmed by the senate and 


would serve two-year terms. the state bonds and the state huskier, curved, vertical bars, 

* * & would buy the local bonds as of- | which can be individually and 

‘ae y ° fered. In turn, they would be of- economically replaced if dam- 
Calif. Weighs Bond Issue fered to private investors. The | aged. 

To Help Local Governments state would offer only her credit | Front and rear bumpers and 

California local governments | and not any actual cash to the | bumper guards are newly styled. 

would be empowered to issue rev- The front bumper is larger and 


local governments. 
: ‘ ’ heavier and is integrated with the 
grille styling; the rear bumper is 
designed so that it follows the con- 
Urged by Texas Lawmaker |tour of the rear fenders. It is also 
A bill calling for placing of truck|much deeper and heavier. 
and bus speed limit signs next to Visibility has been 
speed markers for private vehices front and rear by widening of the 
will be introduced in the Texas leg-| windshield, narrowing the front 
islature soon. corner posts, slop'ng the hood and 
Signs now posted on highways|fenders forward and _ increasing 
designate speeds of 60 miles per|rear window area by §&8.7 square 
hour during the day and 55 at night | inches. 
for private vehicles but the 45-mile * 
limit for commercial vehicles has ((usTom models have 
never been posted. 4 less-steel wheel covers 


enue bonds for virtually every 


: ae Truck Speed Limit Signs 


7A Cope POPULAR 


oy HS 


MEXICAN ROAD RACE 
(CARRERA PANAMERICANA) 


A complete history of the exciting 2135 mile road 
race from Juarez, Mexico (El Paso, Texas) across 
Mexico to Guatamalan Border, 132 stock cars com- 
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with a 


‘ 





| 


increased} 


| back 


new stain-| 


}overall width, 4 


Soon authorities, wean eumae. team bas-relief of the head of Hernando 
ea atten wnat iet'vin | Knetzer Jailed Cie or pack wah ed 
ersche eGriff's ow : e new Ss ent pane! is fin- 
no detail overlooked. A travelog on Mexico's new ° e ished in a brown oriental walnut 
-high ith ie photos of historical and sne é é é 
cotertal Old Mexico saan eosin 3 ? $2.00 C) Again Until He | grain, ee and —— are of | 
De Luxe edition with Fabrikold binding $3.50 ( ) ° jatomized gold on a dark maroon} 
Raises $182,000 |background and instruments are | 
A New Book aii It’s _.|edge-lighted to avoid glare. 
( ) SOUPING THE STOCK ENGINE) SPRINGFIELD. ILD.” it simprit'| The panel is deeply skirted and | 
Explains fully the 5 onment again for Robert L. Knet- 
zer, bankrupt Edwardsville CII.) 


PATHS TO POWER. 


Covers everything used-car leader who has been sent 


a . back to jail until he raises the 
theories on speed tun- $182,000 more he was ordered to pay 
ing. - . tolls you his creditors. The action was taken 


HOW and WHY... 
how to get the most 
from your “‘souping”’ 


here by U. S. District Judge Charles 
G. Briggle after Knetzer brought 
third fund- 


oa. Sa in only $5,000 from a 
ie ys KES of raising trip. 
Sreek Encines. Last March Judge Briggle sen- 


Best book on speed 
ever written! 150 
photos, charts, draw- 
Ings. Every speed 
enthusiast will want 
thie ALL-NEW, com- 
plete manual of speed by Roger Huntington. 


tenced Knetzer for contempt of 
court because he failed to turn over 
$250,000 in undeclared assets to his 
creditors, and Knetzer asked per- | 
mission to seek the funds. 
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vee eee The first trip netted $51,000, the| 

1950 INDIANAPOLIS RACE second $5,000 and the third $12,000, | 

YEARBOOK for a total of $68,000. 

112 Pages, 300 Fotos, Charts, U. S. District Attorney Howard | 

Drawings Doyle told the court he understood | 

New. larger and better-than-ever. Articles by| Knetzer, accompanied by a U. S. 

famous race authorities with technical data feature} marshall, went to Colorado, Mis-/| 

hee oo oka” a souri, Montana and Wyoming in 
Photos of world famous drivers, mechanics, officials. his quest for money. 

personalities. New, Interesting, Informative ads. “Where he got the money, no- 


TWICE as large as formed editions . . @ per- 
manent record of the 1950 race that will be treas- 
ured by race fans the world over . . . truly the 
“bible” of indianapolis. IMMEDIATE DE.- 


LIVERY! 


body knows,” Doyle stated. 
Knetzer is still awaiting trial for 
fraud in connection with failing to 


Prices—$1.50 postpaid or $3.00 for De Luxe Edi. | deliver automobiles to customers 
tion Fabrikold bound with gold leaf lettering. who made down payments when 
( ) 1950 Official Indianapolis Yearbook $1.50| cars were scare. 
( ) 1950 Same—De Luxe Fabrikoid Bound....$3.00 - a 
() The Sports Car Engine, new, complete data all | A 
Sports car engines $301 XN, Orleans Assn. Upholstery Is Refined— 
( ) Specials and Hot Rods ¥ _ —_ - SS Custom club coupe interior of the new DeSoto i 
on special race cars of all nations, a hand- R ] s Offi 
book and manual of speed $1.50 eelects 1cers 7 machete gece a 
( ) Catalog all 1950 U.S. Cars Includes specifica- = cS : mouldings. Twelve body colors are available for 
tions, auto, trans. data, 120 Fotos, Charts, | NEW ORLEANS.—At a meeting 
Drawings $2.00|of the New Orleans Automobile 
( ) Chevrolet Owner’s Handbook. eS Dealers’ Assn. all the officers. in- 
servicing all Chev. cars—'29-'50 Incl. data on |, . : 7 coo - oat 
Powerglide. Wonderful book $1.50 ne ~ board os dire tors, were 
() Ford Owner's Handbook. Service data on all | reelected for another year. 
V8, ‘6’ & ‘60’ models. Complete $1.50; Joseph A. Paretti was named 
( ) Service Manual Model A Ford $1.00 president; Sidney J. Gonzales jr., | 
() German Race Cars and ee & vice-president, and V. J. Luke, sec- 
Pre-war. Over 300 Fotos, Complete data Ger- ae ie > : : 
man racers, past & present $2.00 | retary -tre asurer. The board of | 
( ) Catalog all British Cars, 1949-1950 $2.00 | directors is William J. Willkomm, 


TREASURY OF EARLY AMERICAN AUTOS. | George Bohn sr., Jack Lester, Wiley 


3 . 
Just out! Clymer’s McGraw-Hill book of his-| Mossy, Paretti, Gonzales and Luke. 
torical cars, songs. cartoons, slogans, data | 
Vanderbilt Cup, Indianapolis, N.Y. to Paris | 


Races. 22,000 words of text, 500 mieatvetions. | Gre -ene County (O.) Assn. 


Beautiful 224 page large gift album $ - 
‘Names Hale President 
XENIA, O. Norman Hale, of 


Order from Book Department 


Instrument Panel Restyled— 

The 1951 DeSoto features a new instrument panel. It is finished in a new brown oriental | Penobscot building. Ralph G. Gree: 
Automobile Dealers Assn. | walnut grain. Letters and numerals are of atomized gold on a dark maroon background and| former truck regional sales man 
| He succeeds Jule Hilgeford of Fair-| instruments are edge-lighted to avoid glare. The panel is deeply skirted and sweeps down| ager, has been appointed manage 


> Shawnee Motor Sales, has been 
Automotive News se en ee ne Greene 
| County 


2666 Penobscot Bidg. 
Detroit 26, Mich. 


| born. | almost to the floor. 





indie the 1951 DeSoto 








A new map light has been added 





DeSoto Grille, Dash Changed 


251. Compression ratio remains 

at 7-1. 
| Improved engine starting and 
| smoother operation during warmup 
are claimed as the result of a new 
automatic choke built into the car- 

buretor. The mechanism is also 
| better protected from dust and dirt, 
| providing more reliable operation. 
In addition, the engine is water- 

proofed throughout for faster starts 
and steadier operation in the wet- 
test weather. 

In the Front— + * +* 

The new grille of the 195! DeSoto consists of | ( RIFLOW shock absorbers are 
nine curved vertical bars, which can be indi- said to provide a smooth ride 
vidually replaced if damaged. Other front-end jon all surfaces, being especially de- 
styling changes include a new wider hood, new | signed for rough roads. 
fenders: a larger and heavier front Fluid flow in the shock absorbers 
new hood ornamentation, and a new/is controlled by a new method, pro- 

| viding firmer resistance to shocks 
~|at all times. Added benefits are 
floor.|that the mechanism is of more 
requires 


front 
bumper: 
DeSoto nameplate in script. 


sweeps down almost to the 
A new map light has been added, | 
and all instruments and gauges are 
placed where they are easier-to-see 
and use. There is a new glove box 
with added capacity. 

The steering wheel column is 
now completely shrouded to the 
floor, 
New 


|simple construction and 
| fewer parts. 

A quieter and smoother ride is 
claimed by DeSoto with the addi- 





Custom door panel styling 
includes a_ full-length horizontal 
chrome strip on the garnish mould- 
ing and three short inlaid lines on 
the trim panel. Each wide garnish 
moulding apron is finished in the 
same walnut graining as the instru- 
ment panel, 

A new, folding-type ash receiver 
and cigar lighter is provided on the 
of the front seat. Custom | 
models have carpeting front and| 
rear. 





From the Rear— 
1951 


* * * 


| Lower and wider is DeSoto rear-end 





Y /HEELBASE of the new DeSoto styling. A larger rear window is offered for 
remains at 125'z:inches, permit-| maximum visibility. Contour bumpers are 

ting rear-seat passengers to ride | deeper and thicker. 

between the axles. Overall length | - — 


increased 1°. inches and | 
inch. Overall free | 
height is unchanged. 

Head room has been increased | 
‘6 inch both front and rear. 


has been tion of thicker rubber-insulated 


mountings, protecting the body 
from the frame. 

| A new parking brake with three 
| times the holding power has been 


The 1951 DeSoto’s horsepower |installed, and a new T-shaped 
has been increased from 112 to |parking brake handle has_ been 
116, Its displacement has been |located closer to the steering 
raised from 287 cubic inches to to | column, 


—__—_—_— * * * 


DE SOTO provides 11 body styles 
for 1951. 

Custom models are again 
equipped with DeSoto’s Tip-Toe 
Hydraulic Shift with Fluid Drive, 


optional on deluxe models at 
added cost. 
Generator output of the new 


DeSotos has been bodsted from 40 
to 45 amperes. Neoprene is now 
used instead of leather on the rod 
| seals, 


FTC Order Stops 
False Oil Ads 


WASHINGTON. The Federal 
Trade Commission last week or- 
|dered Dabrol Products Corp. and 
its sales subsidiary, Tri-O-Lene Oil 
Co., both of Chicago, to stop repre- 
senting that the motor oil they sell 
originates in the Pennsylvania oil 
field, which includes western Penn- 
| sylvania and contiguous portions of 
New York, Ohio and West Virginia. 
The order also is directed against 
Andrew O'Blasney, president of the 
two companies. 

Through use of the brand names, 
“Cert-O-Penn” and “Pennolenne” 
and statements on containers, the 
respondents, the commission found, 


s pictured. Every interior detail harmonizes, falsely represented their products 


from the finely tailored upholstery and durable carpeting to chrome trim and grained garnish to be 100 percent Pennsylvania oil. 


They also failed to disclose that 
certain of their so-called “Pennsyl- 
vania oil” was reclaimed oil, ac- 
cording to the findings. 





—.. £ Harvester to Open 


<} Military Office 


CHICAGO. International Har 
| Vester has just announced that it 
would establish a military products 
office in Detroit, which will expe 
dite matters related to the com 
|pany’s war production program it 
the area. 
| P. V. Moulder, executive vice 
} president, said the office would b 
opened Feb. 1 in room 1555 in th 


|of the company’s Detroit office. 
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Heat and Music in °51? 


Check Indicates Good Prospect on Heaters, 
But Radios May Be Short 


AUTO 


(Continued from Page 2) 


o:der, auto 


said. 


company 


* * * 


OOKING to the future, all of the 
4 companies expect to be able to!fusing and less promising, however. | 
provide all of the heaters ordered | Materials shortages are hampering | 


for their 1951 models. 


In some cases, this may involve 
calling upon some of the indus- 
try’s vaunted ability to substi- 
tute. For example, one official 
reported that small motors used 
with the heaters in his company’s 
line of cars are becoming hard 
to get. 

Should these motors continue in 
scarce supply, it’s probable the firm 
will have to change to a different 
kind of heater. The official said 
that the company will have “some 
kind of heater for every car we 
produce.” 

Most of the auto makers indicate 
they were not too concerned with 
the availability of heaters, however. 
More than one pointed out that 
copper may be used in producing 
automobile heaters. 

* * * 
bape copper cutback order, they 
said, specifically exempted cop- 
per used for conducting clectricty 





Boys’ Benefactor Honored 
William James, an official of 
South Side Chevrolet Co., was 
awarded the first plaque by the 
Big Brothers Organization of St. 
Louis. It is given annually to the 
man the club members feel has 
done the most outstanding job of 
working with boys. 
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Blankets the great 8-county 
market of Western New York 
where more people live than 
in any one of 16 states — and 
where retail sales are greater 
than in any one of 17 states. 
In selling this market of 
1,400,000 your dollar in the 
Courier-Express buys greater 
impact on the families wit’ 


more money to spend. 
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spokesmen | or water. This, they contend, means | 


that production of car _ heaters 
should continue in high volume. 
The radio situation is more con- 


| radio producers, and many of the 
to get an increasing number of 
defense contracts which would fur- 
ther curtail output. 

Most of the auto companies re- 
ported that they have not been 
affected much by any shortage 
of radios at this time. Several of 
them, however, did say that they 
do not expect to be able to fill 
all their orders for car radios. 

This was particularly true of the 
lower-priced cars, although a 
spokesman for one high-volume 
|maker did say that he anticipated 
no trouble in supplying all the 
radios needed. 

* > * 
. same Official insisted there 
would probably be enough 
radios to go around, but he was 
pessimistic about whether there 
would be enough cars. 

He insisted that whatever short- 
ages of heaters and radios now 
exist have been caused by the de- 
Sire of dealers to have “their en- 
tire allotment for 1951 shipped to 
|them in January.” 

Dealers’ stocks of radios and 
heaters are, generally, not up to 
par, according to the majority of 
automotive company spokesmen. 

None of the companies would re- 
lease any figures on dealers’ inven- 
tories nor would any of them say 





-| what percentage of their cars were 


equipped with radios or heaters last 
year. 

| Summed up, the “heat and music” 
|prospects for the drivers of a 1951 
|}automobile are warmth for all who 
want it, while a few may have to 
do without radios. 





| Truman Budget 
‘Branded as Bid 


To Disaster 


WASHINGTON. 
| New Hampshire Republican, last 
|}week called President Truman's 
$71.5 billion budget “an invitation 
to disaster” and demanded that 
|the president recall it. 

Top Republican on the Senate 
Appropriations committee, Bridges 
ideclared: “If Stalin himself were 
given the opportunity 
America from within, he could 
scarcely produce a plan better cal- 
|culated to destroy this govern- 
ment.” 

Bridges accused the administra- 
tion of practicing “outright deceit” 


| in contending that non-defense 
spending has been cut. 
Truman's budget message, re- 


quired by law, is merely a recom- 
mendation to Congress on how 
| much money will be needed to run 
the government in the coming fis- 
cal year. 

Congress, which must appropri- 
ate the money, is not required to 
|follow the President's recommen- 
| dation. In Truman's four fiscal 
|years in the presidency, Congress 
| has voted more than he asked twice 
and less than requested twice. 

Bridges charged that the budget, 
beginning July 1, “actually re- 





quests authority to spend $94.5 bil-| 
lion and another $4 billion to liqui-| 


date old bills.” 

Thus the $16.5 billion 
taxes asked by Truman 
come close to balancing 
eral books,” he declared. 


in new 
“will not 
our fed- 


New Battery Firm Owner 
Plans Production Hike 

DENVER.—Western Battery & 
Supply Co. of Denver, formerly op- 
erated by C. P. Bowers, has been 
purchased by a group of business- 
men headed by Lee R. Hill, who an- 
nounced plans to increase produc- 
tion by 50 percent. 

Hill said new machinery and im- 
proved production methods would 
make the production hike possible. 
The company is reported to be one 
of the few battery manufacturers 
west of the Mississippi having its 
own lead smelter. Hill expressed op- 
timism for a continuing supply of 
lead. 





companies in the field are expected | 


Sen. Bridges, | 


to weaken | 
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| But To 


| WASHINGTON. — The American 


ported by motor carriers in No- 
vember, 1950, decreased 9.4 percent 
below October, 1950, but increased 
23.3 percent over November 1949. 

Comparable reports received 
from 298 carriers in 42 states, the 
ATA said, showed these carriers 
transported an aggregate of 4,- 
039,433 tons in November, as 
against 4,458,319 tons in October 
and 3,277,084 tons in November, 
1949. 

Approximately 80 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this category 





Tube Seals Itself— 


Demonstrating the first puncture-proof tube 


made entirely of butyl rubber, Raymond C. 
Firestone, vice-president of research and de- 
| velopment of Firestone Tire & Rubber Co., 
| shows how the new tube increases safety for 


| motorists. The tube is said to seal itself 

| instantly when punctured. decreased 8.8 percent below October 
but increased 21.9 percent over No- 
vember, 1949. 

Blow out Tests Transportation of petroleum pro- 


ducts, accounting for about 10 per- 
cent of the total tonnage, showed an 
increase of 1.4 percent over October 
and 15.6 percent over November, 
1949, 


Carriers of iron and steel hauled 
about 6 percent of total tonnage. 
Their volume decreased 14.9 percent 
below October, but increased 72.4 
percent over November, 1949. 


About 4 percent of the total 
tonnage reported consisted of 
miscellaneous commodities, in- 
cluding household goods, textiles, 
groceries, meats, heavy machin- 
ery, agricultural commodities, to- 
bacco, vehicles, vehicle parts and 


Of Firestone Tire 
Lauded by Shaw 


INDIANAPOLIS. — A new tube- 
less Firestone tire “completely elim- 
inates all danger from _ blowouts 
and is the greatest contribution to 
safe driving I have ever seen,” 
Wilbur Shaw, three-time winner of 
the Indianapolis 500-mile race, said 
last week. 

Shaw, who is now president of 
the Indianapolis Speedway, tested 
the tire on the track here. He pur- 
posely caused a blowout while trav- 
eling at 80 miles an hour. 





1949 Volume... 


Trucking Assns. reported last week | 
that the volume of freight trans- | 


27 





Truckloadings Slump 
9.4% in Month 


chemicals. Tonnage in this class 
decreased 28.3 percent below Oc- 
tober but increased 18.6 percent 
| over November, 1949. 

The November tonnage volume of 
|carriers reporting from the eastern 
| district represented a decrease of 9.9 
percent below October but increased 
26.9 percent over November, 1949. 


Hammond Gets 
K-F Promotion 


WILLOW RUN.—Appointment of 
Dean Hammond as vice-president 
in charge of engineering of Kaiser- 
Frazer is an- 
nounced by John 4 aot 
Hallett, vice-pres- 
ident and general 
manager. 

In his new ca- 
pacity Hammond 





will direct engi- 
neering for the 
company’s air- 


craft defense con- 
tracts as well as 
in automotive de- 
velopment. Pro- 


Dean Hammond 
motion of S. W. Taylor, administra- 


tive engineer since 1948, to the 
newly-created post of executive en- 
gineer, was announced at the same 
time. 

Kaiser-Frazer is preparing to 
produce C-119 Fairchild cargo air- 
planes at Willow Run in addition 
to continued manufacture of auto- 
mobiles. Hammond joined the com- 
pany in 1944. 





“The car remained under perfect 
control at the time of the blowout 
and afterwards,” Shaw said. “There 
was no sudden swerve and no dan-| 
gerous tug at the steering. wheel, 
and I continued around the track | 
lat high speeds before bringing the | 
|car to a normal stop.” 
| The new Firestone tire is so con- | 
structed that in the event of a 
blowout it retains the great bulk| 
of its air pressure in an inner dia- 
phragm, giving it sufficient support | 
|to make the car controllable at all 
speeds. 

Puncture-proof protection is also 
provided, it is said. If a puncture 
|occurs no air is lost because soft, | 
pliable rubber within the tire sur-| 
|/rounds the cause of the puncture, 
|preventing air leakage. When the 
cause of the puncture is removed | 
this soft rubber seals the hole so) 
|that no repairs are necessary. 

“It has always been the ultimate| ~ 
goal of tire manufacturers to build 
a blowout-safe, puncture-proof tire | 
that would remove all hazards from | 
any kind of tire failure,” said Lee) 
R. Jackson, Firestone president. | 
“After many years of research and | 
development, Firestone has suc- | 
ceeded in producing such a tire.” 


‘New Heads Named | 
By Ohio Rubber 


WILLOUGHBY, O. — Election of 
Franklin G. Smith as chairman and ta 
Gen. Hermon F. Safford as presi-| type of Penn 
dent of the Ohio ®@Vvailable + cad 
Rubber Co., was re Mer ge 
announced by the ae wheres 
board of directors éon's Meld 
here last week. pi ely. aT 

Smith has been LT eee 
president of the 
company since 
1933. Gen. Safford 
joined Ohio Rub-| 
ber in 1946 as ex- | 
ecutive vice-presi- 
dent, following his| 
retirement from 
the Army, where he had been rub- 
ber director for the Ordnance de- 
partment. 
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Gen, H, F. Safford 





Restrictions on Zinc 
Under Study by NPA 
WASHINGTON.—As AUTOMOTIVE | 
News went to press on Thursday, 
producers and users of zinc were} 
in a meeting with officials of the| 


WRITE FOR BOOKING 
DATES AND INFORMATION 





National Production Authority to 
argue the merits of a _ proposed 
;order to bar use of the metal in| 


non-essential products. Allocations | 


are a possibility. 





Zine is said to be in shortest 
supply of all major non-ferrous 
metals. 
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ares 1948, 1939 Statistics in Trade... 


Showrooms Up 10,000 in Decade 


WASHINGTON.—Final 1948 cen- 
sus of business figures released last 
week by the Bureau of Census 
shows that the 43,999 new-car deal- 
ers in the U.S. in 1948 registered 
total sales of $15,953,000,000. 


This was a 232 percent increase 
over the $4,810,000,000 sales figure 
in 1939, year of the next most 
recent census of business. In 1939 
there were 33,609 new-car dealers 
in the country. 

Used-car dealer sales rose 1,160 
percent between 1939 and 1948 from 
$194,000,000 to $2,441,000,000. The 
number of dealers rose from 6,980 
to 16,874. 

For the workweek ending Nov. 
15, 1948, there were 519,378 paid 
employes in new-car_ establish- 
ments, of which 513,014 were paid 
for a full week. Total payroll for 
the year amounted to $1,584,000,000. 

Used-car dealers employed 32,- 
059 workers, of which 29,155 were 
paid for a full workweek, with an 
annual payroll of $90,000,000. 

In a breakdown according to 
states, the release shows the fol- 
lowing figures: 

Alabama: Number of new-car 
dealers in 1948, 595; employe pay- 
roll for the year, $21,285,000; total 
1948 sales, $224,382,000; total 1939 
sales, $64,335,000. Number of used- 
car dealers in 1948, 238; employe 
payroll, $1,299,000; total 1948 sales, 
$42,261,000; 1939 sales, $746,000. 

Arizona: New-car dealers, 198; 
payroll, $8,034,000; 1948 sales, $73,- 
102,000; 1939, $20,815,000. Used-car 
dealers, 103; payroll, $662,000; 
1948, $14,250,000; 1939, $286,000. 

Arkansas: New-car dealers, 550; 

1948 sales, $166,720,000; 1939, $47,- 
324,000; payroll, $14,567,000. Used- 
car dealers, 226; 1948, $26,169,000; 
1939, $852,000; payroll, $589,000. 

California: New-car dealers, 





2,247; 1948 sales, $1,279,062,000; 1939, 
$365,997,000; payroll, $149,615,000. 


ee 
A Basic Safe-T and 
EconOmy Product that 
has the Sales Appeal 
of a Gadget. 


TRADE MARK 


POSITIVE INDICATOR 


Used-car dealers, 1,699; 1948, $278,- 
055,000; 1939, $32,957,000; payroll, 
$14,083,000. 

Jolorado: New-car dealers, 511; 
1948 sales, $169,389,000; 1939, $54,- 
935,000; payroll, $17,971,000. Used- 
car dealers, 256; 1948, $29,026,000; 
1939, $2,358,000; payroll, $966,000. 

Connecticut: New-car dealers, 
523; 1948 sales, $217,937,000; 1939, 
$73,481,000; payroll, $24,680,000. Used- 
car dealers, 291; 1948, $37,856,000; 
1939, $2,457,000; payroll, $1,664,000. 

Delaware:. New-car dealers, 99; 
1948 sales, $49,564,000; 1939, $14,451,- 
000; payroll, $4,563,000. Used-car 
dealers, 31; 1948, $4,396,000; 1939, 
$254,000; payroll, $248,000. 

District of Columbia: New-car 
dealers, 78; 1948 sales, $107,892,- 
000; 1939, $40,478,000; payroll, $13,- 
386,000. Used-car dealers, 99; 1948, 
$23,692,000; 1939, $819,000; payroll, 


$906,000. 

Florida: New-car dealers, 632; 
1948 sales, $266,500,000; 1939, $84,- 
447,000; payroll, $29,311,000. Used- 


car dealers, 429; 1948, $63,240,000; 
1939, $6,211,000; payroll, $2,663,000. 
Georgia: New-car dealers, 863; 
1948 sales, $287,455,000; 1939, $81,- 
381,000; payroll, $27,796,000. Used- 
car dealers, 343; 1948, $53,605,000; 
1939, $1,682,000; payroll, $1,524,000. 
Idaho: New-car dealers, 347; 
1948 sales, $90,431,000; 1939, $28,- 


364,000; payroll, $9,130,000. Used- | 


car dealers, 61; 1948, $7,593,000; 
1939, $294,000; payroll, $216,000. 
Illinois: New-car dealers, 2,509; 
1948 sales, $1,028,130,000; 1939, $308,- 
126,000; payroll, $99,820,000. Used- 
car dealers, 856; 1948, $141,445,000; 
1939, $10,284,000; payroll, $5,515,000. 
Indiana: New-car dealers, 1,408; 
1948 sales, $464,786,000; 1939, $138,- 
793,000; payroll, $45,349,000. Used- 
car dealers, 457; 1948, $65,108,000; 
1939, $3,955,000; payroll, $2,249,000. 
iowa: New-car dealers, 1,378; 
1948 sales, $351,297,000; 1939, $109,- 
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sIMPLE ora LATioN m positive epariONn! 


wail a DUAL Eyes for cars with AUTOMATIC 

fully paver merchant” TRANSMISSIONS! 
Come EnioY selmorits As MODERN as TV! You check your 
you “eve! Plvs oil level from the comfort of the driver's 


seat. Simple dash mounting. 


OIL-EYE 





As Advertised 
in Saturday 
Evening Post 


Only 2 models 
—no stocking 
problem 


se 


Send coupon today for full details and 
the Amazing Story of the Hollow Dip 
Stick that makes the OIL-EYE possible. 


CORPORATION OF AMERICA 


151J Automotive Boulevard ! 
Winona, Minnesota | 
Gentlemen: | 
Please send full details and name of nearest | 
OIL-EYE Jobber | 
Send story on Hollow Dip Stick development ["] | 


| 711,000; payroll, $31,427,000. Used- 
| ear dealers, 231; 1948, $38,810,000; 
| 1939, $2,301,000; payroll, $1,445,000. 
| Kansas: New-car dealers, 1,067; 
'1948 sales, $284,075,000; 1939, $68,- 
| 274,000; payroll, $24,971,000. Used- 
lcar dealers, 307; 1948, $25,432,000; 

1939, $1,974,000; payroll, $821,000. 

Kentucky: New-car dealers, 779; 
1948 sales, $235,660,000; 1939, $64,- 
| 667,000; payroll, $20,418,000. Used- 
car dealers, 153; 1948, $22,682,000; 
| 1939, $1,257,000; payroll, $989,000. 

Louisiana: New-car_ dealers, 
561; 1948 sales, $208,669,000; 1939, 
$62,212,000; payroll, $21,158,000. 
Used-car dealers, 236; 1948, $42,- 
547,000; 1939, $3,678,000; payroll, 
$996,000. 

Maine: New-car dealers, 337; 
1948 sales, $89,046,000; 1939, $34,681,- 
000; payroll, $8,776,000. Used-car 
dealers, 117; 1948, $14,194,000; 1939, 
$967,000; payroll, $604,000. 

Massachusetts: New-car dealers, 
1,169; 1948 sales, $422,381,000; 1939, 
$158,426,000; payroll, $45,646,000. 
Used-car dealers, 435; 1948 sales, 
$47,242,000; 1939, $3,793,000; payroll, 


| $1,893,000. 
| Michigan: New-car dealers, 
1,900; 1948 sales, $877,018,000; 


1939, $236,481,000; payroll, $84,168,- 
000. Used-car dealers, 868; 1948, 
$152,075,000; 1939, $17,163,000; pay- 
roll, $5,755,000. 
| Minnesota: 

| 1,340; 1948 sales, $378,079,000; 1939, 
| $113,049; payroll, $37,313,000. Used- 
car dealers, 274; 1948, $46,624,000; 
1939, $3,589,000; payroll, $1,669,000. 


Mississippi: New-car dealers, 633; 
1948 sales, $181,014,000; 1939, $44,- 
117,000; payroll, $15,561,000. Used- 
car dealers, 87; 
1939, $333,000; payroll, $364,000. 

Missouri: New-car dealers, 
1,289; 1948 sales, $453,720,000; 
1939, $129,523,000; payroll, $41,873,- 
000. Used-car dealers, 624; 1948, 
$69,142,000; 1939, $6,986,000; pay- 
roll, $2,199,000. 
| Montana: New-car dealers, 373; 
11948 sales, $96,221,000; 1939, $33,- 
949,000; payroll, $9,105,000. Used-car 
dealers, 31; 1948, $3,452,000; 1939, 
$309,000; payroll, $177,000. 

Nebraska: New-car dealers, 689; 
1948 sales, $185,958,000; 1939, $48,- 
817,000; payroll, $15,540,000. 
lear dealers, 205; 1948, $27,141,000; 
| 1939, $1,278,000; payroll, $819,000. 

Nevada: New-car dealers, 96; 
1948 sales, $27,928,000; 1939, $8,- 
| 250,000; payroll, $2,799,000. Used- 
| car dealers, 32; 1948, $6,023,000; 

1939, $82,000; payroll, $228,000. 

New Hampshire: New-car deal- 
ers, 232; 1948 sales, $51,673,000; 
| 1939, $22,478,000; payroll, $5,367,000. 
|Used-car dealers, 55; 1948, $5,422,- 
| 000; 1939, $471,000; payroll, $287,000. 

New Jersey: New-car dealers, 
1,092; 1948 sales, $469,798,000; 1939, 
$159,085,000; payroll, $46,999,000. 
| Used-car dealers, 515; 1948, $74,656,- 
000; 1939, $5,883,000; payroll, $3,094,- 
| 000. 

New Mexico: New-car dealers, 
232; 1948 sales, $68,863,000; 1939, 
$21,142,000; payroll, $7,572,000. 








| 


Used-car dealers, 87; 1948, $6,579,- | 


000; 1939, $378,000; payroll, $200,- 
000. 
New York: New-car_ dealers, 
| 2,771; 1948 sales, $1,198,059,000; 1939, 
| $418,304,000; payroll, $114,937,000. 
Used-car dealers, 1,303; 1948, $229,- 
| 754,000; 1939, $21,604,000; payroll, 
$7,632,000. 
North Carolina: New-car dealers, 
1,019; 1948 sales, $323,057,000; 1939, 
$95,339,000; payroll, $32,422,000. Used- 
car dealers, 277; 1948, $31,361,000; 
| 1939, $1,398,000; payroll, $982,000. 
| North Dakota: New-car deal- 
| ers, 383; 1948 sales, $101,686,000; 
| 1989, $24,290,000; payroll, $8,991,- 
000. Used-car dealers, 37; 1948, 
$6,521,000; 1939, $130,000; payroll, 
$218,000. 
Ohio: New-car dealers, 2,343; 
1948 sales, $902,716,000; 1939, $282,- 
804,000; payroll, $93,527,000. Used- 
car dealers, 1,014; 1948, $141,517,000; 
1939, $12,425,000; payroll, $6,204,000. 
Oklahoma: New-car dealers, 897; 
1948 sales, $242,600,000; 1939, $81,- 
741,000; payroll, $21,672,000. Used- 
car dealers, 423; 1948, $51,364,000; 
1939, $3,445,000; payroll, $1,161,000. 
Oregon: New-car dealers, 504; 
1948 sales, $228,537,000; 1939, $62,- 
043,000; payroll, $23,301,000. Used- 
car dealers, 241; 1948, $29,089,000; 
1939, $1,739,00; payroll, $784,000. 
Pennsylvania: New-car dealers, 
3,078; 1948 sales, $1,052,328; 1939, 
$320,703; payroll, $100,721. Used-car 


New-car dealers, 


1948, $10,977,000; | 


Used- | 
Fortuna Motor 


dealers, 814; 1948, $118,495,000; 1939, 
| $5,418,000; payroll, $3,946,000. 

Rhode Island: New-car dealers, 
187; 1948 sales, $77,207,000; 1939, 
$23,860,000; payroll, $7,418,000. Used- 
car dealers, 112; 1948, $14,471,000; | 
1939, $1,829,000; payroll, $509,000. 

South Carolina: New-car deal- | 
ers, 514; 1948 sales, $160,768,000; 
1939, $48,924,000; payroll, $15,514,- 
000. Used-car dealers, 230; 1948, 
$29,841,000; 1939, $2,130,000; pay- 
roll, $943,000. 

South Dakota: New-car dealers, 
379; 1948 sales, $89,619,000; 1939, 
$23,783,000; payroll, $7,564,000. Used- 
car dealers, 78; 1948, $9,076,000; | 


1939, $907,000; payroll, $293,000. |Modern Groundbreaking— 
Tennessee: New-car dealers, 742; | Instead of the traditional shovel, Arnold 


900,000; payroll” $24.00 1939, $75,- | Lenz, general manager of Pontiac, mans the 


$24,655. Used-car) ; 
f Fe | controls of a huge digger to take the first 
dealers, 354; 1948, $62,692,000; 1939, bite of earth for Pontiac's new sheet metal 


$1,995,000; payroll, $1,953,000. | and drive-out plants. Watching, left to right, 
Texas: New-car dealers, 2,624; |are: T. W. Bradford, plant engineer; Buell 
1948 sales, $923,076,000; 1939, $258,- Starr, general manufacturing manager; Wil- 
099,000; payroll, $84,687,000. Used- | jam Kelley, sheet metal superintendent, and 
car dealers, 1,210; 1948, $157,578,- E. R. Pettengill, administrative assistant to the 
000; 1939, $14,984,000; payroll, $4,- | general manager. The new buildings will add 
094,000. three quarters of a million square feet to 
Utah: New-car dealers, 237; 1948] pontiac's plant space. 
sales, $78,077,000; 1939, $22,326,000; | 


payroll, $7,732,000. Used-car dealers, | Work Begins 





90; 1948, $8,343,000; 1939, $493,000; 

Vermont: New-car dealers, 187; On Two New 
1948 sales, $48,176,000; 1939, $18,356,- | 
000; payroll, $5,040,000. Used-car 

1939, 
$124,000; payroll, $126,000. | PONTIAC.—Arnold Lenz, Pontiac 

Virginia: New-car dealers, 894; | general manager, has announced 

1948 sales, $293,614,000; 1939, $78,- | the beginning of construction on 

car dealers, 237; 1948, $37,171,000; | Pontiac’s multi-million-dollar  ex- 

1939, $1,878,000 ; payroll, $1,686,000. gees program. 

Washington: New-car dealers,| The new buildings, comprising a 
$84,494,000; payroll, $36,312,000. Used-| sheet metal plant and a drive-out 
car dealers, 313; 1948, $29,839,000;|and shipping building. Both will 
1939, $2,817,000; payroll, $1,162,000. | be located northeast of the present 
560; 1948 sales, $160,228,000; 1939, crnint : : 
| $46,725,000; payroll, $15,840.000. Used- |... to. prada aa au ie 
jcar dealers, 183; 1948, $26,791,000; our civilian production and will be 


payroll, $275,000. 

dealers, 43; 1948, $3,677,000; ‘Pontiac Plants 
226,000; payroll, $29,687,000. Used- |two important new additions to 

| 690: 1948 sales, $298,127,000; 1939,| total of 750,188 square feet, are a 
West Virginia: New-car dealers, | Pontiac factories. ‘ 

| 1939, $852,000; payroll, $1,023,000. of great value to us when Pontiac's 


a a oan ae |defense assignments are deter- 
1989, $121,956,000; payroll, $40,140,- |Mined.’ Lenz said. “We hope to 
000. Used-car dealers, 290; 1948, {have the work completed by mid- 


$44,245,000; 1939, $3,413,000; pay- 
| roll, $1,806,000. 

| Wyoming: New-car dealers, 237; 
1948 sales, $54,857,000; 1939, $17,124,- 
|000; payroll, $5,398,000. Used-car 
|dealers, 38; 1948, $4,871,000; 1939, 
$146,000; payroll, $212,000. 





The new drive-out and. shipping 
building will handle all truck ship- 
ments of new cars and will have a 
capacity of 750 autos. Steel from 
the present inadequate drive-out 
building will be used in construc- 
}tion of the new building. It will 
F Alb | have 303,443 square feet. 

ortuna—Albany | “Other Pontiac projects are pro- 
Sales (Kaiser-| ceeding on schedule,” Lenz said. 
Frazer), Albany, has opened its | “The new engineering center should 
sales and service headquarters at|be in operation by mid-March and 
132 Quail St. The building has been the Pontiac retail store at Mill and 
completely remodeled, according to| Mt. Clemens streets sometime in 
Stanley Fortuna, president. April. 
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Survey Shows Upward Trend on Prices .. . 


AUTOMOTIVE NEWS, JANUARY 29, 1951 





New, Used-Car Sales Strong 


(Continued from Page 1) 


parts of the country is accorded no 


less a rating than “favorable.” 

Here are reports from the vari- 
ous cities: 

* * * 
Chicago 

\ CHECK of Chicago area dealers 
L added up to an optimistic pic- 
ture in matters of new and used- 
car sales, inventories and _ the 
market outlook. Without exception 
dealers reported a soaring demand 
for new cars—in some instances 
more than double a year ago—with 
deliveries being made as fast as 
automobiles are received. 

Used-car sales and stocks were 
said to be about equal to Janu- 
ary of last year, but one promin- 
ent dealer stated that “we sold 
our last used car today and are 
cleaned out.” In no instance was 
worry expressed over inventor- 
ies. On the contrary, the dealers 
were confident that demand for 
used cars would step up from 


now on and reach its peak in 
May. 
All of the dealers interviewed 


agreed that a new wave of “scare” 
buying has been experienced in the 
past several weeks. There is no 
indication of coasting in sales ef- 
forts with respect to either new or 
used cars. Dealers said the situa- 
tion must be viewed realistically 
with such factors taken into ac- 
count as higher taxes, tighter credit 
terms and the number of men 
being called into the armed forces. 
It was the consensus that selling 
efforts must continue without re- 
laxation.—(Mel Adams.) 
* * * 


Cleveland 


STRONG market for both new 
+ and used cars exists in the 
Greater Cleveland area. Stocks are 
not too plentiful, dealers report, 
and if the war-pressure buying con- 
tinues, there is a possibility that 
dealers will find themselves with 
high demand and no deliveries. 

At Metropolitan Buick, James 
Berry termed response to the new 
models as “wonderful,” adding, “on 
some models we’re sold out through 
May.” As for stocks, he added that 
with allotments being cut each 
month, it looks “rough.” Used-car 
sales at Metropolitan which “whole- 


sales” them, were described as “be- | 


coming firm.” 

At the Nash zone office, assist- 
ant zone manager R. W. Light 
said stocks are not “too good as 
the zone needs about 1,200 cars 
and we have 350.” He maintained 
sales are very strong, “up at least 
10 percent over a year ago.” He 
added used-car traffic is up 
slightly. War-pressure buying, de- 
clared Light, is one of the main 
reasons behind the favorable 
sales market. 

At Kaiser-Frazer, Ken S. Moyer, 
regional manager, said the area 
enjoyed “one of the biggest Janu- 
arys we've ever had. Stocks are 
also strong, and although the used- 
car market is not as firm as we'd 
like, it is showing indications of 
becoming more satisfactory.” 

At Meisel Motors (Lincoln-Mer- 
cury), general manager Henry 
Jacobsen maintained sales are 
strong, but “stocks are unbalanced 
with models in demand not too 
plentiful.” He added Meisel’s “keeps 
its used-car stock very liquid.” 

Most dealers expressed optimism 
about the future although they are 
not making any rash predictions. 
They visualize constantly declining 
stocks, but believe the curtailment 
will not be too drastic until late 
spring.—(Sanford Markey.) 


* * * 


St. Louis 


NJEW models shown by St. Louis 
dealers have met with more 
than moderate success. There are 
no appreciable stocks of new cars 
and in some lines there are definite 
Shortages of popular models. 
Dealers, generally, are happy over 
their present deliveries but are 
decidedly apprehensive about the 
future. There is no unanimity of 
thought about the outlook for 1951. 
One unknown factor is the amount 
of normal 1951 business that was 
borrowed in the year just closed. 
Undoubtedly, many purchasers 
anticipated their requirements by 
six months or a year, and just 


| what effect this will have on de- 
|} mand this spring is uncertain. 
| Likewise, no one knows just what 
the production situation will be. 
| All of this adds up to uncertainty 
and confusion in the minds of 
the trade. 

| Used cars have been moving 
|fairly well, but prices have not in- 

creased by any great amount. 
|Prices have 
|clining tendency that was evident 
60 days ago has disappeared. 
|Stocks are adequate for the de- 
|mand, but are not excessive, Al- 
though some parts are not avail- 
able, service demands are high and 
jlabor sales are about normal for 
the season.—(Sam X,. Hurst.) 

* * * 


Miami 


EALERS here report active de- 

mand for new cars with sales 
limited only by number of units 
|available, which is far below book- 
ings. Most dealers have ceased tak- 
ing orders for 1951 models, those on 
hand already exceeding quotas. 


| Used-car sales are up, with new- 
}car dealers giving the used-car lots 
|increasing competition. Under the 
15-month payment plan many cus- 
tomers unable to finance new cars 
are turning to tradeins. Instead of 
dealers wholesaling their tradeins 
|to the used-car lots, some of them 
are trying to buy from suburban 
new-car dealers to share in the lush 
business. 


New-car stocks are at rock bot- 
tom and used-car dealers are get- 
ting out of the doldrums which 
hit immediately after imposition 
of Regulation W. While there is 
yet no indication of panic buying, 
there is a strong trend on the 
part of owners to replace older 
models with later ones, both in 
the new and used-car field. 
Dealers generally agree the fu- 
ture market is distinctly a “seller’s” 

one, with the volume of business 
dependent upon the number of cars 
available.—(George S. Connell.) 

+ * * 





Denver 


New-Car sales in the Denver 
+‘ market at present are good. 
Many dealers report they are 
booked for several months ahead 
on new-car orders. 


Henry Davidson, head of Metro- 
politan Pontiac, and president of 
the Denver Automobile Dealers 
Assn., says his firm is discouraging 
purchase of new cars unless the 
motorist is badly in need of a new 
|car. Even at that, he points out, it 
will be a number of months before 
new cars can be secured for those 
already having their order in for 
a 1951 model. 


E. Jack Beatty, of Weaver-Beatty 
Motor Co, (Oldsmobile), reported 
along the same line. Demand for 
new cars is extremely good, he said, 
and his firm is only hoping that it 
can get enough new models to 
supply the demand, At present the 





TIME TO 
CHECK UP! 





NAPA Promotion— 


National Automotive Parts Assn. jobbers 
are distributing to their customers the first in 
@ series of seasonal service posters. The spring 
poster is printed in black and yellow and 
measures 25 inches by 38 inches. It will be 
reproduced as a tie-in In the March 31 Issue 
of Colliers' and Apr. 7 Issue of Saturday Eve- 
ning Post. 


firmed and the de-| 


| Sree is behind in its orders and has 
a waiting list. 
| “We find demand for new cars 
greatly increased over last fall,” 
| said Bill Reno, of Bill Reno, Inc. 
| (Ford). “While several months 
| ago new-car buyers were ‘fussy’ 
as to color combinations, etc., for 
their new car, they now are ready 
to take any color—just so they 
can get a new car. War-pressure 
buying is being felt.” 
| Used-car sales are also improv- 
jing and this is especially true in 
late model cars. Prices are remain- 
ing firm and in some cases advances 
|have been noted. Stocks are low 
|as compared to a year ago and they 
|}are expected to continue that trend. 


even tighter unless there is an un- 
foreseen change in the war outlook. 
Demand for used cars also will 
increase, they believe, as a result 
of shortage of new cars.—(Ira R. 


| Alexander.) 
* * * 


Minneapolis 


[patens here agree that new 
| car business is “good to excel- 
|lent.” Used-car sales are slower, 
they reported, but satisfactory in 
most cases. Only one dealer said 
|}used-car sales were “not as good 
as they should be.” 

Stocks of both new and used cars 
are good, with heavy stocks of 
higher-priced used cars, One dealer 
said his used-car business had been 
off for three months but has picked 
up lately. 





The effect of war pressure buy- 
ing is problematical—some say 
it’s slight, others heavy, News of 
production cuts upped sales 
slightly. Other dealers say people 
are buying because they fear a 
loss of quality in new cars. An- 
other dealer said “people are 
nervous — buying earlier than 
they planned because the “fear 
of scarcity is looming.” 

All agree the market is uncer- 
tain. “If stocks are good, people 
will wait; if they’re low, they’ll 
snap them up,” 


to move 
able.—(Nat Wood.) 
* * 


* 


Waukesha, Wis. 

iy THIS city of about 25,000, used 

cars are in good demand, par- 
ticularly 1940 and 1941 cars with a 
sales price ranging from $250 to 
$300. Credit terms now in effect are 
cutting down sales of higher-priced 
units considerably, used-car dealers 
declare, but some of the slow busi- 
ness is, of course, attributable to 
the slick streets and highways. 

The sale of new cars, however, 
does not appear to be affected a 
great deal. Most customers, deal- 
ers declare, do not appear to be 
short of money in this busy 
industrial city. 

Some think that a preference list 
may have to be established in new- 


—jear sales when new cars become 


very scarce, which appears to be 
the trend now. Dealers hear of 
deals in other cities where prem- 
iums are paid by customers in 
order to get new cars immediately, 
but this has not shown up here.— 
(John E, Hubel.) 
* 


* * 


Dallas 


NEW-CAR sales volume in the 
+% Dallas area has carried over 
into the new year at practically the 
same pace that marked the closing 
weeks of 1950, although there ap- 
peared to be a slight slackening in 
activity during the past week, re- 
ports from dealers indicate. 
year-end activity was stimulated to 
some extent by model-year clean- 
ups by those dealers who had such 
stocks. Only a few makes had this 
problem, however. 

Dealers, generally, attribute the 
satisfactory demand to some war- 
pressure buying and also to buy- 
ing in anticipation of higher 
prices and continued inflation. 
They are unperturbed about de- 
mand during the first quarter but 
generally they believe that the 
rate of production and the inter- 
national situation after that time 
make the market situation un- 
predictable. 

Used-car dealers report plenty of 
activity in sales of low-priced, pre- 


is the consensus. | 
Most dealers believe they’ll be able | 
whatever cars are avail-| 


The | 


Denver new-car dealers are of | 


| 








Tuning Up for Economy Run 


Nash Is First Entry— 





29 





The first car to be entered in the 1951 Mobilgas Economy Run is this Nash from Sequoia 


the opinion the market will Bet | Motors, Oakland, Calif., say General Petroleum officials. Left to right are: Frank Green 
and Larry Bourquin, General Petroleum; Reeves Dutton, American Automobile Assn. official, 
and Leo Hayes, dealer. Entries are picked by AAA from warehouses, showrooms or assembly 
lines. The cars are then sealed, assuring strict stock status. 





Cadillac Being Groomed— 


D. L. Gundry (left), American Automobile Assn. test committee member, secures the hood 
of one of Cadillac's entries in the economy run, to be held March 6-7. Watching the opera- 
tion are Don E. Ahrens (center), Cadillac general manager, and J. M. Roche, general sales 
manager. The run, sponsored by General Petroleum Corp. and supervised by AAA, will start 
from Los Angeles and end 840 miles away at the Grand Canyon. 





Ford Car Also Ready— 


Though officially entered by Al Stuebing (Ford), Hollywood, this Mobilgas Economy Run 
car was picked from the Holmes-Tuttle showroom, Los Angeles, under this year's plan whereby 
AAA officials select cars at random. Left to right are: James P. Roberts, district sales 
manager; W. F. Fry jr., manager of Stuebing's firm, and G. Leslie Ratley, AAA official. 


war cars and early postwar models. 
While sales of late-model used cars 
have been fairly active, there ap- 
pears to have been a lessening of 


demand in this bracket toward the} 


latter part of January. Since the 
first of the year, dealers report, 
there has been less activity in 
medium-priced models. — (Charles 
Cates.) 


* * + 


Portland, Ore. 


ORTLAND automobile dealers, 

both new and used car, hold 
varying opinions as to the current 
condition of the local market. Some 
dealers are short on uSed cars and 
are selling new cars as fast as they 
get delivery from the factory, while 
other firms are advertising immedi- 
ate delivery of new cars and report 
a heavy used-car inventory. Gen- 
erally speaking, the market appears 
to be in good condition for this 
time of year—much better than it 
was at this time last year. 

In the new-car field, the lower- 
priced and higher-priced cars are in 
short supply, with some _ back 
orders booked. In the middle-priced 
bracket there are many variations, 
running all the way from nothing 
to sell to immediate delivery. Hold- 
over 1950 models are moving with- 
out too great over-allowances on 
used-car tradeins. Finance com- 
panies report used-car dealers floor- 
planning used cars in anticipation 
of an active market next spring. A 





few new-car dealers are reported 


doing likewise. 

Both new and used car opera- 
tions continue to be affected ad- 
versely by the strict credit terms 
of Regulation W. Many people 
who bought cars months ago 
have found payments too high 
and are trying to salvage their 
equity. 

The war-pressure buying of last 
summer has disappeared, but is 
being replaced in part by buyers 
trying to avoid “block-out” models. 
Dealers generally are fearful of 
new-car shortages by late spring or 
early summer. Some believe their 
1951 new car deliveries will be 75 
percent below 1950. They expect to 
do all right profitwise per unit, but 
wonder if there will be enough 
units to keep their establishments 
in the black. This accounts for the 
stockpiling of better used cars by 
dealers with finances to handle 
them.—(Ernest W. Peterson.) 





Calif. Bill Would Bar 


Insurance ‘Dictation’ 


SACRAMENTO, Calif.—A bill 
designed to prevent automobile 
dealers and finance companies 
from dictating to customers the 
agency from which they must 
buy their insurance has been 
introduced in the California 
legislature. 








Car, Truck Output Estimates 


AUTOMOTIVE NEWS, JANUARY 29, 1951 


By Automotive News 
PASSENGER CARS | 


(U. S. PRODUCTION ONLY) 




















Week Week dan. I dan, 1 
Ended Same Ended dan., to to 
dan. 27, Week, Jan. 20, 1951 Jan. 28, dan. 27, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 22,230 20,052 20,583 71,030 100,750 71,030 
Chrysler 2,077 4,093 1,337 5,184 14,922 5,184 
DeSoto 1806 3,043 1,862 5,127 10,964 5,127) 
Dodge . 6,133 5,239 5,924 17,857 28,235 17,857 | 
Plymouth 12,214 7,677 11,460 42,862 46,629 42,862 
FORD 26,813 27,706 26,596 101,927 103,304 101,927 
Ford . 20,541 21,312 20,348 78,531 80,254 78,531) 
Lincoln 754 686 757 2,879 2,449 2,879 
Mercury ......... T 5,518 5,708 5,491 20,517 20,601 20,517 
GENERAL MOTORS 54,793 55,664 55,981 172,780 200,405 172,780 
Buick 10,749 9,674 11,578 27,953 34,622 27,953 
Cadillac 2,404 925 2,412 8,870 3,264 8,370 
Chevrolet . 26,102 28,849 27,947 91,963 103,318 91,963 
Oldsmobile 7,447 7,456 5,837 16,094 27,452 16,094 
Pontiac .. : 8,091 8,760 8,207 27,900 31,749 27,900 
KAISER-F RAZER 3,998 754 3,244 14,332 3,573 14,332 
Frazer acti me eg 3 
Kaiser .. 3,998 753 3,244 14,332 3,570 14,332 
CROSLEY 214 92 208 808 347 808 
HUDSON 4,054 2,803 4,712 17,249 10,356 17,249 
NASH .. 1,334 3,670 1,335 6,543 13,241 6,543 
PACKARD ... 1,009 1,472 1,300 5,918 4,663 5,918 
STUDEBAKER 6,012 5,416 6,016 23,162 15,766 23,162 
WILLYS-OVERL AND+ ae. © catenins 856 3,170 121 3,170 
Total Cars, U.S....... “oN 21,287 117,629 120,831 416, 919 452,526 416,919 
Fincludes station wagons and Jeepsters. *Revised, 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. I Jan. I 
Ended Same Ended Jan., to to 
dan. 27, Week, dan. 20, 1951 Jan. 28, Jan, 27, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 9,544 8,943 9,353 35,140 32,133 35,140 
CROSLEY .. 17 1 14 45 31 45 
DIAMOND T.. 190 94 202 723 328 723 
DIVCO 100 76 120 420 283 420 
DODGE .. 2,688 1,177 2,640 10,050 8,733 10,050 
FEDERAL 32 35 12 152 96 152 
FORD 6,292 6,344 6,391 23,989 23,875 23,989 
GMC .. 2,584 2,129 2,985 9,983 7,938 9,983 
INTERN ATION “a, 3,944 1,641 3,972 14,588 5,406 14,588 
MACK . 399 258 411 1,492 1,045 1,492 
REO ..... 391 61° 384 1,234 188 1,234 
STUDEBAK ER 360 1,084 872 3,340 4,040 3,340 
WHITE ... 352 207 + 350 1,250 784 1,250 
WILLYS-OV ERL AN D 1,471 70 1,514 5,590 2,736 5,590 
MISCELLANEOUS 268 211 268 1,032 806 1,032 
Total Trucks, U.S....... 29,132 22,331 29,548 109,028 88,422 109,028 
Total Cars, Trucks . 
Sy 4: secomeeideves ...150,419 139,960 150,379 525,947 540,948 525,947 
Total Casa, ‘ia 
RE ee 8,670 7,451 8,681 $2,482 28,896 32,482 
Grand Total 
Cars and Trucks 
U.S. and Canada........ 159,089 147,411 159,060 558,429 569,844 558,429 


*Revised. 


Drive, Ste Nash, Diamond T, etc. 





Week’s Output Is Steady 
At 150,419 Vehicles | 


(Continued from Page 1) 


will have to stop using the metal 
in grilles, trim, lamp _ housings, 
wheel discs or window levers. 
a + * 

ATIONAL Production Adminis- 

trator William H. Harrison 
warned auto makers that even 
more drastic materials orders might 
be forthcoming. 

He __He urged them 


5 Sales Shifts 


Announced by 


~ | e - a 
Ford Division 

DEARBORN.—L. W. Smead, gen- 
eral sales manager of Ford divi- 
sion, announces appointment of a 
new truck and fleet sales manager 
and four new district managers. 

Thomas H. Holden, with Ford 
since 1933 and former assistant 
truck and fleet manager, was pro- 
moted to manager. 

Paul O. Larsen, former truck and 
fleet manager, was named manager 
of the Detroit district sales office. 
A. F. Bauerback, with Ford since 
1924 and former Detroit district 
manager, was named manager of 
the Indianapolis sales district. 

William W. Cumming, former as- 
sistant regional manager at De- 
troit, and Indianapolis. district 


to _ get ready 


manager, was named manager of 
the Cincinnati sales district. John 
K. Lester, with Ford 26 years, was 
named manager of the Louisville 
district sales office, succeeding Phil 
A. Boykin, resigned. 


eous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


for “what may come,” hinting 
that steel allocation was in the 
forseeable future. In that connec- 
tion, trade sources forecast that 
an overall materials control plan 
would be in effect by June. 
Harrison told auto makers that 
such a plan was not in effect on 
steel yet, only because his office 
assumed that orders on other met- 
als would so retard civilian pro- 
duction as to automactically con- 
serve steel. 

In reality, Harrison was told, the 





steel saving in the auto industry 
for defense purposes has_ been 
greater than might be expected 


even in the light of government or- 
ders covering nonferrous metals. 
a * * 
UTO plant suppliers, Harrison 
was informed, have cut their 
steel deliveries proportionately be- | 
cause 





of priority demands from 
manufacturers of defense mate- | 
rials. 
To partially offset that, some| 


auto firms have been getting as 
much as 25 percent of their steel 
requirements via the conversion 
route, whereby ingots are bought 
for outside processing into certain | 


For conversion steel, an auto 
maker may have to pay anywhere 
from $25 to $190 per ton more 
than if it had been obtained 
through normal channels. 


Harrison cautioned auto makers 


that before the end of the year! serRvICE MANAGER. 


military needs “will be taking as 
much as 50 to 60 percent” of the 


'nation’s materials, 


types of steel. 
| 


|NPA Slashes Civilian Steel, Nickel ... 


Glitter Coming Off New Cars 


(Continued from Page 1) 


on nickel-plated items is the most 
serious of the prohibitions, although 
stainless steel is also used in trim 
and hardware. 

One industry official interpreted 
the order as meaning all stainless 
steel and chrome-plated interior 
trim must be eliminated except 
window regulators and door handles. 

He said exterior trim of the 
same materials would disappear 
except for window frames, slide 
channels, hub caps, door handles, 
exposed screws (where no satis- 
factory substitute is available), 
and bumpers and bumper guards. 

In addition, the maximum per- 
missable thickness of plating on 
bumpers and bumper guards is .001 
inch. 

In commenting on the order, the | 
spokesman noted that “it is a better 
order than any of those issued on 
the same subject before the last 
war and, at least, allows us to 
continue the use of plating where 
it is truly essential.” 


AN EARLIER ‘ender was modi- 
+% fied by NPA when it told steel | 
suppliers that they would have to} 
provide larger percentages of their | 
products: for defense needs. 

The new NPA order not only re- 
duces the percentages which can 
be used for civilian goods such as} 
automobiles and refrigerators, but: 

1. Establishes specific inven- | 
tory controls on most types of ' 


| stated, “manufacturers will be able | 
|to substitute 


,new-car builders to maintain a high 


both producers and 
rate of output. 
* 


fabricators. In the case of steel 
products, the inventory limit is 
a 45-day supply; for pig iron a 30- ,,ORMERLY, steel concerns were 
day supply. required to accept defense or- 

2. Adds several ferrous (or iron)! ders calling for 5 to 25 percent of 
items to the list of steel-mill prod-|their supplies, the percentages 
ucts governed by the original NPA varying according to the different 
regulation. products. 


steel for 


* > 


: i g These percentages now have been 

a” ALL, the NPA directives Wed-|increased by NPA from 2 to 15 
nesday divorced nickel from|percent, and the top set-aside per- 
nearly 400 civilian products. For| centage is now 35. This figure ap- 
one thing, nickel is needed for! plies to hot rolled bars, mechanical 
weather-proofing of jet airplane| tubing and slabs, blooms and billets. 
engines. | NPA also issued an order to con- 


NPA stressed that the ban on 
nickel does not outlaw manufac- 
ture of products which hitherto 
have contained the metal. 
“In many cases,” the 


serve tungsten, providing for the 
allocation of all forms of the metal 
| beginning March 1. The allocations 
| will be made according to the uses 
|of the metal, and how essential 
| those uses are. 

less | * * 
\Synthetic Rubber Cut 

17% for Civilian Use 

WASHINGTON. — Allocations of 
|}synthetic rubber for civilian use 
were cut 17 percent in January 
according to the National Produc- 
|tion Authority. 

NPA said it had been informed 
by RFC which operates the gov- 
ernment-owned synthetic rubber 
fense contracts and still had not | plants, that production for January 
cut back its civilian production. | was falling below expectations be- 
The name of the car producer in | cause of mechanical difficulties and 
question was not mentioned. bad weather encountered in reac- 

Carson explained that use of/|tivating stand-by plants under the 
“conversion steel” was allowing | mobilization program. 






agency 


other materials 
critical than nickel.” 
* * * 
SSUANCE of the nickel regula- 
tion was forecast 10 days ago by 
NPA Steel Director David B. Car- 
son in testimony before the Senate 
Small Business committee. 
During Carson’s testimony, 
Committee Chairman Sparkman | 
commented about an auto maker 
which listed $500,000,000 of de- 
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Kindly Acknowledge 


Advertisers availing themselves of this | 
Want Ad Section are requested to ad- | 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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anincame HELP WANTED 


EXPERIENCED USED-CAR MANAGER 
wanted by large automobile dealer in Le- 
high Valley, Must have thorough know!l- 
edge of all phases of the used-car busi- 
ness—buying, selling, advertising, recon- 
ditioning, etc. We are looking for a man 
capable of earning $5,000 to $10,000 per 
year, Address reply to Box 4748, c/o 
Automotive News, Detroit 26, giving 
complete details of your past experience 
and ability. 





SALESMEN TO REPRES ENT American 
Auto Appraisal in areas east of Missis- 
sippi, calling on dealers, banks and| 
finance companies, Liberal commission. | 
An excellent sideline. 194 Grove, De-| 
troit 3, Mich 





SALES MANAGER—Connecticut Chevrolet 








dealer, Prefer man with used car and | 
truck experience. Liberal proposition for | 
right man, State background in replies. | 
Box 4723, c/o Automotive News, De-| 
troit 26. | 

SALES REPRESENTATIVE to sell good- | 
will advertising key tags, name plates, 
calendars, sandwich trays, Kleenex dis- 
pensers, etc. No objection to non-conflict- | 
ing lines. M. B. Rosen and Son Co. 
Charlotte, N. C. 

EXPERIENCED PARTS MANAGER 
wanted for Kaiser-Frazer distributor in 
the south, None other need apply, Good | 
proposition for right man. Apply Box 
4741, c/o Automotive News, Detroit 26 





Authorized Ford dealer 
parts manager Won- 

References required 
226-18 Merrick Road, 


PARTS MANAGER, 
needs experienced 
derful opportunity 
Homeyer Brothers, 
Laurelton, N. Y. 

WANTED—BODY SHOP FOREMAN for 
large Chevrolet dealer in southwest. Ex- 
cellent climate. Body shop labor $6,000 | 
to $7,000 month. Write L. W. Clarke, | 

400 E. Adams, Phoenix, Ariz. 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


| 
| 












large 
Thorough knowl- 
edge of all phases of service department. 


Eight years’ 
dealership experience. 
4764, 


Excellent references. Box c/o 


Automotive News, Detroit 26. 
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cars. 











SAL ES SMANAGER- -New and used | Mu ANAGER, NEW-USED. Age 39; experi 
Successful 20-year record with Chevrolet ence—20 years metropolitan New York 
as salesman, new and used cars and| High pressure, fast closing, appraising 
trucks. Know how to appraise and close reconditioning. Prefer 500 up deal (G 
sales, Five years with present employer.| M.). West, southwest. Ready, Box 475s, 
Willing to make change to better my| ¢/o Automotive News, Detroit 26. 
position, Forty-two years old, family mae eae 
man, honest, sober, reliable and capable. | GENERAL MANAGER POSITION desired 
Prefer Buffalo, N. Y., area—seriously| in Philadelphia or New York area, Re- 
consider other locations. Box 4750, c/o| m™uneration based on percentage of prof 
Automotive News, Detroit 26 its—to provide incentive. Box 4759, c/o 

| BIG THREE DEALER, having sold busi- ——— oe Sones © = 
ness, wishes to return to automotive | U 
field. Financially responsible, proven nn ul AVAILABLE 





ability. Thorough knowledge of all phases VERY PROFITABLE dealership in Cam- 





of service and repair. Also wholesale and| Fria County, Pa., now handling DeSoto- 
retail sales, Definite knowledge of new| F!ymouth. Territory with high employ 
and used car values; where to buy and ment rate. Sale includes building, large 
how to sell. College education, good hard surface lot, modern equipment and 
health, draft free, married, no habits. good parts inventory, Good business plus 
Consider interest basis after trial. Salary| ("come from three modern apartments 
open. Box 4763, c/o Automotive News overhead, makes this an extremely at 
Detroit 26. : tractive investment, Modest investment 
SND required. Valid reason for selling, Box 
SALES MANAGER with sales organization 4771, c/o Automotive News, Detroit 26 





if desired. Automotive specialty and pro- 
motion to dealers. Present clientele of 
over 400 dealers coast to coast. Out- 
standing record in creative planning and 


FOR SALE, GOING DEALERSHIP now 
handling Ford in north central Wisconsin 
Located in a town of 1,100 population 


execution of sales, service and public re- Cement block building 60x120. Used car 
lations programs with factory cooperation lot next to building. Complete line of 
on the management level. Can promote Ford parts and equipment. Box 4746 
and sell any good product to dealers on c/o Automotive News, Detroit 26. 























a national basis. Box 4742, c/o Auto- - 
motive News, Detroit 26. CENTRAL NEW YORK-SYRACUSE vi 
—j| cinity. One of big three.’’ Executor of 

GENERAL MANAGER, Extensive execu- estate will lease to suit modern, wel! 
tive experience. Accustomed to leading equipped shop, 100,000 gallon per year 
and directing all departments of a large gas station and attractive show room 
dealership, including merchandising, labor State experience and capital available 
and factory relations, Prewar and World Box 4770, c/o Automotive News, De 
War II experience. Would consider pur-|  troit 26. ; 
chase of part interest. Prefer location | — ee NSS 
within 150 miles metropolitan New York, FOR SALE- —Popular make truck distrib- 
Box 4756, c7o Automotive News, De- utorship in the largest city in the south 
troit 26 Sell for inventory. No real estate. Good 

— 2 2° 7 * 
‘|GENERAL MANAGER. Three years cur-| pereit se 17’ °/° Automotive New 
rent management of independent and|_ or a 
twelve years’ pre-war experience with GENCY F . “ 5 nieces Siten ae 
GM and Chrysler including volume Chev- | A as Tos SAS, pew ae ae , 
rolet operation. Can train salesmen, keep force reserve. Sell for inventor ian 
used cars down, trim waste. Competent, proximately $14 500 Nice buildin xu 00d 
sober, reliable, good health, no habits. lease ” Please answer only if as ape 
+ ne ae gla a ee ee sincerely interested, qualified and read 
tantt 26 - 7 . “" | Box 4767, c/o Automotive News, De 
i ee Se a troit 26. 

Sat ae ae ASSISTANT, with DEALERSHIP, now handling leading iv 
acuthern. southweetere cr weatern lace; dependent. Eighty cars per year, tradir 
tion. Have six years of new and used area—thirty-five thousand populatio 
nai experience ‘ sharp appraiser and Excellent used-car location. Can rent 
g > : é é als é ~has y 766 : t 
trader, successful background. Experi- hen an oo AM 
enced in handling men. 38 years of age,| 

é 2nces. < 4765 = AWAY = : : 
married, excellent references. Box 4765, | neaLERSHIP AVAILABLE, Popular tru 
. . . yon eo dealership in upstate New York. Lar 

SERVICE FOREMAN and parts manager fe ae nd ae mye ee : 
desires position as service manager. nl Ey Detroit 26 7 
Twelve years’ experience. Complete ¢ ’ , 


knowledge of service and parts operation. DEALERSHIP WANTED 





Excellent service sales record. P. O. Box . i 

304, Pomona, Calif. WANTED—Chevrolet, Oldsmobile, Ponti :c, 

: Studebaker or Ford, Prefer Utah oF 

OFFICE MANAGER, 20 years’ experience Florida, Clifford Jordan, Mary St., W»y- 
with large dealers, motors holding and cross. Ga. 5 

others. Am well acquainted with federal - - 

income tax problems and all accounting | FORMER NEW-CAR DEALER interes'ed 


‘“‘Big Three’’ deal. 150-300 cars or < 
sider buying interest going concern. 
4761, c/o Automotive News, Detroit 


problems of dealers. Have had experi- 
ence in general management, Box 4757, 
c/o Automotive News, Detroit 26. 


wae. 
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DEALERSHIP WANTED 


CHRYSLER 


WANTED 
CHRYSLER 
Product 
Dealership 
500 or Better Car 
Potential 


All Replies Strictly 
Confidential 


| 
| 
Reply Box 4754 
c/o Automotive News 


oe THE TUESDAY SALE—11:30 
FORT WAYN 


PARTY WITH MANY YEARS’ experience 
as a new-car dealer for G. M., has 
$100,000 to reinvest in midwest car deal- 








Every Wednesday—12 
RAIN OR SHINE 
150 to 200 







85°% to 90% 
Sold to Good Solid Buyer 






|| Bring Your Cars Early! 
CALL LINCOLN 7447 
DEALERS ONLY 
When Buying or Selling . . . 
Wise Choice Is 








1125 N. MERIDIAN ST. 











ership of 200 or more cars, G, M. cars 
preferred. All contacts considered very —DEALERS ONLY— 
confidential, Box 4751, c/o Automotive | 
News, Detroit 26. i | (In the Heart of the Nation) 
DEALERSHIP “WANTED. 150-600 car 

Location not important. Factory ap- | Phones: E ‘on 
proval assured. Sufficient capital Con- | = 
fidential. Box 4766, c/o Automotive : 

Deteeie a8. | Open all night, Monday n 


News, 
sutsaadancanchaamannasesinapentetnstinabi No Reservations 
DEALERSHIP WANTED 


~ 120-500 car. 


USED CARS FOR SALE 





Indiana's Oldest Auto 


AUCTION 


Held in a Big Heated Building 


In the Heart of Downtown 


INDIANAPOLIS, INDIANA 


Cars Pass Through the Auction Block 


Make Your Reservations Now! | 


CLARKE AUTO AUCTION | 








AUTO AUCTION 


_AUTOMOTIVE NEWS, JANUARY = 1951 


| 
a _U SE D CARS FOR SAL E PARTS FOR SAL E | BU: SES SES FOR SALE 


|FOR SALE. 1947 





Plenty brand new " Chevrolet | BU ISES FOR “SALE. E. 


Studebaker Su- 





| part 986282 overflow tanks complete. perior, 54 passenger; 1948 Ford Superior, 
| Boxed $1.75 each. Prepaid while they 36 passenger; 1942 Reo Wayne, 60 pas- 
last. Cox Auto Parts, Prestonsburg, Ky. senger; 1950 International Wayne, 60 

| passenger; 1950 Chevrolet Superior, 48 








| passenger. National Bus Sales Co., 


BUICK PART | N. 33rd St., Philadelphia 4, Pa. 
| BA 2-7605. 


“WORLD'S LARGEST DEALER 


AUCTION 








$s 


Noon <a “ |NEED THREE new or late model school 
OF GENUINE BUICK PARTS buses for new contract. Send full infor- 
° ‘ . mation and prices to Box 4772, c/o 
HORSEHEADS, NEW YORK Waetessiers: We ere Guentity __ Automotive News, Detroit 26. 
EVERY FRIDAY Shippers of All General Motors Pg ene 
| Certs, . . . Some Day Service | - 7 amen Suueuene Fee Sane 
. se }2 4 £ GE dispensers 2° 
On Mail Orders and Inquiries. | each, 1 -Wiedenhoff tester cabinet com- 


plete with coil tester, condenser tester, 
volt and ammeter, exhaust analyzer, 
electronic tacometer—$95. Pollard Motor 


Co., 210 N. York Street, Elmhurst, II. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. | 





DANVILLE, PENNA. 





“EDGE OF THE L " BEAR NO. 195-82 front end machine. 
Your EVERY WEDNESDAY 1000 S. Wabash psd Stewart Warner wheel balancer. Cost 
: Sves venue $1,800, Best offer takes them. Clark 

CHICAGO 5, ILL. Seeley, Kalkaska, Mich. 











You will always find real action at 


both these auctions. 


All Phones WAbash 2-1030 ANTIQUE CARS FOR SALE 
































FORD, 1903, motor number sixty-seven 
| a (67). Complete, unrestored, detachable 
R. D. WEST, Prop Prema PARTS WANTED .| rear entrance tonneau. Trade for new 
i WANTED TO BUY. 2 or 4 door sedan Crestliner. C. W. Sands, 105 Ontare 
os. E. Johnson Tex Rickard body for 1950 Oldsmobile 88. Will buy Road, Santa Barbara, Calif. 
A. M, | hudiaeser complete car if wrecked front end only | — - 
uctioneers or will sell above S8 wrecked rear only. | ‘ANTIQUE CARS WANTED | 
E Tri-Town Motors, Portsmouth St., Jack- | -- 
_son, Ohio. 
ai TRUCKS FOR SALE. WANTED 
ATTEND TOW TRUCK FOR SALE —1949 Nash 
14%-ton. Factory equipped with Ashton 
power hoist and all towing equipment. EARLY MODEL PACKARD 


DOC GREINER'S 
| AUCTION 


Every Thursday 
LARGEST IN OHIO 


Now being held in Toledo's new, 


Mileage only 1,300—-like new. O'Neil Auto 
Sales, 6014 Calumet Ave., Hammond, Ind. FOR DISPLAY PURPOSES 
ATTENTION will oe 


CONTRACTORS-MIXER PLANTS- TRADE 1922 CHEVROLET 
LOGGERS-EXPORTERS TRNG CAR. PERFECT CONDITION 


ight 


INC. | 


One of ‘‘Big Three’ in midwest or west.| WEBSTER-MARKER MOTORS, 
Factory approval assured, Ample capital. : million dollar sports arena. . 
Replies strictly confidential. Box 4728, | 324 W. Main St. Ft. Wayne, Ind. P pee | hema ee tee PACKARD 


Detroit 26. 


deal in Texas 


c/o Automotiv e News, 


I WANT TO BUY a G, M. 








or New Mexico, Prefer Chevrolet or | 

Pontiac, Any size. Can get factory ap- | * “9 
proval and have cash. Box 4760, c/o} Philadel hia S 
Automotive News, Detroit 26. | 


DEALER SERVICE s 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 














THURSDAY 
12 NOON 


TUESDAY 
12 NOON 








BIG DEALER AUCTIONS 


GILBERT — ROBINSON 


Cherry Street Bridge and Maumee River |} cn39\9 gual drive oodes, 


engines, double channel frames, B.L. 6231 
auxiliary transmissions, 10:00x22 traction 
type tires. Available with or without 8 
yard water level dump bodies. Ideal 
vehicles for 14-15 ton dumpers or for 4!/2 
yard mixers. Will consider all inquiries, 
regardless of number of units involved. 


ISOA super power 


MICHIGAN AVENUE 


2347 S. MICHIGAN 
CHICAGO 16, ILLINOIS 


Cleveland dealers! You can buy your cars 
here at the right price. We are looking 
for you. Buyers you can purchase your 
post war cars here with a guarantee they 
have never been hit. 








"MISCELLANEOUS 
GENUINE IMPORTED CHAMOIS, Tanned 


Consignors—No seller has ever been hurt|} THE WHITE MOTOR COMPANY with 10% pure cod oil, Soft, absorbent, 
here with a bad check. 930 Commonwealth Ave. Boston 15, Mass. line-free. Saves labor, a better job wash- 
Telephone: Aspinwall 7-5300 J. P. McArdle ing cars, windows, mirrors, polishing 

b silverware, dusting furniture. Big square 

To reserve numbers, skin, perfect quality; satisfaction or 


money refunded. Approximately 17 inches 











LZ oa —— bil Phone Adams 6397 or Garfield 6391 x 13 inches. $2 each. $20 dozen. C. O. 

; Automobile Auctioneers | D.’s accepted. (Save postage, send 

° yn Expert Partsmen ms . | TOLEDO, OHIO USED TRUCKS check. ) "pax-Oe, 3840 Fullerton, Dept. 
@ Accepted by Government 6600 N. Broad St. Phila, Pa. | AT TT-9, Chicago. 

@ Counted in One Da PLENTY OF CARS AND BUYERS — - ——— - - AUTO BODY CLEANER and polish—s00 

: ° a 1 lion, 

© Cmte Wook Coa WEEKLY PRICES MAILED ON REQUEST | ____tSFD_CARS WANTED WHOLESALE a ig ye 


Stoek Control System 
@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 
Talbot's Automobile Dealers 
Inventory Service 
4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 


Tel. 


AUTO AUCTION 


TIM ANSPACH 





1175 Washington Ave. 


ALBANY, N.Y. 
(For Dealers Only) 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service So, 
9900 Freeland, Detroit 27, Mich. WE 3 


AUCTION 


28 Miles from Chicago Loop 





EVERY FRIDAY—11 
200 Cars Average 


USED CARS FOR SALE 
75% Actually Selling 


bad transmissions and differential 


STRICTLY WHOLESALE 


Wholesale Buyers... 
Dealers Buy - - - Dealers Sell 


WANT ACTION? 
SEE 


NERS 
in Auctioneers 
DYER AUTO AUCTION 


Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ill. 730 & 107R 


FLOYD RICE 


Make This Your Headquarters 
LARGEST SELECTION OF 


USED CARS IN DETROIT AREA The Only indione 


AUTO AUCTION 


SEE "RED" Holman AT... EVERY THURSDAY 


FLOYD RICE 


FORD DEALER 


Dutch Stuart, Auctioneer 
915 N. 


| 
| INDIANAPOLIS, INDIANA 
Illinois St. 

| 





| 
USED PACKARDS 
Wholesale 
1946-1947-1948-1949-1950 
| Many Chauffeur 
| All cars 
90% of our Packard trade are 
serviced through the life of 
the car in our own shops. 
All cars guaranteed ‘'sharp"’. 
"Grosse Pointe's 
Metropolitan Detroit's Largest Packard 
Contact Jack Collier, Manager 


14300 LIVERNOIS 
TO 8-9810 


griven cars 


low mileage 





Dealers Welcome 
Chicago Headquarters 


WHOLESALE 
200 — CARS — 200 


ALL MAKES — ALL MODELS 
41's to 50's 


DICKER AND DEAL 
Packard Michigan Ave. 


PACKARD-MICHIGAN AVENUE 
2347 S. MICHIGAN 
CHICAGO 16, ILLINOIS 


Grosse Pointe 30, Michigan 
15205 E, Jefferson Valley 


SHELDON OLDS 
8421 Michigan, Detroit 


Wholesale 
Write, wire or telephone 
ve E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 








Livingstone 8-3000 


EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





AUTOMOBILE 


/y Mile East of Illinois State Line on Route 30 
A.M. 


Cars guaranteed against cracked blocks, 


George Lewsen | ood Bud Fennema 








KEN SCHAEFFER'S 


in Continuous Operation Since 1943 


Dealers Meet at the Cross-Roads of America | - 


Phone Lincoln 5383 








used Packards are better"’ 
| 
| 


GROSSE POINTE PACKARD, IN 








Always a selection of good used cars. 





motive News, Detroit 26. 

SEAT COVER PATTERNS. All the popu- 
lar makes from 1939 to date. These pat- 
terns are for custom tailored workman- 
ship and fit perfectly. A A Auto Fabric 
Co., 9 Old Country Road, Hicksville, L. I. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce 8t., 
Lynchburg, Virginia. 





200 TO CHOOSE FROM 


PANELS — PICKUPS — CHASSIS 
STAKES — BOX PANELS 


All wheelbases 
Chevrolets, Fords, Dodges, 


RUBY 





CADILLACS WANTED 


Joe Newell... King of the Cadillacs 
used Cadillacs 





G.M.C., etc. 


at once. 


wants | to 100 

















sp hn piso’ on ee sea . "ta ae America's Largest Chevrolet Dealer 
' wo ° a acs i ria 
1147 W. JACKSON BLVD., CHICAGO, ILL. QUICK CHANGE — 
Monroe 6-8787 DEALERS’ LICENSE PLATE HO 
JOE NEWELL Guaranteed to fit all cars with slotted 
is now believed to be brackets or slotted bumper. 
ALL ORDERS rROMrnY FILLED 
The Largest Cadillac Operator eae a NEWS $1 e° SET OF 
i ANT ADS Cc. WARD 
In The Entire United States GET RESULTS | 1498 OVERLOOK on AKRON 7, OHIO 
Before you sell a Cadillac... SS = a — 
phone, wire or write ; ED 
JOE NEWELL WANTED 
s. 6145 HOLLYWOOD BOULEVARD 


HOLLYWOOD 28, CALIF. HO 9-3607 


HIGHWAY ADVERTISING SALESMEN 


Here is an opportunity to become associated with a large 
organization . . . opportunity for travel plus large company 











benefits. Car furnished. Advancement on merit. Salary plus 
extra compensation. 


WRITE TODAY! 


Detroit 26 


CARS WANTED 


1949 and 1950 Hudsons, Packards, Lincolns 
and Nashs. Any Body Style. 


For Export 


Cc. J. SCHOUWEILER | 
16480 East I4th St.—San Leandro, Calif 
Phone Lockhaven 9-1464 


Address Box 4768, c/o Automotive News, 








PARTS FOR SALE. 





FORD SHEET METAL PARTS. We have 
the following: 21A-16612; 01T-16612; || 
21C-16612B; 21A-16313E; 21A-16313F; | 
48-16313; 01A-16313B; 21C-16312A; O1A- 
16312A; 81A-16312C; 11A-16312B; 11A- 
16313B; 11A-16312A; 11A-16313A; 21C- 
16313A; O1A-16313A; 21A-16313E; 11A- 
16312B; 78-16612; 21C-8204; 21A-16013; ; 
21A-16009A; O1A-7020123A; 11A-16030; Send Automotive News to Address Below 
21T-16006; 21C-16083; 68-16083; 91A- 
16083A; 21A-16010; 11A-16082;  19A- for One Year $8 C] or Two Years $14 C) 
16061A; O9A-16006; 81A-706810C; 68- . . . 
16082. What can you use? What can you for which check is attached C] or send bill [] 


| 

| 

| 

| 

| 

| 

phone collect Urbana, | 
Ford, 871, S. ! 
| 

| 

| 

| 

| 

| 

| 


sell us? Wire or 
North 
Urbana, 





Motors, 
Ohio. 


Ohio 2108 


Me St. 
ss AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





Ba Tec emits ala d ena eben heh bee te cise cl ck ctr ee 
Deale OLDSMOBILE 
* DARTS  «—«—_—=W“_sf ie tttetettecsscseeseseecenenssensescseeeennanssecessssersaneneenadin 
| CHESS EEE EHSHEHEHEHEEHEH HEHEHE HEHE SHEESH THEE HEHE HEHEHE HEHEHE HEHEHE EESD 
2-7900 Write - Ph - Wi 
Segal = — ra AM a 8 ack ifr Aye AOE td Bone Oi occ acne x 
| Jordan 4-6618 . ow 
| Si) MMM aacaddc 6oandeedseeneaknennaseubasaasas Perr rey ror | 
| GAGE and DRUMMY, INC. TRADE CONNECTION: 
| 21710 Woodward Ave. | Car Dealer (1) Truck Dealer [1] Manufacturer [| 
| DETROIT 20, MICHIGAN | Jobber Insurance (J Financial [) Supplier 1 
24 Hours Service on Shipments Oa cvcscccasccceces RbdehObSd eee eeneehaeeceeeas dee | 
1-29-51 
i nisin eee eae 








These are two outstanding examples of Sealed Power superiority in 


piston ring engineering—one reason why Sealed Power Rings are 


used as original equipment by manufacturers of over 80% of all 
passenger cars. Sealed Power leads in development of rings both for 
automotive engines and automatic transmissions. 


Sealed Power Piston Rings 


SEALED POWER CORPORATION ° MUSKEGON, MICHIGAN 





vw it gyNbeny oon G” “Do? eo hd: 


